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Here are mighty trees of Fir, Cedar 
and Hemlock, growing on the sunny 
slopes of the Cascade Mountains. 
With green crowns of foliage hun- 
dreds of feet in the air, truly they 
are monarchs of the forest. And 
the Douglas Fir is king of them 
all. It yields great quantities of 
choice softwood lumber. The Doug- 
las Fir is harvested like a crop. 
As the trees come of age they are 
removed to make room for new 
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protection of the young seedlings 
to insure health and development, 
to insure continued crops of timber. 


The mills of White River Lumber 
Company, with their modern ma- 
chines and up-to-date manufac- 
turing equipment, are dependable 
sources of lumber supply, offering 
the products of Douglas Fir, West- 
ern Red Cedar and West Coast 
Upland Hemlock. Yard and Shed 
Stock, Fir Timbers, Bevel Siding, 





growths. There is constant careful Lath, Mouldings, Shingles. 
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75 years of service 
to the sash and door 


iadustry. 


wo Parker Firsts’ 


Parker Primerless Putty— 
™ born during World War 
No. l. 


Partox—A merica’s first 
wood toxic — came into 
wide use with the advent of 
Ponderosa Pine. 


* These “firsts” cost no 


more, but add much to 

the life and customer- 

] — satisfaction of YOUR 
(A | 


product. 
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IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 























The Mark of 


“Yes, Mr. Dealer, 

| Specified Malta The Mark ot 
‘Topco’ Frames for sinc. ion 
Jones’ New Home -- 


And if you WON’T furnish them, you've 
lost a sale—because my client and I in- 
sist on the kind that give more and 
cost less per year of service.” 








Knowing that a home cannot be any better 
than its window frames, architects, in inecreas- 
ing numbers, are specifying Malta “TOPCO” 
or “SUPREME”—to avoid a lifetime MISTAKE. 
It’s their exclusive (patented) features—backed 
by 41 years of SPECIALIZING in top-quality 
—that make Malta frames the SAFEST invest- 
ment: 


1—“‘Topeo” Overhead Housed Pulley. 
2—Three-Width Jamb—for different thickness 
walls. 

3—Wing-Flex Weatherstripping — can save up 
to $75 per room, in 20 years on heat bills 
alone. 


4—Three-point Jamb Clamp—prevents leakage, 
reinforces frame. 

5—Mull Center Clamp—makes multiple frames 
stronger. 





Let our Catalog No. A-2 help YOU avoid win- 
dow frame ‘‘mistakes.”” Write for your copy 
TODAY. 


The MALTA MFG. CO. 
MALTA e OHIO fe 


Malta “Supreme” Frames Cost Less Per Year of Service. 
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American {iunb 


Consolidation in 1899 of the Northwestern Lumberman and Timberman 








ts yt li gel CH ICAGO, SEPTEMBER 20, 1941 


PUBLISHED EVERY OTHER WEEK 
YEARLY SUBSCRIPTION $3 








OFFICES: 


Eighth Floor, Manhattan Building 
431 South Dearborn St. 
CHICAGO 


Telephone, Harrison 4687 


C. W. DEFEBAUGH, President 
M. B. DEFEBAUGH, Vice President 
ELMER C. HOLE, Secretary & Mgr. 


Published Every Other Week by 


THE AMERICAN LUMBERMAN 
431 South Dearborn St. 
CHICAGO 


ELMER C. HOLE, Editorial Director 

| R. P. FALES, Editor Retail Department 
R. Y. KERR, Editor Realm of the Retailer 
E. G. GAVIN, Associate Editor 
J. F. SHROCK, Associate Editor 
P. W. WATSON, Associate Editor 
E. H. JOHNSON, Associate Editor 
J. A. GAMBLE, Market Editor 

| W. G. SIMPSON, Advertising Manager 

| J. P. AUSTIN, Manager Western Department 
F. E. WELLMAN, Circulation Manager 
SID V. STREATOR, Art Director 


TERMS OF ANNUAL SUBSCRIPTION 
POSTAGE PAID: 


In the United States and Mexico, $3; 
Canada, $4; in the United Kingdom and 
All Other Countries in the Universal 
Postal Union, $6. 


Orders to discontinue should be ac- 
companied by payment io date. In 
requesting changes in address, please 
give old as well as new address. 

| Single copies, 25 cents. Copies of issues 
prior to current year will be supplied 
when possible at a uniform price of $1 
each. 


Entered as Second Class Matter 

_ March 28, 1932, at the Post Office at 

Chicago, Illinois, Under the Act of 
March 3, 1879. 


Copy for new advertisements should 
| be in this office not later than fifteen 
|| days before date of insertion. 





MEMBER AUDIT BUREAU 
OF CIRCULATIONS 





i COPYRIGHT 1941 
BY AMERICAN LUMBERMAN 








Features 


Editorial: Retailer Must Be Protected As Key to Nation’s Economic 


I og. -so goss conte as bree a es ac cele ee len ie 


Editorial: Meet, To Protect Your Liberty and Community Wellene. i 


Barbecue!! For 4458 Guests........... Pere er ee 
Work To Relieve Nail Shortage Soon...... ; 

Rural Remodeling Offers Dealer a Large Fall Market. 

Personal Attention to Customers Pays Business oud. 

New Mill Rushes to Aid Defense.................. aa 

Price Administrator Sets Maxima for West Coast Fir. 

Blanket Priority Issued for Lumber Plant Repairs... .. . 


Association Plans and Activities 


Association Plans and Activities... 

Coming Conventions ........... eieschen wee eee 
Among the Lumbermen’s Clubs................... 
National Hardwood Association Prepares for Hentbeensts. 
Southern Pine Protests Bring Modifications of Ceiling Prices. 


Departments 


American Lumberman House Plans......... 

News from the South.............. 

Realm of the Retailer. . ee ee 
Retailers’ Round Table—Timely Tip... eiiennte MUAR RA ee 
6.3 ata cens Oe we eka aon TARO 
i ng 2g nin Se cls w nk Yavin oe we 

Yard Mill and Office............... ere 
Lumberman Poet and 50 Years Ago...... hosts en ah 
New Products and Melps...................-...44..- 
Records: Business..................53; Obituary. . 
Washington News ....... 


Market Statistics 


Market News from Nation’s Centers........ 
Eastern Trade News.......... 

Market Prices .... 

Market Review ............ 

Production Statistics ......... ” 
Car Loading ........ Se oar tere 


INDEX TO ADVERTISERS PAGES 77-78-79-80 


. 26 


. 27 


30 


.. 32 
. 33 
.. 38 
. Al 
. 8 


.. 90 
. 50 


54 


. 37 


40 


.. ol 
.. 42 
. 28 


35 


. 48 


43 


.. 56 
. 46 
.. 60 
a 
. 39 


. 64 
. 68 


72 
73 
66 
66 
























September 20, 1941 


- Se ong Stes 


INSULATION 


eS aa TRADE MARK REG U S PAT OFFICE 








| CONSERVE FUEL 


| There are three profits on every PALCO WOOL 
job you sell . . . yours, your customer’s, your 






efficiency lants . g States petal ; 
insulated Per sts arstanding Nation’s. For PALCO WOOL’S .26 B.t.u. effi- 
ada spea* ‘ ‘ 
) R cold STORAGE ciency and moderate cost make an ideal combina- 
*. (Min- ° ° ;, 
“ packing Co , Dayton's © aoe tion for volume sales on an item that contributes 
Horme fur stor ge, Union Growers ° f 
neapolis ia Walnut Oe iid to National Defense through fuel and power 


savings and eventually pays for itself. 


Permanent, non-settling, economical . .. moisture 
resistant, vermin repellent. Saferized to make it 
flame-proof. Easy to install by hand or blower. 
In compressed bales for convenient handling . .. 
cheap transportation. 





Ss it i 
_— pale on every job. 


Ask your CRD man about mixed car shipments. 
A Product of 
THE PACIFIC LUMBER COMPANY 


SAN FRANCISCO NEW YORK 
CHICAGO LOS ANGELES 


ih ua Se ‘Gaui SEND FOR DEALER SELLING PLAN 


eed The Pacific Lumber Company, 100 Bush St., San Francisco. 


Send your dealer proposition on PALCO WOOL and 
PR @) C | S EI D items checked below. 
() FREE Insulation Manuals for House and Cold Storage. 





C) New Frozen Food Locker Manual. 
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This Country of Ours 


Retailer Must Be Protected As Key 


to Nation’s Economic Defense 


What anyone could have implied by 
the speed at which the Defense pro- 
gram is traveling, has now been said 
bluntly by some of the authorities in 
Washington who are in a position to 
know exactly what our production and 
distribution problems are. We now 
know that all of us have got to gird 
ourselves and be prepared to accept a 
standard of living lower than that 
which we have been accustomed to. We 
are reminded that there is a war to be 
won, and that no standard is worth 
maintaining through the period of the 
emergency if maintaining it means the 
loss of the war and subsequent reduc- 
tion to a living standard far below 
what any of us care even to contem- 
plate. We are going to have to sacri- 
fice a good many of the things which 
we have come to accept as necessities 


and most of the things which we know 
as luxuries in the interest of defending 
the nation against physical or eco- 
nomic aggression or both. 

All of us of adult stature have been 
through at least one war and at least 
one prolonged business slump. Most 
of us have come through these a little 
more cautious than we were: with our 
mental faculties unimpaired; and with 
our determination to survive sharp- 
ened. In the emergency which we are 
now entering, and it is our candid 
opinion that we stand just on the thres- 
hold of a tense and trying era, we 
have one tremendous asset which we 
cannot afford to lose sight of—that is 
the driving force of American ingenu- 
ity which has always led us instinctively 
to seek something better than we have 
or something better than the thing we 


have been deprived of. That spirit is 
the heritage of native Americans and 
the characteristic of newcomers to our 
shores. 

We are not inclined to minimize the 
seriousness of the predicament that 
American industry and commerce finds 
itself in and in the same breath we are 
not prepared to concede that any con- 
ceivable difficulty ahead of us, will 
cause American industry more than a 
momentary faltering in the fulfillment 
of its natural function of supplying em- 
ployment and goods for the carrying 
on of commercial pursuits. 

All of us know that next in impor- 
tance if not equal in importance to the 
creation of a well-equipped, thoroughly 
conditioned Army and Navy is the wel- 
fare of big and little industry and their 
distribution channels. Production and 
employment in capital goods and other 
large or heavy industries are at the 
moment no problem. There has been 
a serious threat to the security of the 
small manufacturers. In the rush to 





THE HORSESHOE NAIL 


by J. H. Van Deventer, President and Editor, THE IRON AGE 


very so often, but not too often, 
some wise philosopher drops a_ pearl 
of wisdom so perfect that it becomes 
permanently mounted in man’s diadem 
of memory. In other words, it becomes 
a proverb, a parable, a saying or an 
old saw; the words of which are fami- 
liar to everybody but the meaning of 
which is heeded by very few. 

Such, for example, is the famous 
story of the battle and the war that 
was lost for want of a horseshoe nail. 

A horseshoe nail! You couldn’t ex- 
pect princes and kings and generals 
and colonels to descend from the grand 
strategy of armies and regiments to the 
consideration of such dime-a-dozen 
trivia. You couldn’t expect statesmen 
and political bigwigs and other public 
figures to wrestle in time of war with 
less formidable figures than trillions of 
ven, billions of rubles or millions of 
mazukas. 

sut, unfortunately, for battles and 


(Reprinted from THE 


for wars, while the super-strategists 
and the political bigwigs are thinking 
at an altitude of thousands of feet 
above cloud level, some little thing hap- 
pens down on the ground, like the lack 
of the nail, and the enemy wins the 
war. 

Consider some of the many little 
things that we make in this country 
that are too close to the ground to re- 
ceive attention from priority thinkers. 

Take nuts, bolts and rivets. The 
man who makes them cannot tell where 
they are going. He is too far away 
from the original defense orders to 
know. Yet there is hardly a single 
implement of war that you could name 
that could be completed without them. 

Take standard gears, pulleys and 
belts. The man who makes them does 
not know where they are going and 
hence cannot allocate them to a privrity 
order. Yet every wheel that turns in 
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our defense program, anywhere, ce- 
pends upon them. 

Take small electric motors, pyrom- 
eters and any of a thousand minor 
products that are made in quantity 
lots and distributed through dealers. 
Chances are that the majority of these 
products will go into defense industries 
or necessary supplying industries, but 
the maker cannot prove it. His prod- 
uct is too near to the ground. 

And finally, take dollars. They say 
that we are not yet in a shooting war. 
but we are shooting billions of dollars 
overseas at Hitler. Why not consider 
giving some priority to the people who 
make dollars. Our so-called defense 
industries are not making them, they 
are using them up. Dollars are ex- 


pendable ammunition. But you can 
reload those that you take from private 
profits: not those that vou draw from 
the public treasury. 
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establish priorities for Defense needs, 
thousands of these little fellows have 
been sitting on the sidelines without 
raw material and faced with the ne- 
cessity of closing shop. It seems that 
very shortly they will obtain a sufficient 
measure of relief to insure their ability 
to carry on even if on a somewhat 
modified scale. Donald Nelson has in- 
spired confidence in his way of handling 
bottlenecks in priorities and has estab- 
lished a precedent which leads us to 
believe that he will be equally success- 
ful in substituting priorities with alloca- 
tions which will guarantee the small 
manufacturer a pro-rata share of 
available raw materials. 

Small business, however, is not gen- 
erally construed to include the hun- 
dreds of thousands of small retail 
establishments in every town and ham- 
let in the country. What is going to 
happen to them and their payrolls is a 
very real problem. It is a problem that 
they themselves cannot solve. Their 
ability to carry on depends upon 
whether they have goods to sell. Every- 
thing at present indicates that they will 
have to get along without some of the 
lines they have been handling and that 
what they do get will be limited as to 
quantity. Many of them have very 
little working capital and what is going 
to be done to put goods on their shelves 
will have to be done quickly because 
they cannot survive more than a month 
or two of inactivity. 

Their predicament is one of the most 
vital which we have to face. This is 
no time for pessimism or defeatism in 
facing any problem. It certainly is not 
a time for unbounded optimism. It is 
a time for a confluence of both attitudes 
which can best be described as con- 
fident determined effort to create con- 
ditions which will bring us out of the 
emergency bigger and stronger than we 
were when we went into it. We must 
keep the little store and the little fac- 
tory as well as the big industrial plants 
supplied with physical goods that will 
enable them to carry on. 





A Horse Scares a Horse 


‘““A horse scared a horse Saturday,” 
the AP reports under a Newark, N. J., 
date line, “and Mulberry Street had its 
first runaway in years. A huckster’s 
aging steed accustomed to automobiles, 
bolted when another horse appeared.” 
Now for a druggist who handles only 
drugs or a lumberman who handles 
only lumber. 
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Meet, to Protect Your Liberty and 
Community Welfare 


“VER in all of our history has 
there been a greater need of 
closer co-operation — of all the 
factors in your and my town. In the 
old days before the Revolution, town 
meetings were the great clearing houses 
for discussion of the vital subjects af- 
fecting the welfare of the communities. 
It’s time to revive and modernize 
the town meetings, not for political 
purposes, but for the purpose of pro- 
tecting Liberty, Life and the Pursuit 
of Happiness. 
Every building material dealer is in- 
terested in the welfare of every indi- 
vidual in his community—he wants his 





American Lumberman 
131 South Dearborn Street 
Chicago, Illinois. 


Gentlemen: 


Kindly let us know whether you 
would permit us to type the state- 
ment America is a Defense Area 
from the front cover of your Sep- 
tember 6, 1941 issue. We want to 
enclose a copy of this in the out 
going mail. Or would you permit 
us to have some of these printed 
as letter stuffers. 


We think this is a good state- 
ment and should be called to the 
attention of good Americans. 

Yours very truly, 


SACK LUMBER & COAL 
COMPANY 


Philip Sack, Jr. 











fellow merchants to prosper. He wants 
them to make money—to hire help to 
earn profits. Everyone is needed to 
help pay the taxes—to strengthen the 
common morale to do his part to build 
a strong and sturdy and courageous 
community. No one, it matters not 
who he is, ought to sit down and wait 
for something to happen. Every one 
should be on the look out, to search 
for—and to try and find jobs for every 
man in the town—keep all hands busy. 
If Mr. Lumber Dealer can aid any 
other business, to keep it going, to 
encourage and aid his fellow mer- 
chants, by advice or even to help find 
needed capital, if such is necessary to 
save employees’ jobs, he should give it. 


We are committed to see this emer- 
gency through. No one can escape 
from his full share of responsibilities. 
We will have to pay the taxes. The 
more people who are working, the 
more folks in our town with jobs, the 
easier it will be for all of us. 


Every dealer must see to it that he 
is alive to the changes all about us. 
He should counsel with the best citi- 
zens, the Mayor, Counselman, the 
Banker, the Teachers and Preachers 
and Workers. If some dealer can’t get 
needed materials for his business, you 
should make it your business to see if 
you can rally some of your fellow citi- 
zens and go to the front for him. He 
is one of the vital points that must not 
be allowed to go down. It will help 
all the rest of the folks if they see you 
active in the affairs of those who need 
help. It will pay you dividends, and 
not be forgotten, even if you live a long 
time. But more than that, your Coun- 
try needs you. It is one of the ways 
you can serve. 


The other day a great gathering of 
500 leading men of Chicago came to- 
gether to consult with one another as 
to how they could help one another, 
and help the city and help the Country, 
to bring back, when the war is over, 
some of our surrendered liberties. 

What are you going to do to do your 
part ? 





Experience, Still a Guide 


In times like these, the small lum- 
berman doesn’t trade what he knows 
for what he doesn‘t know. It may 
seem that the only certainty is uncer- 
tainty. But the lumber business has 
crossed a good many peaks and valleys; 
and that knowledge and experience is 
still available for anything that may 
lie ahead. It’s a time to take counsel 
of knowledge and not of fear or of 
unfounded guess work. A smart re- 
tailer will keep a careful watch; but in 
the main he’ll follow lines he’s already 
found to be good. It’s an easy guess 
that the yards still doing business ten 
years from now will be following basic 
policies that we know all about at 
present. 
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Barbecue!! For 4,458 Guests 


Bigger and better than ever the Labor 
Day picnic and barbecue at Scotia, 
California, lived up to tradition and 
exceeded all previous occasions in 
numbers and in service. 

Here, where for many years the Pa- 
cific Lumber Company has been host to 
its employees, their families and in- 
vited guests, it is a tradition. The Pa- 
cific Lumber Company is one of the 
largest operators in the redwood dis- 
trict. Whether it is the influence of 
the biggest trees in the world or just 
the spirit of the personnel of the com- 
pany, from President A. S. Murphy on 
down, this organization does things in 
no half-way manner. 

How would you like to have 4,458 
guests for dinner? That is the number 
that sat down to dinner in the Scotia 





Left to right: A. S. Murphy, president, 
Pacific Lumber Co.; Mr. Veal, North- 
western Pacific Railroad; Wm. Dorsey, 
assistant manager, Pacific Lumber Co. 


park on Labor Day, Sept. 1, 1941. Now 
listen to this: They were all served 
with hot barbecued beef while it was 
HOT, and hot coffee, and fresh buns 
and cold potato salad and cold beer or 
pop or milk and hard butter and hard 
ice cream and it was done within less 
than thirty minutes. 

Paul Bunyan’s name wasn’t even 
mentioned. Eddie Yoder with his 
mechanized, blitzkrieg panzer divisions 
blacked out poor old Paul and just as 
completely as Hitler eclipsed Von Hin- 
denburg. Paul’s bull cooks on roller 
skates were all right in the “Gay Nine- 
ties,” but Eddie’s jeep fleet with char- 
coal heaters and dry ice coolers is the 
ultra ultra P. L. Co. way. 

Eddie Yoder is manager of The Pa- 
cific Lumber Co. and he is the Gen- 


eralissimo of the barbecue. But after 
all he is no chef, particularly with 11 
full grown steers or 5,200 Ibs. of 
dressed beef to cook to a turn—Jim 
Patterson, Willow Creek, Cal., famous 
barbecue chef of the Redwood Empire, 
is the Tsar of the barbecue pit. The 
word Tsar is used advisedly and even 
the president of the company is care- 
ful and polite if he invades the sanctum 
during the ceremonies of roasting two 
and a half long tons of steer. 

We agree that all statisticians should 
be laid end to end, but we “just gotta” 
give you some specifications. 5,200 
pounds of dressed beef, 8,000 buns, 165 
lbs. of butter, 660 cans of cream, 660 
jars of horse-radish, 165 Ibs. of sugar, 
150 cases of beer, 150 gallons coffee, 
one ton potato salad, 75 gallons salad 
dressing, 60 gallons fresh milk, 5,000 
cups ice cream, 5,000 aluminum plates, 
ten acres of parking space, supervised 
by Boy Scouts, 132 members of the well 
trained serving committee, 14 meat 
cutters in addition to the Chef. Alto- 
gether there were about 220 commit- 
tee members working. 

Things that makes this barbecue so 
unique are the elaborate equipment, the 
condition in which the equipment is 
maintained, the minute detail of organ- 
ization that makes possible such a rec- 
ord for quick service. 

This starts off with the concrete bar- 
becue pit, the steel framed house over 
it from which the roof may be lifted 
while the huge fire is burning. Then 
there is the cutting counter surround- 
ing the pit with stainless steel chutes 
for each meat cutter. As the meat is 
sliced it slides down the chute into 
large covered pans. From the time 
the meat leaves the pit until it is served 
it is not touched by hand. 

Perhaps the most important item is 
the fleet of rubber-tired serving 
wagons. There are eighteen of them, 
six of each kind. These are loaded 
and divided into six squadrons, one of 
each kind to the squadron. First in 
line is the all metal meat wagon, heated 
with charcoal trays and carrying the 
hot sliced meat and the plates. Next 
is the coffee and bun wagon, also 
heated. Third is the refrigerator 
wagon with butter, ice cream, salad 
and cold drinks. These squadrons 
work down their prearranged paved 
lanes between the long rows of well 
painted tables. From six to eight 
men to a wagon. 
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This could go on ad infinitum. It is 
just efficiency to the nth degree. 

The dinner is the big thing but not 
everything. Don’t forget the music. 
The Scotia band of thirty pieces, with 
loudspeakers, furnished music during 
the meal and for other events. 

From Nine to Eleven A. M. there 
were contests for the Scotia children 
with 100 valuable prizes, an aerial cir- 
cus at eleven. Immediately following 
dinner, entertainment was furnished 
on the athletic field by John Black and 
his mathematical dog. And then the 
big baseball game between the Scotia 
Lumberjacks and the Southern Pacific 
Stores of San Francisco. Jupiter 
Pluvius prevented the finish of this 
contest, but everyone was thankful that 
the weather man had held him off un- 
til well after the feast, because after 
all the main part of a picnic is the food. 








- 
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Jim Patterson, Tzar of the barbecue pit 


Anyway, from then on there was danc- 
ing in the pavilion. 

Look over the parking lot with a 
thousand late model automobiles of the 
lumber company employees. Look 
over the crowds at the dinner tables 
or in the grand stand at the base ball 
park. See the well dressed men, wo- 
men and children with their happy 
intelligent faces and their healthful 
bodies and then think how impossible 
such a feast and such a gathering 
would be in a large part of the world 
at any time but more especially in this 
1941. It is no wonder that the audi- 
ence, accompanied by the band sang 
“God Bless America” with such gusto. 

The list of those who worked hard 
to make this annual event a success is 
too long to print, but the whole affair 
is a fine example of willing coopera- 
tion and co-ordination, and is just 
about “tops” in employer-employee re- 
lations. 
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REALM OF THE RETAILER 


While Pictures and Plans Are Invaluable in Selling New Houses, Dealers Must Control 
Expense of Drafting; Some Emphasize Remodeling and “Fender” Trade as Profit Makers 


Several retailers have been raising 
the question of architectural depart- 
nents, and especially of getting paid 
for architectural plans. The Realm 
has mentioned the policy of the Bu- 
chanan Lumber Co., Cumberland, Md., 
which has a plan-drafting department 
that rests largely upon use of stock 
plan books: has a big library of them. 
But few if any of its customers find 
exactly what they want, so the drafts- 
man works out the changes to suit, the 
company making a definite charge for 
the service, which is not credited to the 


lost job. Theoretically, after the plans 
are drawn, the Buchanan brothers start 
even with all other dealers in making 
the sale, but practically, however, they 
have an advantage. They know the 
customer’s ideas and during the period 
of making the plans have gotten his in- 
terest and confidence. 

E. S. Knull, of the Murphy Lumber 
Co., Urbana, Ohio, meets in a different 
way the problem of the customer who 
tries to chisel plans. His company does 
the preliminary work as partial pencil 
sketches and memoranda. If and when 








Hardware alcove at yard of Mc- 
Dowell & Torrence Lumber Co., 
of Xenia, Ohio 


customer if he buys his materials from 
the Buchanan company. 

The majority of dealers offering an 
architectural service do so for the pur- 
pose of helping sell their building ma- 
terials. Some charge the cost of hav- 
ing blueprints made from the drawings, 
or make a nominal charge just to dis- 
courage those who are playing with a 
plan and have no intention of building. 
The larger number apparently absorb 
the cost of the plans in the price of 
materials sold to build the house, and 
charge up to experience the occasional 





the job is sold, the drawings are com- 
pleted and blueprints made. Should 
the sale fall through, there are no plans 
to be carried away and peddled else- 
where. Incidentally, the Murphy com- 
pany, while working through contrac- 
tors, collects all bids for the customer 
or as many as he wants—excavation, 
masonry, building, heating, wiring and 
soon. It works out as a package price 
for the job without being technically 
a package sale. 


Contracting Might Permit 
Worker Specialization 

“Tf we ever did go into contracting,” 
Mr. Knull said, “it would be for a rea- 
son different from the one usually 
given. We're not considering it, for 


we find that working through inde- 
pendent contractors is satisfactory all 
around. But should we feel forced into 
unit selling to the extent of hiring our 
own building mechanics, it would ‘be 
to meet a shortage in skilled workmen. 
The average contractor in this area 
builds but one or at most two or three 
houses at a time. He doesn’t hire 
many men. His carpenters have to be 
all-around skilled workmen; capable 
of doing everything from cutting a 
rafter to installing the finish. He 
doesn’t have enough jobs going to keep 
part of his men busy all the time at 
less skilled work. With our normal 
volume, we could divide the work; 
using our skilled men as supervisors 
and finishers, and training others to do 
less skilled work. We could use saw 
tables and forms and the like, and turn 
out good jobs without complete crews 
of master workmen. As I say, we're 
not doing it and are not now planning 
to do it. But it could be done if con- 
ditions made it necessary.” 


Yard Is Famous for 
Ingenious Devices 


The Murphy Lumber Co., has long 
been famous for inventiveness. The 
late Mr. Murphy was among the first, 
if not the first, to make use of V-bot- 
tomed bins for piling dimension so that 
the weight of the pile kept all the pieces 
straight. He used bins with bottoms 
slanting to one side, in which short 
lengths could be piled tightly with the 
minimum of labor. The tier was be- 
gun on the low side. As the next piece 
was pushed in, gravity pulled it over 
against the piece already in place. As 
we recall it, the slant did not have to 
be pronounced to get the desired ac- 
tion. The yard was filled with ingeni- 
ous devices of this kind. Without 
much question, this tradition of ingenu- 
ity could be carried over into the con- 
struction field. 

Earl Bloom, of the Root Lumber & 
Coal Co., Piqua, Ohio, follows the 
Buchanan principle of dealing with the 
customer who amuses himself by get- 
ting plans with little intention of build- 
ing. But Mr. Bloom employs a dit- 
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ferent method. He makes use of the 
National Plan Service. “I don’t think 
dealers have much trouble with the 
persons who ask for plans without any 
intention at all of building,” Mr. 
Bloom said. “But there is a big group 
that can get them into plenty of trouble 


a 
Front of the plant of the Murphy 
Lumber Co., Urbana, Ohio 
% 

if they offer free plans. Few custom- 
ers know much about building costs; 
and there’s no special reason why they 
should. It’s the rare family that builds 
more than one house. But when they 
build they want as much as they can 
get. There’s something rather final 
about a house ; and everybody is afraid 
he’ll leave something out, and be sorry 
when it’s too late. So it usually hap- 
pens that what he really wants is 
about twice as much as he can pay for. 
The shock comes when the bids are 
added up. No matter what the dealer 


tells them in advance, these customers 
don’t get it until they see that total. 
It’s out of reach; so there’s nothing 
to do but to make a new set of plans 
that will come within financial reach. 
xvery competent dealer does every- 
thing possible to inform his customers 








in advance about costs. But the cus- 
tomers are going to own the houses, 
so there’s a limit to what the lumber- 
man can do to keep them within 
bounds. It’s that contract figure that 
finally brings them to earth; and by 
that time the plans are made. 

“If you're offering free plans, you've 
got another set to draw; and you can 
just hope that the first plan may suit 
somebody who can pay for it. By 
sending them to the National Plan 
Service, we're out of this jamb. It’s 
a separate transaction. So is the sec- 
ond plan that fits their finances. And of 
course the N. P. S. 
does excellent work ; 
standard _ patterns, 
normal yard stock 
and accepted build- 
ing methods as well 
as good design.” 

Most dealers like 
to sell new houses; 
and architectural 


Plumbing dis- 


play of the 
Murphy Lum- 
ber Co., Ur- 


bana, Ohio 
eS 


service, no matter 
how provided, helps 
that kind of trade 
along. It’s a neces- 
sary thing. But not 
all dealers find the 
major part of their 
profit in new con- 
struction. Many find 
it in repair and re- 
modeling. 

























Ross O,. Stine, of Bryan, Ohio, tells 
us that his city builds 40 to 50 new 


houses a year on the average. “I re- 
member one year,” he says, “when 
there was but one house built in 


3ryan; and yet our volume of sales 
and profits stood at about 65 percent 
of normal. Not a satisfactory year, of 
course; but if our trade had been 
wholly in new houses our sales that 
year, by simple arithmetic, would have 
been but two or three percent of our 
normal volume. We like the new-house 
trade; but we like repair and remodel- 
ing sales, too. It’s the backbone of our 
business.” 


This Dealer Depends on 
“Fender” Trade for Profit 


W. A. Mackenbach, of Mackenbach 
3ros., St. Mary’s, Ohio, has been in 
business many years. “I’m not much 
inclined to so called modern methods,” 
he said. “T’ll go along with my ‘fen- 
der trade.” Know what I mean by 
that? It’s the small cash sales; the 
stuff the customer takes along with 
him, sometimes tied onto the fenders 
of his car. Naturally I sell houses 
when they come up. I could finance 
houses on unit-selling principles. But 
a small part of the deal would carry all 
my profit, and I’d be responsible for 
the rest, including the work I couldn't 
control. I'd pay for the house before 
I got a cent; and if the owner ob- 
jected to the plumbing he'd hold mie 
responsible. My policy right now is 
to keep my books clean. When I re- 
tire I want to do it because I want to: 
not because I’ve got my capital-sunk in 
jobs on which I can’t collect.” All 
of which goes to show that there are 
differences in policies, communities and 
trade habits in our industry. 

A widely known retail company, 


(Continued on Page 34) 
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WORK TO RELIEVE NAIL SHORTAGE SOON 


Expect Normal Production of Nails in Two to Four 
Months. File Quota Applications in Meantime 


According to the best information 
the AMERICAN LUMBERMAN can ob- 
tain from executives of firms that 
manufacture nails, the item is still be- 
ing produced, although not in quanti- 
ties that prevailed a few months ago. 

In 60 to 120 days, say sources which 
can be considered to be authentic, the 
extraordinary demand of the Govern- 
ment for steel plates and structural 
shapes will be satisfied. At that time, 
raw material and the tremendous re- 
sources of the mills can be distributed 
normally, and production of nails will 
be resumed on a scale that will keep 
the building industry supplied. In the 
meantime warehouse stocks of nails 
and limited production probably will 
not combine to meet all the needs of 
industry. The current shortage in 
some quarters, however, will be only 
temporary, and the first of the year 
should see the whole situation cleared 
up. 

The AMERICAN LUMBERMAN, hear- 
ing rumors that there were shortages 
of nails and other materials, and that 
as a result, home building was being 
threatened with a serious tie-up, con- 
ducted a canvass among dealers in 
various sections of the country, and 
feels satisfied that no imminent tie-up 
is in sight. The only serious bottle- 
neck that could be discovered was the 
nail supply, and with this evidently to 
be removed inside the next four 
months there seems to be no ground 
for pessimistic concern. 

As to materials and equipment which 
have been in common use, and which 
now are limited or not available, there 
is a wide enough choice of substitutes 
to permit home building to go on un- 
interruptedlvy. There may have to be 
some relaxation of municinal building 
codes in some places, and acceptance 
of some materials which have been dis- 
placed by those having better lasting 
qualities, but which at present are not 
available in quantities sufficient to meet 
all demards. It seems, however, that 
with the nail situation to be solved 
soon, good, sound, home building can 
continue unless new and unforeseen 
factors develop. 

The following excerpt from a letter 
addressed to the AMERICAN LUMBER- 


MAN by B. R. Ellis, Director of Priori- 
ties, Lumber & Timber Products De- 
fense Committee, Washington, D. C., 
answers the “why” of temporarily 
curtailed nail production, and _fore- 
shadows the possible need for substitu- 
tions of other materials for scarce 
ones in the future. Mr. Ellis says: 


“Tf retail lumber yards have been buying 
nails from jobbers, and the jobbers cannot 
now supply them, the only solution I can 
see is that the jobber himself apply to OPM 
to be allowed to operate under the Defense 
supplies rating plan. That is a method 
developed by OPM whereby suppliers can 
renew the articles they sell to their custom- 
ers. If the retail lumber dealer is buying 
his nails directly from the manufacturer of 
nails he should fill out Form PD-1, and 
file it directly with the Priority Division of 
OPM. On form PD-1 there should be 
listed proof that the retail lumber yard 
requires these nails to replace other nails 
which they have previously supplied directly 
to the Army, Navy or other Government 
departments. They may list Defense housing 
projects, but up to the present time (Sept. 10) 
defense housing does not have any priority, 
although OPM mav take that type of busi- 
ness into consideration. The more National 
Defense business that is listed either on 
Form PD-1 itself or on the separate sheet 
attached thereto, the better chance the 
retailer has of securing a priority from 
OPM to enable him to by more nails. 

“This seems to be the only information 
that can be given, and again OPM calls 
attention to the fact that there is a war in 
existence, and those people, irrespective of 
their business, who are not engaged in 
National Defense will probably get squeezed, 
and the word ‘saueezed’ comes direct from 
OPM, and not from me.” 


That seems to indicate clearly that 
OPM is going to supply National De- 
fense needs first, and that it is up to 
private business to so order its af- 
fairs that it can make charges and 
effect substitutions that will satisfy 
its customers during periods when 
Defense needs disrunt the normal flow 
of raw materials and finished products. 
It seems highly probable that the 
prodigious effort to make up an 
enormous backlog of Defense deficiency 
in as short a time as possible is going 
to create temporary shortages in other 
lines from time to time, and that the 
only protection a manufacturer or a 
dealer can hope for until this backlog 
is erased is his own alertness to an- 
ticipate shortage, and his resultant 
ability to shift ground with the ma- 


terial shortages of the moment as they 
develop. 

At the time Mr. Ellis wrote to the 
AMERICAN LUMBERMAN he addressed 
the following letter to I.eon Hender- 
son, Administrator, Division of Civil- 
ian Supply, OPM: 


There is a real problem dealing with the 
supply of nails which have heretofore been 
available to retail lumber yards for distribu- 
tion to their cstomers. 

Many retail lumber dealers state they find 
it utterly impossible to purchase nails either 
from their jobbers or from the manufacturer 
direct. 

In letters and telegrams from the AMERI- 
CAN LUMBERMAN of Chicago, we are noti- 
fied that their inquiries to nail manufacturers 
are answered with the statement that nails 
are commonly made out of scrap and that 
the government is insisting that this scrap 
be made into something besides nails. 

It will be greatly appreciated if your office 
can give us information which we in turn 
can pass on to the retail I-mber yards 
throughout the country as to how they may 
obtain nails in quantity lots as well as less 
than carload lots. 


A letter received from J. W. 
Cramer, Director of Priorities, Division 
of Defense Housing Coordination, pre- 
sents the possibility that any lumber 
dealer who is short of nails now, and 
who is engaged in Defense housing 
construction, may have his needs satis- 
fied before the manufacturers resume 
normal production about the first of 
the year, Mr. Cramer says, 

“Procedure regarding priority assistance 
for Defense housing construction will be 
announced in a very few days. . . . This 
procedure contemplates that individual build- 
ers or contractors, who are carrying on 
Defense housing construction, will be given 
preference ratings which can be vsed to 
secure supplies and materials. In this way 
nails covld be obtained for Defense housing 
construction. We will keep you informed 
when the procedure is announced.” 

Just as we were going to press word 
was received that Donald Nelson is 
about to attack the problem of allocat- 
ing raw materials for Defense and 
civilian needs. Mr. Nelson’s direct, 
business-like method of clearing up 
bottle-necks in priorities during the 
second week in September indicates 
that he will be equally successful in 
his next job. His method of finding 
out what we must do and what we 
have to do it with checking up on the 
overloading of demands and over-buy- 
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ing of materials will probably eliminate 
the need for the system of priorities 
and substitute allocations to control the 
distribution of all raw and finished ma- 
terials for all uses. 

Pending possible or probable re- 
sumption of normal distribution of 
nails, retail dealers can take some steps 
which might get them quotas. 

Form PD-83-A, available only from 
the Office of Production Management, 
Washington, D. C., but not available 
at any local OPM offices, should be 
filled out by any person (this classifi- 
cation includes retail lumber dealers) 
who is receiving physical delivery of 
steel or steel products for sale or resale 
in the form it is received, and it should 
be filed with the Director of Priorities, 
Office of Production Management, 
Washington, D. C. 

This form was to have been filed 
before September 15, but advices from 
the Chicago office of OPM are that 
some leeway is being allowed on the 
filing date. Any dealer who contem- 
plates filing PD-83-A should do so 
with the least possible delay. The 
quotas to be established for each ware- 
house (a retail lumber yard is classi- 
fied as a warehouse) will be about one- 
third of the amount sold or purchased 
in the first quarter of 1941. These 
quotas will cover all types of steel 
products. 

At the same time contractor-cus- 
tomers should file PD-1, which can be 
obtained from any OPM office, and 
list on it all items which can be sup- 
plied by one single supplier. If PD-1 
is accepted the contractor will then get 
PD-2, and the supplier will get an 
order form to deliver goods to the con- 
tractor. This order form, however, 
will not automatically give a retailer 
a claim on part of the stock of his 
wholesaler. If he has not protected 
himself with a priority he will be 
caught in the middle with an order to 
supply goods he can not obtain. 

If the contractor names a wholesaler 
the dealer must make an arrangement 
with the wholesaler, if he does not 
have and does not expect to have the 
materials on hand. The contractor 
should send a letter along with PD-1 
stating his need for the materials. 

Typical of the kind of action deal- 
ers are already taking to substitute ac- 
ceptable materials, and which they may 
have to do on a larger scale in the 
coming months are the following which 
the AMERICAN LUMBERMAN learned 


about in its national canvass of the 
situation. 

In localities where neither new nor 
used steel beams and patent columns 
are available, timber is now being used 
exclusively. Where codes prohibit 
such use pressure is being contem- 





American Lumberman 
431 South Dearborn Street 
Chicago, Illinois. 


Gentlemen: 


I have read with a considerable 
amount of interest and approval, 
the article in the September sixth 
issue of the American Lumber- 
man, entitled, “This Country of 
Ours.” I am also glad to note that 
you have emphasized the ideas 
contained in this article by stating 
them in brief on the cover of this 
issue of your magazine. 


I think you have brought into 
discussion a subject which is of 
extreme importance to the welfare 
of this country of ours. Judging 
from all information which is 
available, little or no attempt has 
been made by the Government 
to avoid the disruption of many 
industries in this country. The 
crv has been used “Everything for 
Defense.” and little thought has 
been given to the consideration 
that the price we may have to pay 
for disregarding normal business 
may be far greater than is justi- 
fiable. Certainly the maintenance 
of a high morale among the peo- 
ple of this country is of extreme 
importance. What happened in 
France should be a lesson to us 
on this particular point. Certainly 
the disruption of industries in 
general is going to be most shat- 
tering to morale, and the subject 
calls for grave and serious con- 
sideration. 


I wish this message could be 
broadcast to the leaders of our 
Government. A crusade should be 
started to save industry and the 
countrv before it is too late. I 
hope there is something more you 
can do to see that the message 
will reach more people than those 
who will read it only in the pages 
of the American Lumberman. 


Sincerely yours, 


BATTLE CREEK LUMBER 
COMPANY 


Donald W. Baker 











plated to cause relaxation of the codes 
in the emergency. 

Copper for valley and chimney 
flashing seems to be non-existent prac- 
tically everywhere. In its place a sub- 
stance with an asphaltic base is being 
used effectively. While not as long- 
lived as copper, it is reported to be 
good for 15 or 20 years, and well worth 


the money asked for it. Galvanized 
sheet metal is either not available or 
difficult to get for flashing and eaves 
trough. For the latter use many lo- 
calities report rapidly increasing use of 
wood gutters. A copper-coated paper 
product is also being used successfully 
as flashing, although there is some 
question in the minds of some dealers 
as to whether it is rugged enough to 
stand the temperature changes to 
which chimney flashing is subjected. 


“Tf,” says one lumber dealer archi- 
tect, “I can’t get one material I can 
get another. There are ample alter- 
nates available for practically every 
building need. I work closely with 
manufacturers and their representa- 
tives, and they have always been able 
to help me. What they are doing now 
indicates to me that they will be able 
to see me through any emergency that 
might develop.” 

Another told the AMERICAN LuM- 
BERMAN that if everybody, including 
our staff, works closely with manufac- 
turers to the end that workable sub- 
stitutes will be available as needed, 
there need be no serious tie-up. 

Builders hardware seems to be avail- 
able in sufficient quantity, although 
some districts report slow deliveries. 
Several dealers expressed the thought 
that if inexpensive plated finish hard- 
ware becomes scarce, plastic knobs and 
pulls are already developed sufficiently 
to be workable substitutes, and one 
dealer said that he preferred them. 


Generally, all the dealers are of the 
opinion that building, the second larg- 
est industry in America, must be kept 
going as a Defense need. Building in- 
dustry payrolls are of paramount im- 
portance in the Nation’s ability to pay 
the ever mounting tax bills attending 
the Defense program. Without these 
payrolls the tax bills cannot be met, 
and what is of almost equal impor- 
tance, without the small homes being 
provided for thousands of low-income 
families as a hedge against the eco- 
nomic disturbances which may be 
ahead, civilian morale will be threat- 
ened. 

To keep the small home building in- 
dustry healthful will require clear 
thinking, long-range planning that is 
flexible enough to make quick changes, 
and long hours. Our personal con- 
tacts with dealers throughout the coun- 
try in the past two weeks indicate that 
the temper of the industry is set to ride 
through the emergency, and take any 
trouble in stride. 
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Rural Remodeling Offers Dealer A Large Fall Market 


Quality construction is of utmost 
importance in the rural market  be- 
cause the farmer usually builds for 
permanence where his ubran brother is 
more apt to think in terms of style, and 
subordinate quality to design. A happy 
combination of the two is found in the 
remodeled farm home which has been 


This picture 
shows the Charles 
Patty home near 
Plymouth when 
the remodeling 
work had just be- 
gun. Contrast the 
appearance of 
the home as it 
was with the com- 
pletely remod- 
eled house which 
is shown at the 
bottom of the 
page 
£ 





The completely 
remodeled house 
is shown here. A 
sun parlor has 
been added; the 
front porch has 
been replaced by 
a stoop, and the 
general exterior 
of the house 
makes it hard to 
recognize the 
building from 
which it was 
remodeled 


completed by C. D. Morris of C. L. 
Morris Lumber Co., Plymouth, In- 
diana, for Charles Patty. 

Typical of the market which will be 
available to the dealer this fall, this 
remodeling job is quality construction 
and quality design throughout. The 
Morris yard has its own architect, and 








Here is the house 
midway in the 
remodeling proc- 
ess. The roof has 
been changed so 
that uneven ceil- 
ings, broken by 
many angles, 
have been elim- 
inated. When this 
picture was 
taken, the house 
was ready for the 
application _ of 
siding 








is therefore well qualified to do this 
work. As can be seen from the prog- 
ress pictures, showing the various steps 
in the remodeling, the original house 
was in a dilapidated condition, some 
of the siding was off, porch steps were 
broken and the roof needed reshingling. 

Architecturally, the house was the 
product of a period of design when liv- 
ability, efficiency and comfort were not 
given the emphasis that they now re- 
ceive. Changing the house involved 
tearing the existing structure down to 
the subsheathing, rebuilding the roof 
entirely to change its shape and give 
more space to the second floor, and 
changing the size and location of the 
windows. .\ sun parlor was added to 
the building, and the rear porch was 
relocated. 

Insulation was put in at the time 
that the house was remodeled, and a 
considerable saving in fuel was effected. 
Another feature of the remodeled 
home was the installation of a running 
water system. This feature not only 
adds to the comfort and convenience of 
the rural home, but it also makes the 
home a more efficient place in which 
to work. Much time that was formerly 
used in pumping and carrying water 
can now be used for other purposes. 

The sun porch, which was added to 
the original structure, has an interior 
finished with knotty pine. 

The wide eaves and the sharp roof 
angles were eliminated in the remodel- 
ing process so that the house now 
blends more smoothly with the sur- 
rounding landscape. A comparison of 
the location and size of the windows, 
before and after remodeling, will show 
that after the remodeling the distribu- 
tion and size of the windows was much 
better, and of course, the use of storm 
sash throughout adds to the comfort 
of the occupants as well as decreasing 
the cost of heating the house. 

The front porch was eliminated and 
a stoop was substituted instead. This 
harmonizes with the general scheme of 
architecture, and it does not eliminate 
light that would have been blocked out 
by the porch roof had it been allowed 
to remain. In a way, the sun parlor 
takes the place of the porch, as a gen- 
eral view of the surrounding country 
can be obtained through the many win- 
dows, and the occupant is not at the 
mercy of the weather, as would be true 
on the porch. 
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Personal Attention to Customers Pays Business Head 


Profits Flowed When He Turned Detail Work Over to Employees; 
Then Made it Easy to Buy in His Yard 


On discovering that customers were 
Hattered by personal attention from 
the head of the firm, J. A. Mulcahy of 
the Mulcahy Lumber Co., Tucson, 
Ariz., decided to turn inside detail 
work over to employees; to personally 
get out in the field and get better ac- 
quainted with his customers. The new 
plan has created a volume of extra 


é& 
At right: Driver of a Mulcahy Lumber 
Co. truck, Tucson, Ariz., receives a sup- 
ply of manufacturers’ literature to be 
handed out to customers to whom he 
will make deliveries that day. Yard 
drivers have an excellent opportunity to 
look over the situation and determine 
what types of products the customer 
might need, and then supply the cus- 
tomer with literature on that subject 

s 


business, according to S. A. Douglas, 
manager. 

‘“Here’s a principle from which any 
lumberman can benefit,” says Mr. 
Douglas. “We’re all human and con- 
sequently we all like attention from the 
‘top man’. If you or I go in to buy a 
suit of clothes and are met and greeted 
by the manager of the store, we natu- 
rally think about twice as much of that 
firm as we would if we were met by a 
salesman. That same principle applies 
in the lumber business. 

“By personally following up hard-to- 
sell customers, Mr. Mulcahy has 
brought in many large orders which no 
one else in the organization could have 
obtained. And through personal calls 
on our established trade, he has greatly 
strengthened friendships. The good- 
will developed has not only brought 
extra business from customers, but has 
resulted in the development of valu- 
able leads.” 

As an aid in turning prospects into 
customers, the Southwestern firm has 
developed a very definite system for 
the handling of manufacturers’ litera- 
ture so that practically every piece 
received, eventually is placed in the 
hands of a consumer. 

Leaflets and booklets of all types are 
displayed on counters and out front 
Where drop-in customers ¢an_ help 
themselves, and in additiong al ¢onspicu- 
ous rack for this matetialldsolocated 
inside the office—up on a walttwhete 
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employees can hardly overlook it. A 
third display of literature is maintained 
in each delivery truck. 

Whenever a clerk or office employee 
writes up an order which is to be 
shipped, it is his responsibility to en- 
close samples of several pieces of lit- 
erature — pieces covering whatever 
types of merchandise he thinks the cus- 
tomer might be able to use. These are 
mailed right along with the invoice. 
Monthly statements are also “stuffed” 
in the same way. 

On local retail orders which are sent 
out by truck, it is the responsibility of 
the deliveryman to see that literature 
of the right type gets into the consum- 
er’s hands. In making the delivery, he 
has an excellent opportunity to look 
over the situation and determine what 
types of products the customer might 
need. 

For example, if the deliveryman dis- 
covers that a customer’s home isn’t in- 
sulated and that he is having tempera- 
ture control difficulties — either winter 
or summer — the driver must present 


that customer with whatever literature 
he has on the subject of insulation. The 
same principle applies on every one of 
the many items carried by the Mulcahy 
establishment. 

Having interested a prospect in be- 
coming a customer, the next step was 
to make it easy for him to buy. For 
example, a novel sample board posted 
in the office has converted the retail 
nail business into a real asset. 

The small user seldom knew what 
size nail he wanted—hardly ever knew 
the number. As a result, office em- 
ployees and stock clerks were con- 
stantly running back and forth to the 
warehouse to bring out samples of 
different sizes of nails. 

To avoid this and to make it easy for 
the customer to buy nails, the company 
uses a sample board. It is a piece of 
one-inch pine about a foot wide and 
two feet long—slightly tapered at the 
top and hanging on a nail driven into 
an office pillar. On this board are 
mounted samples of every nail carried 
in stock—several dozen of them. To- 
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Left: A sample 
nail board that 
has converted the 
company's retail 
nail business into a 
real asset. Below: 
A literature rack 
that has attracted 
attention and sold 
products to cus- 
tomers 
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day, when a customer comes in for 
nails and doesn't know exactly what 
he needs, he is merely shown the board 
and asked to select the size he wants. 

Besides saving time for company 
employees, the display board has had 
an important effect in improving cus- 
tomer service. In several known cases, 
people who came in originally to make 
small purchases of nails, paint and so 
on, have been so impressed by the 
service that they came back to arrange 
for home-building and other major 
work. 














REALM OF THE RETAILER 


(Continued from Page 29) 

with many decades of experience, sells 
scores of new houses a year; many if 
not most of them on the unit-sales 
basis. It is the McDowell & Torrence 
Lumber Co., Xenia, Ohio. Findley M. 
Torrence is secretary of the Ohio As- 
sociation of Retail Lumber Dealers. 
This yard has done some extensive re- 
modeling ; and the Realm has been try- 
ing to get pictures. So far we’ve been 
unlucky ; arriving a couple of times be- 
fore the work was completed and once 
on a day that was a small model of 
Noah’s rain storm. We’re still trying. 

This company quite naturally uses 
the association plan service. It has 
now so large and varied a collection of 
plans of its own that it can meet al- 


most any need or idea. In the man- 
ager’s office, covering one wall, is a 
case in which these plans are kept. 
They are accurately classified ; and the 
doors of the case or cupboard are cov- 
ered with photographs of houses the 
company has built. It’s possible to 
show the prospect these photographs ; 
and, when he has found about what 
he wants, he is shown the plan. Then 
he can be shown the finished house. 
Since the company makes so extensive 
use of pictures and plans, it has the 
front of the sales counter done in glass 
panels under each of which is the pho- 
tograph of a house. These photographs 
are changed from time to time, like a 
window display. 

The sales made by this yard are 
fully serviced. In fact, service is the 


cornerstone of the business. Miss Vir- 
ginia Fletcher, secretary of the com- 
pany, mentioned the fact that, with 
sales made on this basis, it’s quite pos- 
sible to have too large a volume oi 
business. Not too large a total net 
profit, of course; but a volume too big 
to be serviced adequately and fully. 





Notes on Promotion—New Babies 
Use a Lot of Socks 


New babies can use a lot of socks 
in one day (you know why) so one 
wise merchant gains much good wil! 
by sending a pair of socks as a gift to 
each newly born baby. He gets. the 
names of the babies from public no- 
tices. This stunt builds good will for 
the merchant and also wins new cus- 
tomers, 
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; Southern Lumber Manufacturer Believes Priorities Will Bring 
" Back to Lumber Many Uses Lost to Other Materials 


R. G. Bruce, president of the E.L. rials in the main that are on the priori- owners and helps build — national 


3ruce Co., Memphis, Tenn., expressed 
the belief that house building would 
maintain or even increase its present 
momentum 
through this year 
and next. Private 
building, espe- 
cially outside de- 
fense areas, is not 
quite keeping up; 
due to shortages 





R. G. BRUCE, 
President, 
EK. L. Bruce Co., 


ties lists and that constitute one of the 
bottle necks of building. 

“The FHA is one of the best things 
the government has done for the public 
and for our industry. There are at 
least two reasons. 

“In the first place, the FHA has 
proved that thousands of families in 
the low-income group can own and pay 
for houses. We took it for granted 
too long that these families were not 
building prospects. We know now 
that they are; and. private financing 
companies have adapted and are using 


morale. 

‘In the second place, the FHA stan- 
dards have created customer confi- 
dence in home building. They haven't 
been needed everywhere, for in many 
places local building codes have main- 
tained standards. But the public can’t 
know much about lumber species and 
grades or about building construction. 
No matter what the field, if the public 
is ignorant of technical standards, 
there’s a chance that customers will be 
exploited. The federal government is 
the only agency that can set sound 


Memphis, Tenn. general standards. We see some of 


this exploitation in our own field of 
hardwoods. Houses built for sale or 


these new methods. Every person 
knows that home ownership, where it 
is soundly managed, is good for the 


Heres a Timely Tip 


The Nagle Lumber Co., Iowa City, lowa, discovered an easy way 
to add storage for iron and wooden posts, woven fence, bridge tim- 
: bers, insulation bats and the like. There was a big warehouse far 
“No one knows how much added enough from the property line to allow for this projecting roof 
volume it will bring,” Mr. Bruce said, and also for a drive. All that was needed was the adding of the 
“but priorities should bring back to roof, supports and bearings. 
lumber some of the uses that have 
been lost to other materials. Manu- , 
facturers in other fields have been alert J 
in looking for new markets and have 
been clever in making their products 
usable and = available. Lumbermen 
have accepted these losses too easily. 
We have the chance to prove once 
more the wide usefulness and adapta- 
bility of wood as a building material. 
We can do it if we’re alert; and of 
course it will be a public service if 
in this way we can keep house building 
on the move through the emergency. 
The country needs thousands of dwell- 
ings; outside the defense areas as well 
as within them. There’s no shortage 
of forests. If we can prove that wood 
is satisfactory for the uses taken over 
in the past by substitute materials, we 
can to that extent keep house building 
on the move. It is the substitute mate- 





of certain neces- 
sary materials, 
and to a scarcity 
of building me- 
chanics. But this 
is more than off- 
set, in the national total, by govern- 
ment building of homes for defense 
workers. This public construction of 
homes must continue as long as new 
defense plants are put up and as long 
as workers are moved to defense areas. 
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contracts are often floored 
with junk. The added cost of good 
flooring is small; but the added value 
in resale and in use and satisfaction is 
large. 

“Too many people are scared by 
prices quoted by the thousand. I'm 
glad that retailers are forming the 
habit of quoting flooring by the room 
or by the job and construction lumber 
by the piece. Those are the prices that 
really mean something to the customer. 

“The FHA standards have already 
done much, especially in places that 
lack good local building codes, to edu- 
cate the public in sound construction 
and to create public confidence in 
house ownership.” 


on close 





Heavy Bulk Items Brought Into 
Realm of Small Cash Sales 


Small quantity packages of bulk 
items boosts sales volume and _ profits 
for Joseph Binford & Son, lumber and 
building material dealer of Crawfords- 
ville, Ind. 

On the top-deck of a three deck dis- 
play stand are 5 and 12% pound 
bags of cement. Ideal tor small patch 
jobs and minor home projects, these 
packages are sold quickly; have to be 
replenished each day. They are made 
up from broken 94 pound sacks and 
sell for 10 and 25 cents respectively. 

On another deck of the table are 
factory-packed cartons of lime in five, 


ten, twenty-five and fifty pound sizes, 
priced at ten cents, twenty cents, thirty- 
five cents and fifty cents, respectively. 
These sell just as fast as the cement 
bags. 

On the third level are yard-packed 
sacks of wood fibre in five pound, ten 
pound, fifty pound and 100 pound 
sacks, selling from ten cents for the 
smallest to one dollar for the largest. 


September 20, 


As a convenience to picnickers the 
Binford company packs charcoal in 
eight pound sacks at 30 cents each. 
Hundreds are sold each year for steak 
fries and outdoor suppers. Two car 
loads of smithy coal are sold annually 
in 100 pound sacks. 

New profits and increased store traf- 
fic are the benefits from this accommo- 
dation for the small cash customer. 


Home Designing and Financing Signs 
Secure Building Prospects 


Effective signs on trucks and office 
help the Wilbur Lumber Co., Wauke- 
sha, Wis., secure home building pros- 
pects in that area. 

The sign “HOME DESIGNING AND 
FINANCING” is lettered neatly on the 
trucks, and this sign can be seen very 
clearly by many people as the trucks 


HOME DESIGNING cri 


FINANCING 








The father said to the boy, 
“Tommy, you have been doing 
pretty well at the plant since you 
first came down here two weeks 
ago. You have begun to fit in and 
assume some of the work that your 
brother Bill left when he was 
called into the Army. You know I 
told you when you came in here 
that you would have to help us 
keep this going so that when Bill 
comes back there will be jobs for 
all three of us. 


“IT want to tell you something 
tonight about friendship. I hope 
you are taking full advantage of 
your present opportunity to make 
a host of good friends. Good 
friends are the only kind you need 
—they are the kind you will retain 
and they will help you to build a 
strong character. Cultivate your 
talent for making friends, my son, 





THe FATHER AND THE Boy 


and above all, learn to retain their 
friendship by always being on the 
square with them. 


“Friendship plays a big role in 
the business world, Tommy. You 
may have noticed that in this time 
when we have more orders than we 
can fill we follow a policy of serv- 
ing our old customers and friends 
first, and impressing on the new 
ones that they will be taken care 
of to the best of our ability when 
the old ones are served. It’s a nat- 
ural policy and one that works, 
and the new customers who some- 
times have to wait, understand it 
and respect us equally as much as 
the older ones who are served first. 


“So cultivate friends, Tommy, 
and be a friend to others. Friend- 
ship is the foundation of the busi- 
ness world.” 








make their round of the town. The 
“home designing’ feature is a slogan 
word that captures attention. 

The downtown lumber office, located 
right across from the interurban and 
bus depot carries good signs aimed at 
prospective home builders. One sign 
says, “It doesn’t seem possible, but it’s 
true, a complete 2 bedroom home for 
what you now pay for rent.” 

Another sign reads, “Do you pay 

27 per month for rent? Would you 
like to apply the money on your own 
home? Inquire within.” 
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Notes on Promotion — Amateur 
Photography Night 

One store staged an Amateur Pho- 
tography night. Camera fans were in- 
vited to come in and shoot pictures o/ 
the store and staff on a certain night. 
The store even had a supply of cam- 
eras on hand to rent free of charge fo1 
the night, to interested camera fans. 
Everyone was asked to register, and 
thus a fine mailing list was secured. 
$25 in cash prizes were paid for the 
best pictures. 
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Ga. E. REYNOLDS, 
Albany, Ga.; 


President 


ATLANTA, Ga., Sept. 18.—"“This forty- 
fourth annual convention of the National 
Hardwood Lumber Association occurs in 
the midst of an historical national upheaval,” 
said President Gordon FE. Reynolds. “The 
world is passing through the most crucial 
period of all time. Businessmen are prepar- 
ing as best they can for startling develop- 
ments. Before another month is gone, busi- 
ness will feel the jar when the war machine 
moves into high gear. Some of our custom- 
ers who have been making products from 
hardwoods for civilian use will have to 
discontinue temporarily, at least, because 
they can not secure some relatively. minor 
item of tools, machinery or equipment. It 
may be that some of our own sawmills will 
have operations interrupted. Painful read- 
justments may often be necessary, but 
the American businessman is_ ingenious, 
courageous and resourceful. In this fair 
southern city of Atlanta, we = stand in 
solemn consciousness of the momentous 
events of the times. Lumbermen are a 
hardy and vigorous people and they have an 
important part to play in the war program. 
We know that they will acquit themselves 
with credit and honor. The watchword is 
all-out production. Lumber will have to be 
used for many purposes to replace scarce 
metals, both in war and civilian uses, and 
every board we can make will be needed. 


Emergency Proves Value of 
Organization 


“The necessity of organized effort has 
been impressively demonstrated during the 
unfolding of the Defense efforts. Since our 
last annual meeting, many millions of feet 
of hardwoods has been inspected by our 
National inspectors for use in the construc- 
tion of Army camps and Defense housing. 
Many more millions of feet has been 
inspected for Navy uses. This association 
has assisted every procurement Agency of 
the Government where an impartial, com- 
petent inspection of hardwoods has been an 
essential need. And now, there is beginning 
to be a movement of hardwoods to England 
under Lend-Lease provisions, where Na- 
tional inspection services are a necessary 
requirement. It is under such emergency 
conditions that the inestimable value of 
universally recognized standards with a well 
trained, competent staff for the application 
of the standards, and a responsible organi- 
zation to support the inspection service with 
financial guarantees, become vitally impor- 
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National Hardwood Association 
Prepares for Readjustments 


Speeches by President Reynolds and Secretary- Treasurer 
McClure Chart Course for Future; Review Progress 


tant. Members of this association may well 
be proud of the structure which has been 
built up through the 44 years of our history. 
Its value as an indispensable factor in 
successful hardwood operations will become 
increasingly evident during the crucial 
period ahead. 


Prepare for Research and Promotion 


“The hardwood industry today is busy and 
enjoying a strong demand. There is a 
seller’s market. The hardwood producers 
and distributors, on the average, are reason- 
ably prosperous. It is high time that con- 
sideration should be given to the problems 
of the future, particularly the post-war 
period, when there will be a tremendous 
shifting of productive capacity from war 
munitions to peace time requirements. Will 
the hardwood industry get caught off-base 
again as it did after the post-war boom of 
1919-1920? Isn’t it good hard sense to 
plow in a fraction of present profits to 
insure against the future? I urge your 
serious consideration of this supremely 
important question. 

“At our Chicago convention last year, 
there was presented a report of a nationwide 
survey of the hardwood industry by Trade- 
Ways (Inc.). Voluntary contributions from 
members and organized hardwood groups 
provided the funds for the survey. The 
report analyzed the existing situation and 
the basic causes of lost markets and lowered 
consumption of hardwoods. It concluded 
with a recommendation for the establishment 
of a new and independent organization 
devoted to research and the development 
of new uses for hardwoods as the only prac- 
tical means of reversing the downward 
trend of consumption and restoring hard- 
wood to its rightful place among the grow- 
ing and progressive industries of the nation. 
Following the convention, the subscribers of 
the Survey Fund met and selected an organi- 
zation committee, with D. C. MacLea, of 
Baltimore, as chairman, to develop plans 
for effectuating the recommendations of the 
Survey Report. The committee has been 
active. Two meetings were held during the 
fall and plans were approved for the estab- 
lishment of the Hardwood Products Founda- 
tion, provided the necessary financial support 
for its operation is assured. The final action 
has been awaiting a meeting of the commit- 
tee at this convention, and Chairman Mac- 
Lea will make his report in a later session. 
If the lumber industry appropriated 1 per- 
cent of its sales for such activities as public 
relations, research and trade promotion, 
there would be a huge sum available for 
these purposes. But the committee in charge 
of establishing the Hardwood Products 
Foundation has proposed to the hardwood 
branch of the industry an investment of only 
‘4 of 1 percent for research. It seems 


J. W. McCLURE, 
Chicago, I11.; 
Secretary-Treasurer 


meager as compared with competitive prod- 
ucts and materials. 

The inspection rules committee's activities, 
under the chairmanship of A. O. Ratcliff, 
were commended, and the able work of 
Chief Inspector Nelson was praised, the 
convention being referred to the committee’s 
list of the recommendations that would be 
submitted to a later session. Attention was 
called to Secretary-Treasurer McClure’s 
report of the substantial progress made 
during the year. The report of the mem- 
bership committee, to be presented by Gen- 
eral Chairman A. H. Bankston, tells of its 
successful efforts. Worthy of most serious 
consideration, said President Reynolds, is 
the comment to be made by Marc L. Fleishel, 
president of the National Lumber Manufac- 
turers’ Association, on the industry’s Public 
Relations Program. 

Thanks were extended by President Rey- 
nolds to the executive committee, the board 
of managers, committee members and_ all 
members who responded to a call for service, 
as well as to the office and inspection staffs 
for loyal co-operation. “It has been a real 
pleasure to serve as your president for the 
past year,” he said, “and I am very grateful 
for the honor and privilege of serving this 
great organization.” 

“From the standpoint of our office staff,” 
said Secretary-Treasurer John W. McClure 
in his annual report, “the fiscal year ended 
Aug. 31 has been filled to the brim with 
interest, excitement and hard work. Almost 
every day seemd to bring its particular 
problem, different from all the rest, demand- 
ing special care and thought in its proper 
handling. Under the active leadership of 
President Gordon E. Reynolds, supported by 
the executive committee, the board of man- 
agers and the standing committees, the asso- 
ciation has made excellent progress, based 
upon the conference and loyal support of 
our entire membership. 


Defense Puts Heavy Strain on Facilities 


“In the early days of the Defense Pro- 
gram, recognition was obtained from the 
Quartermaster General for hardwood con- 
struction boards in Army Camp troop 
housing. When the rush demand came for 
material to build these cantonments, our 
inspection staff was put to a severe test to 
accomplish the heavy load of work. Heavy 
demands for hardwoods from the Navy and 
other procurement Agencies of the Govern- 


(Continued on Page 47) 





37 


a ss ee ween 


TH Ce ell 


vam, 
ened 


Lt TA 
= 








September 20, 1941 


to Aid Defense 


MartTELL, CAL., Sept. 12.—The latest im- 
portant manufacturing plant to begin op- 
erations in the California sugar pine region 
is the new mill of the Amador Lumber Co., 
at this place, about three miles from Jack- 
son, Cal., one of the typical old mining 
towns of the district. 

Nestled down on the rolling terrain of 
this area, surrounded by gold mines and tree 
covered hills, the new industry received its 
first truck load of logs, Aug. 7, and the 
community of Jackson duly celebrated the 
event. City, county, and company officials 
greeted the first “official” load of logs with 
ceremonies which included breaking a bottle 
of champagne over the logs. 

A few days later the mill began sawing 
lumber. 


Construction Still Going On 


Spurred on by the crying demands of 
the “defense program,” President J. N. 
Winton, and his organization, are bending 
every effort to get new production up to the 
maximum thorgh handicapped by the fact 
that construction is still going on as the il- 
lustrations show. The principal plant build- 
ings are up, and mostly under roof, although 
not enclosed with siding as yet. The sawmill 
is operating full blast with the exception 
of the resaw. 

This sawmill is the conventional type of 
electrically driven, modern California pine 
mill with band head rig and vertical resaw, 
carriage equipped with air-dogs and latest 
design edgers, trimmers, etc. 


Kiln Capacity 100,000 Feet Daily 


Four Moore cross circulation dry kilns 
have been installed, and construction has 
started on the same amount of Fryer Kilns. 
When completed their kiln capacity will 
total 100,000 feet per day. 

The sawmill will produce about 100,000 
feet per shift and will operate about 11 
months out of the year. 

One of the new features of the plant will 


Top, left: View of the Amador Lumber Co. 
planing mill, roofed, but still without siding. 
Upper right: a general view of the Amador 
Lumber Co. plant, producing, though still under 
construction. At left: A close-up of workers 
on construction which included bowstring 
wooden trusses with spans up to 147-feet, 
9-inches, as far as is known, the longest timber 
trusses ever used in a sawmill plant 
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be the automatic lumber piler, designed and 
being erected by Walter Beane, well known 
sawmill construction engineer of Klamath 
Falls, Ore. This equipment will automatic- 
ally pile the lumber on cross stickers and 
in unit packages, both for the dry kilns and 
the air drying yard. 


An example of the excellent type of con- 
struction is the shed over the dry sorter. 
Here the use of cantilever trusses eliminates 
the necessity of outside posts, thus facilitat- 
ing the movement of the lumber carriers. 


Lumber Handled by Lift Trucks 


Transportation about the plant is handled 
by Gerlinger carriers and lift trucks. The 
initial fleet consists of three carriers and two 
lift trucks. 

Perhaps the most modern and unique unit 
of the plant is the large planing mill and 
loading shed. Built with bowstring wooden 
trusses using Teco timber connectors and 
with spans up to 147 ft., 9 inches, there is 
not a post in this huge building. These are 
the longest timber trusses ever used in a 
sawmill plant so far as the record is known. 


Of course the thing that brought these 
seasoned lumbermen, of three generations, to 
Martell was the quality of the timber. It 
lies on the mountain slopes of eastern Ama- 
dor county, typical sugar pine country. It 
is large timber, averaging about two logs 
to the thousand feet. Thirty-five per cent is 
California sugar pine and the balance is 
largely ponderosa pine. The private main- 
line logging truck road is in reality an oiled 
highway that assures log delivery practic- 
ally all year around. 

The owners of the Amador Lumber Co. 
are members of that pioneer Minnesota 
lumbering family known as “The Wintons.” 
The Winton family are manufacturers of 
pine and spruce lumber both in the United 





States and Canada, now going into the third 
generation. 

Officers of the Amador Lumber Co. are: 
J. N. Winton, president and general man- 
ager; D. J. Winton, R. C. Winton, and Sam 
W. Robertson, vice presidents and C. J. 
Winton, Jr., secretary-treasurer. The plant 
manager at Martell is G. T. Morken, who 
for many years has been connected with the 
Winton interests, particularly at Gibbs, Ida. 

The Amador Lumber Co. will handle its 
sales through the Winton Lumber Sales Co., 
with headquarters in Foshay Tower, Minne- 
apolis, thus forging another important link in 
the chain of operations forming the source 
of supply of that progressive lumber sales 
organization. R. C. Winton is president of 
the lumber sales company. 


Plants in United States and Canada 


Other large manufacturing plants owned 
by Winton interests and marketing their 
products in the U. S. through the Winton 
Lumber Sales Co., are: Winton Lumber 
Co., Gibbs, Ida., producer of Idaho White 
Pine; The Pas Lumber Co., Ltd., The Pas 
Manitoba and Reserve, Sask., manufacturers 
of Western white spruce. 

Also in certain large territories the Win- 
ton Lumber Sales Co. acts as exclusive sales 


Top, left: Transportation about the plant is 
handled by carriers and lift trucks, two of the 
lift trucks are shown above. Top, right: The 
sawmill which is operating full-blast. Right, 
above: Showing one of the uses of the lift 
trucks in the construction staaes of the plant. 
At right: The loq dump and mill pond. Below: 
The planing mill during construction showing 
the span of 147-foot, 9-inch, timber trusses 
just beyond the shorter spans in the foreground 


agent for the Somers Lumber Co. of Som- 
ers, Mont., West Side Lumber Co., Tuo- 
lumne, Calif., and the Craig Mountain Lum- 
ber Co., Winchester, Ida. The company 
also engages in a general wholesale lum- 
ber business. 
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Southern Pine Protests Bring Modif- 
ication of Price Schedule 


WaAsHINGTON, D. C., Sept. 15.—Following 
are excerpts from the statement made by the 
Office of Price Administration in issuing 
amended Schedule No. 19, covering ceiling 
prices for southern pine lumber as _ revised 
and issued by the Office of Price Admin- 
istration. The revised schedule supersedes 
the original issued on Aug. 16, and is ef- 
fective at once. 

Leon Henderson, administrator Office of 
Price Administration, is quoted as saying 
that “The general effect of the revisions, 
which are incorporated in a detailed amend- 
ment, is to raise the ceiling prices so that 
the thousands of small lumber mills through- 
out the southern pine area will be able to 
continue in profitable operation. Complaints 
asserted that the stumpage costs of the small 
mills have risen sharply in recent months, and 
their logging problems are more difficult, 
due to the fact that available timber stands 
are less accessible. Furthermore, the sched- 
ule made no special allowance for air dried 
lumber, which is the kind apparently being 
sold by the small mills. Maximum prices in 
the original schedule were based upon air 
dried lumber in finished form. By the amend- 
ment, ceiling prices are based on ‘rough 
green’ lumber, and additional charges are 
allowed to be made for air drying or kiln 
drying, surfacing, grooving etc. In many in- 
stances, the themselves have been 
changed within the various grades, although 
the net effect as applied to an entire grade is 
not substantial. One grade known as ‘finish’ 
is eliminated as unimportant. Longleaf pine 
is further defined so as to make it clear that 
only the coarse-grain variety is covered by 
the schedule. The definition of a ‘mill’ is 
re-stated so as to exempt from the price 
schedule the large number of lumber retailers 
in the South who operate planing and similar 
mills as adjuncts to their retail business. A 
‘retail sale,’ according to the amendment, 
means a sale to a consumer or contractor 
of less-than-carload quantity. 

Definitions as given in the original sched- 
ule were printed in the issue of Aug. 23, page 


prices 


18. Those that have been revised are as 
follows: 

“Southern pine” means the species of 
shortleaf. pine (Pinus eschinata), loblolly 


pine (Pinus taeda), slash pine (Pinus cari- 
haea), such longleaf pine (Pinus palustris) as 
contains less than six annual rings per inch 
and less than one-third summerwood, or any 
other Pinus species known commercially as 
“southern pine.” 

“Mill” means a manufacturing plant, con- 
centration yard, or other establishment which 
sells less than 75 percent of the volume of 
its southern pine lumber at retail and which 
processes, by sawing, or by planing or other 
comparable method, at least 25 percent of 
the volume of southern pine logs or lumber 
purchased or received by it. 

“Retail” sale means a sale to a consumer 
or contractor in a less than carload quantity. 

A mixed car shipment consists of three or 
more items as hereinafter defined, provided 
at least three items amount to not less than 
2,000 board feet each, or at least six items 
amount to not less than 1,000 board feet 
each, or at least twelve items amount to not 
less than 500 hoard feet each. A mixed truck 


shipment consists of three or more items as 
hereinafter defined, provided at least three 
items amount to not less than 500 board feet 
each, or at least six items amount to not 
less than 250 board feet each. An item con- 
sists of one width, thickness, or pattern of 
finish, casing, base, molding, partition, ceil- 
ing, siding, plain end flooring, end matched 
flooring, shiplap, boards, strips, dimension, or 
timbers. 

For export sales, an addition of not more 
than $3.50 per 1,000 feet board measure may 
be charged for the services of switching, un- 
loading at the dock, tallying, marking, and 
dock insurance. 

The revision re-states the provisions as to 
estimated weights and transportation charges. 

The Southern Pine Emergency Defense 
Committee calls attention to the revised defi- 
nition of mixed car and mixed truck ship- 
ments and to the fact that C and B&Better 
finish are both excluded from the schedule. 
“The definition of southern pine has also been 
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revised to exclude from the schedule longleaf 
yellow pine that contains six rings to the 
inch, and has one-third summerwood. Such 
items as dense dimension, dense timbers, 
structural grades of timbers, special items of 
car material, and finish, are not covered by 
this ceiling.” 

The Committee points out that the sched- 
ule provides that “additional charge may be 
made on boards, where a restricted standard 
length is specified, either 8 to 18 feet or 8 
to 20 feet. Our mimeographed copies of this 
schedule showed 8 to 16 feet or 8 to 20 feet. 
This was done with the understanding that 
the Office of Price Administration would 
make this revision to read 8 to 16 feet, but 
as it is recorded in the Federal Register as 
shown on the attached, it is the ‘law’ until 
a change is officially made.” 

In conforming to these ceiling prices, says 
the Committee, care should be taken that all 
orders, invoices, and other records are prop- 
erly written to fully describe the lumber in- 
cluded in each shipment; that is, both order 
and invoice should show whether the lumber 
is to be rough, dressed, kiln dried, air dried, 
or air dried and dipped, and whether it is of 
standard length, restricted standard length, 
or specified length. 


Revised Southern Pine “Ceiling” Prices 


Boards and Strips (rough green), Standard 





Lengths 

No.1 No.2 No.3 

Pe kwwewnewasaad $32.00 $19.00 

OT PO ec 32.00 20.00 

a Pree ere 33.00 20.00 

ree 35.00 20.50 

re ee 43.00 30.00 21.00 

To prices of rough green boards and 
strips: 


For rough, air dried, add $1.50. 

For rough, kiln dried, add $2.50. 

For S1S, S2S, S3S, S4S, S28 & Matched, 
or Shiplap, Standard or Thinner, add $1.50. 

For ripping or resawing, add $1 per 
1,000 board feet for each cut. 

For chemical anti-stain treatment, add 
oe, 

Where a restricted standard length is 
specified, either 8 to 16 feet, or 8 to 20 
feet, add $1. 

Odd lengths or fractional lengths shall 
be counted and priced as next longest even 
length. 

Dimension, Rough Green 


2x4 No. 1 No.2 
| eer reer $30.00 $26.00 
eer eee 31.00 27.00 
BO : Aisias ategkty Yate iio eh Bien Bnew ar 32.00 28.00 
ere ee ee 33.50 29.50 
a ihm tk Resins ovr a ey Goss id bbe 34.50 30.50 
Ce eee re rere 40.00 36.00 
2x6 

ME arg ath om. id Areas ain: Rinse tdyn eave 29.00 24.00 
BE aiGaeaeih o-aie Wane wa weer tee 30.00 25.00 
RS ai 6, 61a: H RN OR Soe PRA 30.50 25.50 
BN Ghasdciene aero Ote.og ai wacalere Gere 32.50 27.50 
RE ch. ica ies er Giant AR GA Pa 33.50 28.50 
EE od ea ee ed Wa KO 39.00 34.00 
2x8 

re ere eee 30.00 25.00 
ae eee 31.00 26.00 
DU Geax 6.9 wm mele Sediauh es Rapes 31.50 26.50 
| ae eee ree ee eee 33.50 28.50 
ee er eee re er 34.50 29.50 
EE | ing Sed Gio wie Gare dieraiedn eee 40.00 35.00 
2x10 

eee ee rr 35.00 28.50 
eee eee 35.00 28.50 
in ip lcs ah anata lease a ead Gan bsiadbiees 36.00 28.50 
Ra, oie. cine: Wesicil eden Diced Gueracalasth paleo 39.50 32.00 
ee nee er errr 41.50 34.00 
I, | 55-4 okt whew E S&S BSE 46.00 39.50 
2x12 

| Ser re ee 37.00 29.50 
BD aa cincan de Sr basin @ nar Gh Th See nab ah 37.00 29.50 
ee eer ees 38.00 30.50 
lla, ron catattur ors dieee Geis ara bere hand 41.50 34.00 
ES ee ee ee 43.50 35.00 
ae ee ee 48.00 40.50 

No. 3 Dimension, Random Lengths 

ME ale cca ates S's Cae a eee wr a es ace $18.00 
ed Scar atnne! ncsiSrae eh nuevos dul@dcace te ioi ane 16.00 
ER ator .dare icone piinncnit 17.00 
MINN ir dial kcbsne s esaK SoS ira th Bens dati bad 18.50 
BNI, Jar Giichitara-didlated ohatehoialade adi wlaciaetaettn ata 20.50 


To prices of rough green dimension: 
For rough, air dried, add $2. 

For rough, kiln dried, add $3. 

For S18, S2S, S3S, S4S, add $1. 


For working to shiplap, center match, 
dressed and matched, or grooved, add $z. 

For ripping or resawing, add $1 per 
1,000 board feet for each cut. 

For chemical anti-stain treatment, add 
50e. 

Random lengths may be 8 to 16 feet or 
& to 20 feet. . 

Odd or fractional lengths, except 9 feet, 
shall be counted and priced as next long- 
est even length. 

Timbers, Green, Rough, S48 or S28 
18 & 20 feet 


No. 1 No. 2 
Ce ee ee $36.00 $33.00 
Be OO GG cscs ctuceivvcuss 34.00 31.00 
SEO 00 GHGS bcc rece wowsans 36.00 32.00 
NN eax ata Graeue wo er olncae OR 38.00 34.00 
SEDO CO BOLO. cee dacdcees 39.00 35.00 
et ree 44.00 40.00 


To prices of rough green timbers: 
Add $2 for shiplap, or T&G. ; 
Add $4 for beveling or outgauging. 
For odd sizes, price at next larger even 
size. » 
Odd or fractional lengths, except 9 and 
7 feet, shall be counted and priced as next 
longest even length. 
Flooring (no heart specification) Kiln 
Dried 
Plain End, End Matched, 


1x3 Edge Grain— Std. Leths. 2 to 8’ Nested 


OCNEE ns cececs $65.00 $57.00 
Ws ice aaa aierecer oe eee 57.00 50.00 
Bh dni enaxehaie- aber seins eis 42.00 38.00 
1x3Flat Grain— 
2 ae 50.00 42.00 
ee a alansareee 47.00 39.00 
TP. ansinhcmdrtbiie aoe a etet eae 35.00 28.00 
1x4 Edge Grain— chee — 
en See eee 3.06 55. 
Cc e Saleh we alecigiekornote 55.00 48.00 
ER er er re 40.00 36.00 
1x4Flat Grain— 4 
ree 49.00 41.00 
Be Na nanehate oor ti aaes 46.00 38.00 
ES EES Pere eens 34.00 27.00 


To prices of flooring, add $2 for spec!- 
tied lengths; add $2 for end-matching 
standard length flooring. 

Siding, Kiln Dried, All Patterns, Plain 

End, Standard Lengths 
—Drop Siding— 
eC ” 


8 Lo od 

e : $51. 53.00 $47.00 

Be “$3300 30.00 44.00 

AG ARAL 39.00 40.08 35.00 

et Maes 31.00 32. 0.5 

No Pein 25.00 25.00 22.00 

To price of siding, add $2 for specified 
lengths. 


b) For mixed car or mixed truck ship- 
mF $2 —— per 1,000 feet board 
measure may be charged. Es 
o> For po Mnn§ sales, an addition of not 
more than $3.50 per 1,000 feet board meas. 
ure may be charged for the sorviews 
switching, unloading at the dock, tallying, 
marking, and dock insurance. 
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Price Administrator Sets Maxima 
for West Coast Fir 





WasHINGTON, D. C., Sept. 
Schedule No. 26, covering Douglas fir 


lumber, was announced Sept. 11 by Leon 
Henderson, administrator Office of Price 
\dministration. In arriving at these ceiling 


prices, Mr. Henderson said, full considera- 
tion has been given to the importance of 
maintaining the relative competitive standing 
of Douglas fir and southern pine, the latter 
having been brought under a price ceiling 
as of Sept. 5. 

The fir price schedule becomes effective 
Oct. 1. Lower prices than it lists may be 
charged. Maximum prices will not apply 
prior to Oct. 1, “where actual delivery has 
been made by the mill to the purchaser 
or to a ‘carrier’ for delivery to a purchaser.” 
Under this provision, sales outside the ceil- 
ing prices will not be affected by the 
schedule, if the lumber has been placed on 
shipboard or railroad car or truck prior to 
Oct. 1 for delivery, even though the ship- 
ment has not actually been delivered by that 
date. This provision recognizes the long 
hauls involved in shipments of Douglas fir 
lumber to eastern and middlewestern mar- 
kets. 

Maximum prices set for the common 
erades—boards, “dimension,” and timbers— 
do not differ greatly from quotations that 
have prevailed in lumber markets for some 
iime past, says Mr. Henderson. Prices of 
the upper grades and specialties, such as 
ship decking, flooring and box car materials, 
have been reduced. At a meeting in Port- 
land, Ore., Aug. 20, at which over two- 
thirds of the productive capacity and mem- 
bers of all branches of the industry were 
represented, a representative committee, 
including wholesalers, sat with OPA officials 
and worked out differentials. The price 
schedule adheres closely to long-standing 
trade practices as regards sizes, methods of 
quoting prices, shipping customs, etc. 

“Timbers and ‘dimension’ (2x4's, 2x6’s, 
ete.) together make up about 70 percent of 
all lumber produced from Douglas fir trees,” 
says Mr. Henderson’s statement. “Around 
16 percent of the output is used in the form 
f “clears,” or “uppers,” for ceiling, flooring, 
drop-siding, railroad freight car siding, ship 
decking, cross-arms on telephone and _tele- 
vraph poles and tight cooperage etc. Shop 
and industrial uses absorb 10 percent. and 
the remaining + percent is accounted for by 
hoards. Nearly half of the Douglas fir 
lumber produced in Oregon and Washington 
is used on the West Coast. The remainder 
is shipped by rail and water throughout the 
country. It is this share of the output that 
competes directly with southern pine lumber. 
In the East and middle West, where con- 
siderable lumber of the two species is used, 
Douglas fir timbers and dimension com- 
mand a premium over southern pine, while 
southern pine boards sell at a premium over 
Douglas fir boards.” 

As in Mr. Henderson's order covering 
maximum prices for southern pine, there are 
provisions for actual cost of transportation, 
and for modification of the schedule: and 
also paragraphs in regard to evasion and 
enforcement and the keeping of records. 


Most of the terms used are defined as in 
the southern pine announcement, and those 
that vary because of the character of the 
fir industry are as follows: 

“Douglas fir’ means the botanical species 
of Pseudotsuga taxifolia produced in those 
parts of Oregon and Washington lying west 
of the crest of the Cascade Mountains. 

“A mired car or mixed cargo shipment 
(where cargo shipment is not greater than 


carload quantity) consists of three or more 
items as hereinafter defined, provided at 
least three items amount to not less than 
2,000 board feet each, or at least six items 
amount to not less than 1,000 board feet 
each, or at least twelve items amount to 
not less than 500 board feet each. 

For mixed car, mixed cargo, or mixed 
truck shipments, $2 additional per 1,000 feet 
board measure may be charged. 

For export sales, an addition of not more 
than $3.50 per 1,000 feet board measure may 
be charged for the services of switching, 
unloading at the dock, tallying, marking, 
and dock insurance. 


Maximum Prices for Douglas Fir 


Selections of prices of leading items fromthe OPA Price Schedule 26 follow: 


Flooring, Random Lengths 


Bé&Btr. Cc D 
1x4, vertical grain...$60.00 $55.00 $45.00 
Ix€, Tat Sraim.....s.. 45.00 43.00 38.00 

Drop Siding, Random Lengths 

B&Btr. Ss D 

MG DE. Gh ccc s.ckalowan $50.00 $48.00 $40.00 
Ceiling, Random Lengths 

, B&Btr. c D 

ye ag, > Sameer $37.00 $35.00 $28.00 

SA Oe Wl ois ec eres 45.00 43.00 38.00 


For specified lengths, 12 feet, add $2; 14 
feet, add $3; 16-18 and 20 feet, add $5. 


No. 1 Boards and Shiplap, Green, Surfaced 


1x4 1x6 1x 1x10 1x12 

* ‘L 6/20’.$28.00 $27.00 $27. b0 $25.00 $28.00 
Me atsuwaen 28.00 27.00 27.00 25.00 28.00 

4 Syahateewieate 28.00 27.00 27.00 25.00 28.00 

Wate haves 28.00 27 00 27.00 25.00 28.00 
Seer 28.00 27.00 27.00 25.00 28.00 
ree 29.50 28.50 28.50 26.50 29.50 
, 30.50 29.50 29.50 27.50 30.50 
re 30.50 29.50 29.50 27.50 30.50 
a 30.50 29.50 29.00 27.50 30.50 


Add for Dry 4.00 4.00 4.00 4.00 4.00 


_ No. 2 dry or green: $2 less, No. 3 green: 
$6 less, No. 3 dry: $8 less, than No. 1 of 
same size and length. 

For working to Pattern, add $2 per 1,000 
feet. 

For rough random length, add $1.50 to 
R/L surfaced prices. 

For rough specified lengths, 
specified length surfaced prices. 


add $3 to 


No. 1 Dimension, Green, Rough or 84S 
A. L. S. 
2x4 2x6 2x8 2x10 2x12 
a 6/20’.$28.50 $28.50 $27.50 $27.50 $27.50 
Ene Sepia 28.50 28.50 27.50 28.00 28.00 


iy" pian waite 28.50 28.50 3430 28.00 28.00 
BY sistoliscavers 29.50 29.00 27.50 28.50 28.50 
CS iaseyshsieresa 29.50 29.00 27.50 28.50 28.50 
Be a stsaiere anaes 29.50 29.00 27.50 28.50 28.50 
22/24’ .... 32.00 31.00 29.50 30.50 30.50 


Add for Dry 3.50 3.50 3.50 4.00 5.50 


From prices of No. 1 green of same width 
and length for No. 2 green, 20’ and shorter, 
deduct $2; for No. 3, 20’ and shorter, 2x4, 
2x6 and 2x8 green, deduct $8; and for 2x10 
and 2x12 green, deduct $9. 

From prices of No. 1 dry of same width 
and lengths, for No. 2 dry, all widths and 
lengths, 20’ and shorter, deduct $4; No. 3 
dry, 20’ and shorter, 2x4, 2x6 and 2x8, 
deduct $10; and for 2x10 and 12”, deduct 
Si. 


For Dimension surfaced 4” off, add $1 
to price for the same grade, width and 
length; for No. 1, permitting up to 15 per- 
cent No. 2, deduct $0.50 from No. 1 price 
of same width and length. 

For working to shiplap, center matched, 
or dressed and matched, add $2, droppings 
to be included at grade differential. 

For rough dry, add $1 to surfaced dry 
price. 

For ripping and resawing, not diagonal 
or tapered, add for 2x4, $2.50, and for 2x6 
and wider, $1.50. 


No. 1 Plank and Timbers, Green, Rough 


or S848 

20’ 
& Shtr. 22/24 26/32 
BS wisiccaed ees saree 334.00 $36.50 $39.50 
WE rw Seu eie cw avers auh 32.50 35.50 38.50 
 .  : 31.00 33.00 34.50 
ouee @& Jars... 30.50 32.50 34.00 
We Nueniecct arnt ouseie com 32.00 34.00 36.00 
I 2 See 31.00 33.00 34.50 
500 @ S503.......5 30.50 32.50 34.00 
ONO & GES. 66. cs 30.50 32.00 33.50 
URE. ySiaeale tosis kciavalsos 30.50 32.00 33.00 


20’ 

& Shtr. 22/30 
a a. } a eae rare $29.50 $30.50 
BR ie v6.6 6 6 oo bo bee 29.50 30.50 
a 5) Se ne 29.50 31.50 
OE awe wie ire espe e eimers 29.50 31.50 





Minnesota Club Celebrates 
Hoo-Hoo Day 


MINNEAPOLIS, MINN., Sept. 9.—Hoo-Hvovo 
Day, Sept. 9, was celebrated in Minneapolis 
tonight by the Twin City Hoo-Hoo Club 
with a Concatenation and buffet supper in 
the Radisson Hotel. The following team 
officiated in the degree work in conducting 
the kittens through the “onion bed’: Snark 
Lawrence S. Clark, Senior Hoo-Hoo James 
S. Cullen, Junior Hoo-Hoo Clarence Sather, 
Scrivenoter Andrew J. Justins, Jabberwock 
Glen Ross, Gurdon John H. Giles, Arcan- 
oper Ernest Jensen, Bojum L. P. Young- 
blood, and Custocatian J. B. Anderson. 

F. E. Wellman, Circulation Manager of 
the AMERICAN LUMBERMAN of Chicago gave 
the code of Ethics of Hoo-Hoo to the 
class of kittens. Then the guests assembled 
in the Gold Room for the annual dinner and 
election of officers. 

In recognition of his untiring efforts in 
behalf of the Twin City Club and the Inter- 
national Order of Hoo-Hoo, the members 
bestowed a life membership upon Sam Boyd. 
Mr. Boyd was not present, but a telegram 
was sent, telling of the action of the club. 
President Wilcox called upon International 
Secretary Wattson, who told of the coming 
fiftieth annual convention to be held in Hot 
Springs, Ark., Oct. 8-9-10. 

Ormie Lance, secretary of the Northwest- 
ern Lumbermen’s Association introduced 
F. E. Wellman, who told members that they 
were held as an example to other clubs. 

The results of the election were then 
announced, and the officers are as follows: 

President Larry Youngblood, First vice 
president Dave Bartlett, Second vice presi- 
dent Lou Villaume and Secretary-treasurer 
Parker Betzer 





Baltimore Hoo-Hoo to Choose 
Hot Springs Delegates 


Battimore, Mp., Sept. 15.—Following an 
interval of inactivity for several months, 
Hoo-Hoo Club No. 100 of this city, is pre- 
paring again for the coming season. At the 
next meeting, Sept. 29, delegates to attend 


the national annual meeting at Hot Springs. 
Ark., Oct. 8-10 will be chosen. 
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NEWS FROM THE SOUTH 


Four Aids for Sellers of Quality 
Lumber 


New Or.eEANsS, LA., Sept. 15.—Four new 
leaflets, emphasizing the advantages of 
quality lumber and. giving arguments in fa- 
vor of wood sheathing, have just been is- 
sued by the Southern Pine Association. 
“These leaflets,” stated H. C. Berckes, sec- 
retary-manager of the association, “present 
sound factual information, stress the impor- 
tance of the quality factors in southern pine, 
and point to the inherent characteristics that 
make wood a preferable material for sheath- 
ing. Lumber is the one material which has 
a complete service record, not only in 
sheathing, but in practically every type of 
construction, and home builders throughout 
the country are anxious to have the benefit 
of arguments that will convince them of the 
suitability of lumber in modern-day con- 
struction.” Mr. Berckes called attention to 
the fact that these revised leaflets, which are 
written in simple and convincing language, 
can help those who are interested in mer- 
chandising quality lumber, and are of value 
to those who seek to build for permanence. 

The booklets are available without cost to 
lumber distributors. The titles of them are: 
“$50 Now or $500 Later,” “If It Has This 
Mark, It’s Dry,” “Lifetime Protection for 
Your Home with Southern Pine Sheathing,” 
and “On a Night Like This—Insulation 
Alone Is Not Enough.” 





Memphis Club Holds Tournament; 
Elects New Officers 


MEMPHIS, TENN., Sept. 15.—With the 
greatest field in its history participating, the 
Lumbermen’s Golf Association of Memphis 
yesterday crowned John Simpson, Indian- 
apolis lumberman, its champion for 1941. 
Mr. Simpson negotiated the Colonial Coun- 
try Club course in 78, nosing out C. F. 
Work, Jr., Memphis, defending champion, 
who finished with a 79. Handsome trophies 
were awarded to the 35 low score golfers. 
Mr. Simpson won custody of the President’s 
Cup and a portable radio. Nearly 150 play- 
ers participated. The lumbermen enjoyed a 
banquet at the end of the day’s play. 

Ray Goodspeed, Memphis, was elected 
president of the association, succeeding T. E. 
Sledge. Walter Babin was elected vice pres- 
ident and H. A. Darnell was renamed sec- 
retary-treasurer. Lumbermen who did not 
take part in the golf play spent the afternoon 
at cards. After the banquet a social hour 
was enjoyed. 





Mountain State Forest Festival 
Plans Well Advanced 


E_xins, W. Va., Sept. 15. —Here in West 
Virginia’s highland country, plans are far 
advanced for the twelfth annual Mountain 
State Forest Festival on Oct. 2, 3 and 4. 

This is a celebration in which all West 
Virginia joins, and which is designed to 
further the conservation movement in the 
Mountain State and emphasize the State’s 
scenic beauties and outdoor recreational 
facilities. 

As would be expected this year, the Fes- 


tival program will go somewhat afield as 
it emphasizes Defense, and gives attention 
to the international situation and in particu- 
lar to the relationship of the United States 
with other western hemisphere nations. The 
third day, October 4, has been designated 
as Pan-American Day. Coronation of Queen 
Silvia XII will be preceded by a symphony 
concert and followed by a pageant. 

The second day of the festival will be one 
of wide interest. The morning will be 
devoted to the state championship wood 
chopping and sawing contests. This has 
been an annual event since the beginning of 
the fete. Of interest also will be the old- 
time riding tournament in which hard-riding 
youths from West Virginia’s South Branch 
Valley will present a sport owing its origin 
to the days of chivalry. On Friday. after- 
noon the Grand Feature Parade will :move 
over the streets of Elkins. More than 25 
musical organizations will be in the line of 
march with scores of floats. 

Saturday will be Pan-American Day, the 
afternoon program centering at the Elkins 
airport. Fleets of airplanes will put on a 
great air show and model airplane builders 
from several states will compete for trophies 
donated by leading commercial airlines. 





SPA Heavy Flooring and Roof 
Decking Manual Revised 
New Or.eAns, La., Sept. 15.— “Heavy 
Duty Flooring and Roof Decking of 
Southern Pine” is the title of a revised tech- 
nical publication just issued by the South- 


ern Pine Association. ‘The use of southern ‘ 


pine in the construction of industrial plants, 
warehouses, store buildings, hangars, and 
auditoriums, has been finding greater accept- 
ance as a result of the National Defense 
Program,” stated Secretary-Manager H. C. 
Berckes, “and this new technical: publication 
was prepared for architects, engineers, and 
contractors. It contains design information 
on heavy flooring and roof decking and fur- 
nishes a description of the various grades 
of southern pine suitable for many uses. 
Recommendations on the correct application 
of these grades and sizes are also presented.” 
Copies are available without cost, to speci- 
fiers and users of southern pine, from the 
Southern Pine Association, Canal Building, 
New Orleans. 





Kentucky Highway Users 
Form Conference 


Louisvitte, Ky., Sept. 17—Organized 
recently at the Brown Hotel, the Kentucky 
Highway Users’ Conference, composed of 
truck operators and motor club representa- 
tives, indorsed: 

1. Increase of Kentucky’s 18,000-pound 
load limit to 32,000 pownds. 

2. Use of automobile gasoline taxes 
solely on highways. 

Herbert L. Clay, secretary of the Ken- 
tucky Petroleum Marketers’ Association, 
who was named secretary of the group, 
declared the first preposal follows recom- 
mendations by highway engineers and 
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pointed out the latter may be done only by 
Constitutional amendment. 

Eugene Stuart, Louisville Automobile 
Club secretary-manager, was chosen chair- 
man of the new group, and Lew Ullrich, 
Motor Truck Club of Kentucky manager, 
was named vice-chairman. 

Farmers would benefit by a higher min- 
imum, it was asserted, because their hauling 
costs would be decreased. The group will 
meet the second Tuesday of each month. 
The next meeting is scheduled at Louis- 
ville. 





New FHA Executive Assistant for 
Florida Is Appointed 

Tampa, Fia., Sept. 17—FHA State Di- 
rector M. M. Parrish, of Gainsville, has ap- 
pointed M. K. Moore, an executive assistant 
with headquarters in Tampa. Mr. Moore 
was formerly deputy administrator at 
Washington, D. C. John L. Wright, who 
has been in charge of the local office, be- 
comes senior valuator in charge of the 
Tampa territory, covering twenty-two coun- 
ties. 





Southern Pine Inspector Has 
Seventy-fifth Birthday 

New Or.eans, La., Sept. 15.—The oldest 
member of the Southern Pine Inspection 
Bureau staff, W. J. Cannon of Arkadelphia, 
Ark., celebrated his seventy-fifth birthday 
today. He has been a member of the 
inspection staff of this bureau and its prede- 
cessors for more than thirty-five years, join- 
ing the staff of the old Yellow Pine Manu- 
facturers’ Association in January of 1906 
and remaining with that organization until 
1915, when the name was changed to South- 
ern Pine Association. He has been with 
this bureau since the time it was organized, 
June 1, 1940. Most of this time he has 
been engaged in rendering supervisory grad- 
ing and inspection service among the mills 
in Arkansas. 

Still extremely active and able to set a 
stiff pace for the mill graders under his 
supervision, Mr. Cannon does as much work 
on a day-in-and-day-out routine as any other 
member of the staff. His associates have to 
say of him, “When he encounters conditions 
at mills that need to be corrected, he talks 
in no uncertain terms to the managers about 
them. He has many outstanding qualifica- 
tions and not the least of these is his honest, 
conscientious performance of duty.” 





Texas Payrolls Continue 


Upward Trend 


Austin, Tex., Sep. 16.—Both payrolls 
and employment in Texas continued their 
upward swing during the month of July, 
the University of Texas Bureau of Business 
Research reported, with state-wide payrolls 
up 25.4 percent over July, 1940, and employ- 
ment up 13.9 percent. 

Workers in Texas manufacturing indus- 
tries numbered 152,227 as compared with 
145,797 workers employed a month ago, or 
an increase of 4.4 percent. Payrolls, how- 
ever, are up only 2.1 percent over June, 
1941, with an increase in weekly payrolls 
of $66,618. 

Gains in manufacturing industries over 4 
year ago are much more substantial. 
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Defense Organization Reshaped to Expedite Work 


WASHINGTON, D. C., Sept. 16.—Reorgani- 
zation of the Defense administration, de- 
signed primarily to expedite its work, has 
already resulted in actions affecting the 
lumber industry, and indications are that, as 
the new set-up becomes better organized, 
there will be increasing steps taken bearing 
on the industry. 

One of the most important actions since 
the creation of the Supply, Priorities and 
Allocations Board, or SPAB, as it is 
known, was the launching of a survey of 
both Defense and civilian industry. 

Since the needs of Defense industry are 
to be met first in any event, this survey 
is designed to determine the quantities of 
materials which will be available for civilian 
industry, and will result in an overall pro- 
gram for the rationing of materials. 

Under this survey, which was launched 
by Donald Nelson, the executive secretary 
of the new SPAB, the Army and Navy are 
to list their needs for armaments and then 
to compile this information on the basis of 
tonnage of materials involved. In like man- 
ner, the tonnage of materials involved in 
the Lend-Lease program is to be determined. 

On the basis of the information received 
from the survey, it will be possible for 
civilian industry to formulate its production 
schedules with information on the tonnage 
of metals and materials that will be allotted. 


Lumber Industry Classified as 
"Essential" 


Donald Nelson is top man in the new 
set-up. William S. Knudsen remains as 
director general of the Office of Production 
Management, and as such is in top position 
on the important production phases of the 
Defense program, while Donald Nelson is 
in charge of the vast program of allocating 
materials to industry. One example of his 
application of business efficiency methods to 
the Defense set-up was in his overhauling 
of the repair and maintenance orders. The 
repair and maintenance order as _ finally 
issued vitally affects the lumber industry, in 
that it classifies the industry as “essential,” 
and grants priority assistance for repair 
work. 


Plans to Unify Committee Set-up 


Another important development under 
Nelson’s administration is the plan to sim- 
plify the complicated industry committee 
organization, with a view toward combining 
the present cumbersome committee set-up 
into single units. One of the first steps in 
this direction was the assignment of the 
Lumber and Building Materials Branch to 
the Division of Civilian Supply. The Civilian 
Supply Division under the reorganization 
was placed in OPM, and the reorganization 
of the Industrial Branches is designed to 
handle the various problems of industry in 
accordance with that transfer. 


New Assistant Directs Building Mater- 
ials Price Work 

Leon Henderson, who was head of the 

former Office of Price Administration and 

Civilian Supply, now continues in charge of 

civilian supply through the newly created 

Division of Civilian Supply. He also main- 


tains control over prices through his posi- 
tion as head of the Office of Price Admin- 
istration. 

Henderson selected as his assistant direc- 
tor of the price division in the OPA a man 
who will be responsible for directing price 
work in lumber, building materials and allied 
important fields. He is Philip ,.Weltner, of 
Atlanta, Ga., consultant to the Tennessee 
Valley Authority on commercial utilization 
of research. As executive director of the 
Housing Authority of Atlanta from 1938 to 
1939, he was in charge of the largest housing 
program in the Southeast. He is a graduate 
of the University of Georgia and of Colum- 
bia University Law School; was chancellor 





RECOMMENDED CUT IN 
SUPPLY OF METALS 
FOR SMALL HOMES 


In a letter to the American 
Lumberman, Housing Co-ordinator 
C. F. Palmer takes exception to 
statements made in the Aug. 23 
issue as to the amount of steel 
and copper he recommended for 
allocation to the building of small 
homes. The figures of two tons 
of steel and 140 pounds of copper 
per unit were quoted from a Fed- 
eral Housing Administration study 
of the amount of various materials 
used in the average individual 
small home in recent years. They 
do not represent the amounts that 
Co-ordinator Palmer recommends, 
but were used merely as a basis 
for his computation of the savings 
that might be effected by substi- 
tutions and eliminations. He sug- 
gested that savings might run any- 
where from 20 to 40 percent, and 
gave a memorandum to OPM 
Aug. 4 containing estimate that 
approximate steel tonnage re- 
quired would be three-fifths of a 
ton per housing unit, and that the 
copper requirement would be 
slightly less than 40 pounds. 











of the university system of Georgia, regional 
director of the Resettlement Administration, 
and president of the Ruralist Press of 
Atlanta. 


All Preference Ratings Made Mandatory 


Of great importance to the industry is 
the new regulation which makes all prefer- 
ence ratings mandatory. According to Nel- 
son, who is also director of priorities in the 
reorganized Defense administration, this 
new power will be of great assistance in 
effecting enforcement of all priority rules 
and regulations. Previously, the only man- 
datory preference ratings were for Army 
and Navy contracts, and contracts for 
civilian industry, foreign Government and 


other United States Government contracts 
were based only on voluntary co-operation. 
The new regulation is known as Priorities 
Regulation No. 2, and came shortly after 
the first regulation, which makes the accept- 
ance of orders for material for Defense 
mandatory. 





Additional Funds Available 
for Defense Housing 


WasHinctTon, D. C., Sept. 16.—Addi- 
tional funds for one phase of Defense hous- 
ing were in prospect, pending Congressional 
action, while on another Defense housing 
front, more money became available in the 
form of increased FHA authorization. 

The Lanham Act, which would add $300,- 
000,000 for Defense housing constructed 
with public funds, was scheduled to receive 
Congressional action shortly. This legisla- 
tion has been held up while the House was 
in recess. With the addition of this $300,- 
000,000, the total funds under the Lanham 
Act for Defense housing, would be $750,- 
000,000. Already, $450,000,000 have been 
appropriated for this purpose in three other 
bills. 

In addition, legislation went into effect 
increasing by $200,000,000 the FHA’s autho- 
rization to insure loans under Title VI, 
the Defense area title, which permits mort- 
gage loans up to 90 percent in designated 
Defense areas. It is anticipated, on the 
basis of past performance under this Act, 
that the new provision will permit construc- 
tion of 60,000 homes. The original authori- 
zation of $100,000,000 provided for construc- 
tion through Aug. 30 of 30,343 homes. 


Defense Housing Contracts Awarded 


Defense housing contracts awarded are as 
follows: 

Georgia—Hinesville, Camp Stewart, util- 
ities and site development; to A. Farnell 
Blair, of Decatur, Ga.; estimated cost, 
$64,000. 

Maine—Bath, 200 units; to Stewart & 


Williams (Inc.), of Augusta, Me.; esti- 
mated cost, $742,000. 
Puerto Rico—San Juan, 50 additional 


units; to Hillyer & Lovan, of Jacksonville, 
Fla.; estimated cost, $244,000. 

New Jersey—Phillipsburg, 250 units; to 
Fred J. Brotherton (Inc.), Hackensack, N. 
J.; estimated cost, $954,000. 

Missouri—St. Charles, 140 units; to the 
Stephens-Brown Co., of Kansas City, Mo.; 
estimated cost, $524,000. 

Texas—Victoria, 100 units; to McGough 
Brothers, of Houston, Tex.; estimated cost, 
$310,000. 





FHA Lowers Charges on 


Defense Area Financing 


Wasuincton, D. C., Sept. 15.—As the 
campaign of repairing for Defense got under 
way, several actions were instituted designed 
to facilitate repair and remodeling of homes, 
including the reduction in financing charges 
on FHA loans and the lifting of the Fed- 
eral Reserve Board credit regulations on 
housing repair that qualifies as “Defense.” 

The Federal Housing Administration 
announced a reduction in the maximum 


financing charge on loans above $2,500 for 
the remodeling of homes to be designed for 


more than one family, this charge being 
reduced from 5 percent to + percent. 

At the same time, it was made poss@le 
for those undertaking repair or remodeling 
of houses to obtain a Defense rating, by 
which they will be exempted from the credit 
restrictions. Under this plan, the Defense 
Housing Coordinator can give the Defense 
label in cases where he deems the proposed 
repair or remodeling to come under the 
following requirements : 

(1) If the dwelling to be repaired is 
located in an area of housing = shortage 
brought on by Defense activity; (2) if it is 
suitable as regards to location, rent, or 
price tor Detense workers in the area: (3) 
if reasonable preference in occupancy in the 
dwelling is to be given to Defense workers, 
and (4) if by remodeling the number ot 
habitable units will be increased. 

\ special form to be filled out by per- 
sons seeking this exemption from the credit 
regulations has been prepared and is avail- 
able at Federal Reserve Banks and branches. 

\nother form is provided for priorities 
aid in obtaining materials with proceeds of 
the loan. 





Exceptional 
Sales Manager 


Now AVAILABLE 


The man for whom this ad is inserted 
has an extremely successful sales man- 
agement record He has had years of 
actual road experience selling to the 
buyers direct and enjoys a wide ac- 
quaintanceship among important lum- 


ber buyers He's a real organizer. He 
knows how to get exceptional coopera- 
tion from sales representatives. He's 
well liked, has a wonderful personality. 


His methods wet and retain the busi- 
ness of good customers. His selling 
osts are low He sells profitably—gets 
The only reason why he is 
now available is that the mill with which 
he has been connected for a number of 
vVears has cut out. He will be a real 
find for the lumber manufacturer who 
desires to put his sales department onto 
an efficient, result-producing basis to 
meet any competition. Very best of 
recommendations from present em- 
ployer Address 


Q. 72," care American Lumberman, 


Kood prices 








SEATTLE INDUSTRIAL SITE 
FOR SALE 


10 acre tract centrally located on rail and 
water, former lumber mill site. About eleven 
hundred feet water frontage, paved thor- 
oughfare, all utilities. Suitable for ship- 
building, sawmill, etc. For full details, write 


Bolcom - Canal Lumber Company, Seattle 











“BLOW-RITE” 
SLOW SPEED FANS 


With Dodge-Timken Roller Bearings 
Built For the Man Who 
is Tired Of Fan Trouble! 


JACKSONVILLE BLOW PIPE COMPANY 


P. 0. Box 862 JACKSONVILLE, FLA. 
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Liberalization of Priorities 
ls Advocated 


Pointing out that present uncertainty as 
to the whole subject of priorities is delaying 
the building of needed homes in Defense 
areas, the Home Builders Institute of 
America, specialized branch of the National 
Association of Real Estate Boards, Chicago, 
in a letter to Donald M. Nelson, director 
of the new Supply, Priorities and Alloca- 
tions Board, and in like communication to 
Charles F. Palmer, Defense Housing Coor- 
dinator, urges that definite action be taken 
as soon as possible in setting up the regu- 
lations and in arranging for their adminis- 
tration. 


After a two-day discussion in Washington 
with officials representing OPM, OPA, the 
Defense Housing Coordinator, the Depart- 
ment of Commerce, its Bureau of Standards, 
FHA, and the HLBB, the Institute, through 
a committee on which the National Home 
Suilders Association was also represented, 
has made on behali of the home building 
industry of the nation important recommen- 
dations as to the administration of antici- 
pated priorities regulations in this vast field 
and as to the development of substitute 
materials for home building. 


The recommendations of the Institute and 
the National Home Builders Association, 
which are also the recommendations of the 
National Association of Real Estate Boards, 
include in text the following : 


Nalue Limit. That priorities for hous- 
ing in Defense areas be viven on homes 
up to $7,500 in value, based on building 
costs as of Sept. 1, 1941, with authority 
Vested in the Defense Housing Coordina- 
tor to establish maximums for different 
communities in conformity with varying 
local costs and to alter such maximums in 
accordance With general increases or de- 
creases in building costs. 

Areas Included. That a Defense area 
be defined to include homesites within a 
reasonable commuting distance of private 
or public Defense activities for which 
housing should be available. It has been 
suggested that in many communities with 
adequate transportation such areas might 
extend thirty miles, 


Construction Already Under Way. That 
priority ratings on a parity with that is- 
sued for Defense housing be given to any 
residential construction upon which work 
has already been started, as of the date 
of issuance of priority regulations by the 
Supply, Priorities and Allocations Board. 
Obviously this is necessary if the invest- 
ment of the individual owner is not to 
be destroyed. 


Rental Houses, That priority ratings for 
rental housing be on a parity with homes 
for sale, since it is impossible to deter- 
mine in advance in many cases whether 
property will be rented or sold. 


Reconditioning and Reconstruction, That 
priority ratings for the conversion of old 
housing units into modern units suitable 
for workers in Defense areas be issued 
on a parity with those granted to new 
construction. 


Rating for the Individual Builder. That 
priority ratings be issued directly to the 
individual home builder, and that a 
builder eligible to receive a priority rat- 
ing be given such ratings for one house 
or for a number of houses which may be 
included in a single home building project. 


Preferential Rating for Private Con- 
struction, That a. preferential priority 
rating be given to private home builders 
who are building needed housing in De- 
fense areas and who can demonstrate 
their ability and willingness to continue 
to supply such housing as against pri- 
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orities issued to Federally subsidized or 
Government financed housing. ‘We make 
this recommendation because at this time 
the entire nation is fearful that small 
business may be completely destroyed un- 
less our Federal Government gives it ade- 
quate consideration and protection,” the 
communication states. 


Administration Ageney. That an exist- 
ing Federal agency, such as FHA, which 
already has” efficient operating = offices 
throughout the nation, be used as far as 
practicable for the administration of pri- 
ority regulations for home building. 
“Since the home building industry is lo- 
cal in character, it is essential that the 
ndministration of priorities be decentral- 
ized as far as possible,” the Institute 
points out in making this recommendi- 
tion 





Appointed to Canadian 
Timber Control 


MontTREAL, Que., Sept. 15.—Maj. L. k 
Andrews has been named deputy timber con 
troller, Hon. C. D. Howe, minister of muni 
tions and supply, has announced. At the 
same time, Mr. Howe announced the appoint 
ments of D. D. Rosenberry as assistant tim 
ber controller for British Columbia; S. J. 
Staniforth, assistant timber controller in 
charge of hardwoods, and K. M. Brown, as 
manager of lumber, shingle and millwork 
price control. Maj. Andrews formerly was 
manager of the overseas timber trade ex- 
tension bureau of the British Columbia Lum- 
ber & Shingle Manufacturers’ Association. 
Mr. Rosenberry has for the past year repre 
sented the timber controller at Winnipeg. Mr. 
Staniforth is president of the Staniforth 
Lumber Co. (Ltd.), of Kiosk, Ont., and 
from 1930 to 1940 he directed the hardwood 
operations of the St. Regis Paper Co. of 
New York, at its North Stratford (N. H.) 
plant. Mr. Staniforth is serving without 
remuneration. Mr. Brown's services are be- 
ing loaned by Coast Sawmills  (Ltd.), 
Toronto. 





Small Business Urges Co- 
ordination of Defense 
. 
Activities 

Frederick A. Virkus, president, Illinois 
Division of National Small Business Men’s 
Association was chairman of a meeting held 
at the Palmer House in Chicago last week 
to discuss the question of what should |x 
done to help the small business man replen 
ish his stocks, and to make some suitable 
connection whereby they might share ™ 
production of Defense materials. 

This proved to be a very interesting anc 
worthwhile meeting. Many manufacturer> 
who had Defense orders, and were lookins 
for subcontractors, had their representative= 
at the meeting. Those who desired to secur 
some of the Defense orders were allocate: 
a certain section of the room and the manu 
facturers and the subcontracting people were 
placed in contact with each other. A good 
deal of interest was aroused, and as a result. 
many new contacts were made for the sma!! 
business man, which it is honed, will |» 
profitable to him. 

There was a meeting at the Morrison H' 
tel in Chicago on Sept. 12 of a group 0! 
mayors of cities who were anxious to Col! 
tact people who. could share with the smal! 
business men of these smaller cities some 
of the large Government contracts. There 
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were several hundred of these representa- 
tives, and they compared notes with Wash- 
ington officials regarding regulations and 
priorities in an effort to find a program 
that would provide orderly conversion of 
non-defense industries into Defense activi- 
ties. 

There is a survey now being conducted 
by the Illinois Division of the National 
Small Business Men’s Association which it 
is hoped will bring out facts that will en- 
able the larger corporations to share with 
the smaller corporations, and thus con- 
tribute in an effective way to the Defense 
campaign. 

Mr. Virkus is putting in a great deal of 
time and effort on this work. His address 
is the Old Colony Building, Chicago. 


a 


Shows Proportion of Cash 
and Credit Retail Sales 


WasHINGTON, D. C., Sept. 17—A synopsis 
has been issued of a special survey made by 
the Bureau of the Census to show the pro- 
portion of 1939 retail sales made for cash, or 
on credit. Director J. C. Capt points out that 
the totals are partly projected, since 9 per- 
cent of the stores were unable to provide 
analyses of their sales. Credit sales of all 


Amemeanfiumbherman 


retail establishments constituted 64.2 percent 
of their total, and stores granting credit re- 
ported that one-third of their credit sales were 
on the instalment plan. From this report are 
excerpted the following data covering retail 
lumber and building supply sales: 

Cash vs. Credit Sales 


No. Amount 
Stores Sales Pct, 
Cash stores.... 2,217 $ 30,683,000 2.2 
Cash-credit 
stores eee a | 
Cash sales.... 241,154,000 16.9 


Credit sales... 


1,155,124,000 80.9 








1,426,961,000 100.0 
Total stores...25,067 $1,478,459,000 
Cash sales of both types of stores made 
19.1 percent of the total. 
Customer accounts and notes receivable 
at end of year amounted to $311,360,000. 
Analysis of Credit Sales 
No. Amount 
Stores Sales Pct. 
Stores reporting 
an analysis of 
credit sales...17,100 





Open account. $1,099,296,000 97.6 
Installment 27,543,000 2.4 
$1,126,839,000 100.0 
Total sales of 
such stores. 1,348,057,000 
Credit 
as Pet. 
Number Sales Total 
Stores reporting 
credit sales: 
TOO 6 neccass 21,857 $1,396.278,900 
(Ciroedit sales... 1155194 000 R2.7 


Customer accounts and notes receivable 
at end of year totaled $300,606,000. 


Credit Curb Bears Lightly 
on Building Materials 


WasHineton, D. C., Sept. 15—The Fed- 
eral Reserve Board, pursuant to the Presi- 
dent’s Executive Order, has issued regula- 
tions to apply to many articles handled by 
building materia! dealers. The regulations 
apply to any lumber and building material 
dealer who makes sales under Title I, FHA, 
or any other kind of an installment sale con- 
tract. But the regulations are more favor- 
able to materials dealers than to almost any 
others, 


Exemptions from Curb Regulations 

These regulations shall not apply to any 
extension of credit that is . . 

Secured by bona fide first lien on improved 
real estate, duly recorded. 

()ver $1,000 which is made for materials 
and services in connection with repairs, 
alterations or improvements upon real prop- 
erty in connection with existing structures, 
even though such materials include articles 
listed in Group C or D, provided bona fide 
cash purchase price of such articles listed 
docs not exceed 50 percent of total over-all 
deierred balance. 

lo remodel or rehabilitate any dwelling 
or residence which the Defense Housing 
Coordinator, or agent, shall designate as 
being for “Defense housing” as defined by 
Coordinator. 

To be repaid at approximately equal inter- 
vals and equal installments, last of which 
matures within three months after 1st day 
of calendar month next following such ex- 
tension. 

To a dealer in any listed article, whether 
wholesaler or retailer, to finance purchase 
ot any such article for resale. 

Any extension of credit . . . to remodel or 
rehabilitate any dwelling or residence which 
the Defense Housing Coordinator, or his 
authorized agent, shall designate as being 
lor “Defense housing” as defined by the 


Coordinator. 

In one group, C, are included household 
furnaces and heating units for furnaces, in- 
cluding oil burners, gas conversion burn- 
ers and stokers, water heaters designed for 
household use, water pumps and plumbing 
and sanitary fixtures designed for house- 
hold use, home air conditioning systems and 
attic ventilating fans, on which credit must 
not be extended for more than 85 percent 
of the sale price nor have a maturity in ex- 
cess of 18 months. 


Building Materials in Two Price Classes 


Materials and services used for repairs, 
alterations or improvements upon urban, 
suburban, or rural real property in connec- 
tion with existing structures, provided the 
deferred balance does not exceed $1,000, are 
included in Class D, on which maximum 
amount is not set, but which must have a 
maximum term of 18 months. 

Materials and services (other than ma- 
terials listed in Group C or D) in connec- 
tion with repairs, alterations or improve- 
ments upon urban, suburban or rural real 
property in connection with existing struc- 
tures, provided the deferred balance does 
not exceed $1,000, are included in Class E, 
on which no down payment is required but 
on which the maximum term is eighteen 
months. 

No restriction or limitations imposed on 
installment sales of repair and remodeling 
jobs, or new homes or other buildings, 
where the unpaid balance exceeds $1,000. 
But Federal Reserve Board officials rule 
that new buildings of a value less than 
$1,000 are under the regulation. 

If the cash sale value of the C and D ma- 
terials used is less than 50 percent of the 
total price, the sale is not subject to the 
regulations, although the sale of the Class C 
and D articles, alone, would be. 





Booth- Kelly 


Douglas FIR 





The CERTIFIED Lumber 
for All Structural Uses 


VALUE is the powerful promoter of sales. 
When you supply Booth-Kelly lumber. you're 
giving GOOD value to your customer. You can 
build good, profitable business on the high 
reputation and consistent high quality of this 
Certified Douglas Fir. Tough, strong and sturdy. 
it’s beautiful wood. with quality in every fiber. 
Cut from our own old-growth big-bodied tim- 
ber, it’s scientifically seasoned and _painstak- 
ingly manufactured in mills modernly equipped. 
Tell your customer how he is protected in his 
use of this better lumber. Each piece bears 
the Booth-Kelly mark, pledge of quality and 
careful manufacture; and the Association 
marks, guaranteeing proper grading. 


DOUGLAS FIR 


Flooring 
Finish 
Casing 


Ceiling 
Stepping 
Base, etc. 


Dimension 
Drop Siding 
Mouldings 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 








CHAPMAN & DEWEY 
LUMBER CO. 


* MEMPHIS, TENN. * 


Manufacturers of “C&D” Brand 


OAK FLOORING and 
HARDWOOD LUMBER 


FROM FAMOUS ST. FRANCIS BASIN 
Wire for quotations 





Emeess 


Sott Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


| OREGON -AMERICAN 


ORPORATION 
LOR EHONIA, OREGON 


= Ih im) 
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THE LUMBERMAN POET 
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THE MEETING OF THE WATERS 


From Issue of Feb. 24, 1906 


It brings the music of the mills, 
Where ancient priests have trod The song 


O ye who stand in cloisters old 


Who, from the mystic past, unrolled 
The story of your God, 

O ye who stand where kings have stood 
Who shaped the world’s career, 

O ye who stand where martyrs’ blood 
Has roused the idle cheer. 


industry, 


It brings the wealth of granite hills, 
The heartwood of the tree. 


And here the Mississippi flows 
From Minnesota’s lakes ; 
It bears the northland’s melted snows 


To tepid cypress brakes. 


I stand, like ye, in mighty place 
No less than such as these, 
The very forum of the race 
Where mingle centuries. 
For here the rivers of the land 
To one great river run, 
And southland loam and northland sand 
Are blended into one. 


The waters of each prairie State 
Are mingled in its tide, 

It comes a groom importunate 
To claim the waiting bride. 


The giants of the East and North 
Here thread a common shore, 
Upon a common altar forth 


Their sweet libations pour. 


lor here the great Ohio comes 
From mountains old and gray; 

It brings the heartbeat of the drums, 
The sad beat and the gay. 


Here join the mighty rivers and 
Roll onward to the seas, 

Here North and South clasp hand and hand 
For all the centuries. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








WHITE PINE [te— 


California White 
Also and Sugar Pine 


Fir Wallboar Was cate Products 


William Schuette Company 


New York 
Office—4i East 42d St. 


PITTSBURGH, PA. 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS ca j re FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 29 Years 


WRITE US! AIR MAIL ONE DAY EACH WAY! 








WEBSTER 


Uniformin 
oo) Rol, S 
an TEXTURE 
‘, QUALITY 


FSG’ ’H. E. Webster Lumber Co. 
er P 


Kansas City, Mo. 











LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS — CIVIL ENGINEERS 


410-11 Maritime Bldg. NEW ORLEANS, LA. 





Wholesalers always have 
more or less trouble with 
claims for shortage, and 
numerous plans have been nized at a glance. 
adopted for the purpose of 7 + 
preventing false claims. 
As it will doubtless inter- 
est our readers, we here- 
with give the form of 





Malvern Lumber Co. of 
Malvern, Ark., the utility 
of which will be recog- 


MaAbDIson, WIs., June 6.— 
The Retail Lumber Deal- 
ers of Wisconsin met at 
the Turner Hall Thursday 
shipping card used by the last. About 50 yards were 





Pe, DR cis cece ce. 
PR icntansenuia nie: aemnauiiet Messseteceumeeeeeceeune 
Leaded with the following items of Lumber. 


Tally this Car on opposite side of Slip, giving size, length, 
number of pieces or bundles, or wagon loade Shoald this 
Car not tally as below, do not use any of the lumber, but 
mail card to Malvern Lumber Co., Malvern, Ark. Unless 
this is complied with, no claim for shortage will be allowed. 
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represented and, consider- 
ing the busy season, the 
interest was quite unusual 
L. Woodward, of Pardee- 
ville, favored retaining the 
State association and nol 
merge with the Northwest- 
ern people. Upon motion 
it was agreed that the 
State organization should 
join the United Associa- 
tion. The annual dues 
were increased from $5 
to $5. It was concluded 
to admit wholesalers to 
honorary membership. 


* * * 


Upwards of 700,000 feet 
of “Oregon pine” was 
landed at Wilmington. 
Del., last week from a sai!- 
ing vessel from Vancouve’. 
B. C., which was the lar: 
est cargo of lumber ev: 
brought to that point. Tle 
voyage of 15,000 miles wa 
made in 130 days, or 
the rate of about 5 miles 
an hour. 


4 


* * * 


At the meeting held in 
Norfolk, Va., of the owners 
of mills engaged in dress- 
ing North Carolina yellow 
pine for the purpose of 
advancing prices, the Caro- 
lina Dressed Lumber Ass0- 
ciation was formed. 
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National Hardwood Meeting 


(Continued from Page 37) 
ment have been handled by our inspectors 
with promptness, precision and satisfaction. 
These demands will soon be increased as the 
program grows from Defense requirements 
to all-out war and aid to allies. The move- 
ment of hardwoods for export under the 
|_end-Lease Act is now beginning, and will 
undoubtedly grow into large proportions as 
shipping space becomes available. This 
lumber, to be purchased by the U. S. Treas- 
ury, will specify NHLA inspection. Volume 
of Canadian inspection work has_ further 
increased and further expansion of our 
Canadian activities is indicated by the 
increase in Canadian hardwood production. 


Membership Increasing and Finances 


Sound 


“The membership committee under the 
active leadership of General Chairman A. HE. 
Bankston has accomplished excellent results. 
The substantial net gain in membership 
reflects a fine spirit of teamwork by the 
board of managers, the several regional 
membership committees and other members. 
National inspectors often render valuable 
help in securing applications. There has 
been a further increase in the number of 
our Canadian members. <A substantial in- 
crease in number of associate members is an 
encouraging feature. Care is used in extend- 
ing invitations to hardwood consumers and 
the quality of the associate list is apparent. 
\ctive members find that there is mutual 
advantage in bringing some of their cus- 
tomers into associate membership. The net 
resources of the association at Aug. 31, 1941, 
were $107,529.72, of which $94,235.99 is in 
hank deposits and Government securities. 
This reserve fund gives substance to the 
financial guarantees supporting our certifi- 
cates of inspection which, during the past 
vear, covered lumber of an estimated total 
value in excess of 3 million dollars. All 
bills are paid and accounts receivable are 
good and collectable.” Mr. McClure gave 
credit to Assistant Secretary K. V. Lyons 
tor the excellent condition of the accounts. 


Inspection Work Accurate 


“Problems in handling the Inspection 
Department seem to increase in proportion 
to the square of the volume, and the heavy 
‘ise in inspection volume has brought its 
share of difficulties along with the compen- 
atory features. The important work of 
he inspection rules committee was ably 
vandled under the chairmanship of A. O. 
Xatcliff, of Chicago. Appreciation is due 
to this committee for the generous contribu- 
ion of time, thought and effort for the 
velfare of the association and the industry. 
redit for the management and the efficiency 
if the inspection service is due to the Assist- 
ant Secretary George C. Ehemann and Chief 
Inspector Nelson, supported by the faithful 
efforts and the spirit of service existing 
throughout the staff. The inspection staff 
performed with remarkable accuracy, evi- 
denced by the fact the reinspections were 
ordered on 315,216 feet, or approximately 
\/3 of 1 percent of total inspections, and 
reinspection claims developed on 156,967 
feet, or less than 1/5 of 1 percent of the 
total volume, compared with 14 of 1 percent 
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the previous year. The amount of reinspec- 
tion claims for the year was $1726.90 or 
1.6 percent of inspection fees earned. 

“The policy adopted by the board of man- 
agers of absorbing transportation cost of 
inspectors on service away from headquar- 
ters removed an element of discrimination 
and has undoubtedly had an influence on 
the growth of inspection volume. Last year 
this feature of our service represented a 
saving to members of $10,738.22, averaging 
12.4 cents per thousand feet on the total 
inspections. Buyers and sellers of hard- 
woods everywhere are coming to realize 
more and more that there is economy, safety 
and satisfaction in the mutual agreement to 
have lumber inspected by National inspec- 
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tors with the cost divided equally between 
the two parties. 

“The free monthly service of credit inter- 
change is highly valued by participating 
members, as our files indicate. Many of 
them testify that this service alone is wel] 
worth our membership fees. Our News- 
letter has proved to be a popular and valu- 
able service. The prestige of the association 
has been enhanced by the generous publicity 
given to our activities in the lumber trade 
press,” said Mr. McClure. “In their edi- 
torials and news columns they have kept the 
industry informed of our efforts and accom- 
plishments. The co-operation of the trade 
papers is an important factor in maintaining 
the confidence of the lumber industry. 











ave 





——— 





‘ Open the Door 
to PROFITS! 




















ROUTE TO 
PROFITS 


Most any Paint Dealer is bound to lose sales if his 
franchise doesn’t provide for all colors of paint, to satisfy 
all his customers’ needs. 


But that can’t happen to the Patterson-Sargent dealer. 
He has an open door to sales, for he has everything he 
needs to sell all his customers. For instance; 84 House 


Paint colors, 6,000 color combinations, plus a proved merchandising 


plan that brings prospects in to buy paint. It works like this: 


1. It creates the desire to paint. 


2. It aids in color selection. 


3. It sends customers in to buy paint from him. 


Which is just another way of saying that exclusive 


Patterson-Sargent dealers have an opportunity to sell 
more paint...make more profit, than paint dealers 


handling any other kind. 


Write The Patterson-Sargent Company, today, and 
get all the facts about the industry’s most complete 
and most valuable paint franchise. 
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DEMAND FOR HOMES IS STRONG 


Keep Building Homes— 
They're What Defense Is For 


BurraLo, N. Y., Sept. 15.—The Niagara 
Frontier Builders’ Association, with head- 
quarters in Buffalo, has appealed to Presi- 
dent Roosevelt and to key men in Defense, 
asking that use of materials by non-Defense 
industries be not curtailed to a point that 
will seriously hamper essential civilian pro- 
duction. The appeal sets forth: 

“The building industry, barring only 
agriculture, is the largest in the country. 
It employs approximately 6,500,000 people 
and supports more than 250,000 independent 
businesses, large and small. The building 
industry is the country’s greatest creator 
of permanent wealth. The earnings of the 
people, when invested in building, are meas- 
ured among the permanent assets of the 
nation. The products of the building indus- 
try create additional tax revenue, urgently 
needed by local communities. The building 
industry is the outstanding purveyor of 
security, the ideal for which our whole pro- 
eram of Defense has been instituted.” 

(;. Lawrence Mitchell is president of the 
association, which is afhliated with the 
Buffalo Chamber of Commerce. 





Home Building Increased 
Despite Rising Costs 


Wasnuinctox, D. C., Sept. 13.—Building 
costs of a standard six-room house con- 
tinued a steady rise, with 1.1 percent in- 
crease in July over June, say federal Home 
loan bank Board economists. This brings 
the cumulative increase for the vear—July, 
1940 through July, 1941—of construction 
costs to 11.4 percent. With the average 
month of 1935-1939 taken as the base month 
of construction cost index, equaling 100, the 
figure for July of this year reached 113.6, 
as compared to 102.0 for July a year ago. 
labor costs in recent years have risen more 
rapidly than those of materials, and show 
15.4 percent increase since July, 1940. The 
labor index now stands at 119.3. Building 
supplies, on the other hand, increased but 
14 percent during the past year, and show 
a current index figure of 110.7. 

\djusted to normal seasonal variations 
in home building, the index indicates also 
that while building costs were rising, resi- 
construction i 


dential increased in even 
greater proportion—-5.4 in July over June, 


and 17.7 percent over July, 1940. 





July B&L Volume Breaks 


Twelve-Year Record 

Breaking a twelve-year record for dollar 
volume of loans to build homes, the savings, 
huilding and loan associations in July dis- 
bursed approximately $45,000,000 to finance 
new construction, the United States Savings 
& Loan League, Chicago, reports. Accord- 
ing to Morton Bodfish, Chicago, executive 
vice president, this was the record month of 
1941 in proportion of total loans to go for 


new building 


Meanwhile volume of mod 


ernization and repair loans, much of it to 
finance the making of large one-family 
homes into two and three units to house 
Defense workers, went up to $6,022,000, the 
largest amount so lent since April. Com- 
pared with July a year ago, the month's 
total outpouring of home financing funds 
was 16.3 percent greater. ‘Housing needs 
in Defense areas in the past year have 
largely’ accounted for the noteworthy in- 
creases in home construction loans,” says 
Mr. Bodfish. “Our lending officers report 
increasing buying of existing property and 
growing interest in the remodeling and re- 
habilitation of older properties in order to 
make additional units, at modest cost, to 
house Defense workers.” Percentages of the 
total devoted to different purposes follow: 
Construction, 33.78; repair and moderniza- 
tion, 4.53; home purchase, 41.87; 
ing, 12.65; other purposes, 7.17. 


refinane- 





July Rents Up 2 and Wages 
58 Percent, and Farm In- 
come Rises 


MINNEAPOLIS, Muinn., Sept. 15.—‘‘Real 
Income” of Mr. and Mrs. American Public 
made another advance in July to a new 
high of $1.34, compared with $1 a year 
ago, according to Investors Syndicate, for 
which the study is prepared by Cambridge 
\ssociates (Inc.). The consumer paid out 
only $1.06 in July for goods and services, 
compared with $1 a year ago. The cost of 
living advanced one cent in July, but higher 
cash incomes from all sources, when trans- 
lated into the higher costs of goods and 
services, more than compensated for the 
increased costs. Compared with $1 a year 
ago, the typical consumer family received 
$1.41 in July, wage payments amounted to 
$1.58, salary checks contained 26 cents more, 
while ‘other’ income, influenced largely by 
higher prices paid to farmers, was at the 
rate of $1.33, and investment income was 
$1.13. It required $1.06 to buy as much 
food as a dollar would purchase in July of 
1940. While rents have advanced twice this 
year, the figure of $1.02 for July remains 
unchanged from that of June. 





Foundation of Home Mort- 
gages Is Firmest in History 


Wasutneton, D. C., Sept. 13. — Before 
this year is ended the total of outstanding 
mortgages on urban homes in the United 
States will pass the twenty billion dollar 
figure, the highest point in nine years, of- 
ficials of the Federal Home Loan Bank 
System estimate. “Loans made on 1 to 4 
family non-farm homes during 1940 totaled 
$3,322,000,000—up almost 16 percent from 
1939, and the largest volume reached within 
a decade. The balance of such loans out- 
standing at the end of the year stood at 
$19,123,000,000. This is $900,000,000 above 
the 1939 year-end figure, compared with a 
gain of less than $600,000,000 during 1939.” 
Kconomists of the System point out that 
the mortgage structure of the nation is on 
a firmer foundation than ever in the = na- 


tion's history since the bulk of present loans 
are on a monthly amortized basis, with the 
equity of the owners constantly increasing. 
“Prices for old as well as new properties 
are now considerably lower than in_ the 
boom perid from 1927-1929, and homes being 
built now are smaller than ten and _ fifteen 
years ago, so every million dollars in mort- 
gage loans now involves a larger number 
of homes than did the same amount during 
the late 20's. Amortization has become 
ever more important in the past few years 
as the amortized mortgage has been almost 
universally accepted as the standard loan 
type in home finance.” 





May Build Factories of Wood 


San Francisco, CALiF., Sept. 13.—The 
San lrancisco board of supervisors recently 
amended the building code to permit con- 
struction of frame factory buildings up to a 
maximum of 50,000 square feet, if equipped 
with an automatic sprinkler system. This 
action was taken to permit the expansion of 
a large manufacturing plant that had been 
held up because of shortage of steel. 





Ownership of ''Demount- 
ables" May Be Attractive 


WasHINGTON, D. C., Sept. 15.—A “prov- 
ing ground,” by-product of the Defense 
movement, is the Government’s housing pro- 
ject at Indian Head, Maryland, 32 miles 
down the Potomac from Washington. Here 
the Public Buildings Administration is pro- 
viding homes for the influx of new workers 
there through private enterprise contracts 
for 20 to 67 units awarded to eleven 
builders. At Indian Head, a 650 unit under- 
taking, the houses are “pre-fabricated”— 
that is, assembled on the site from factory- 
built sections or panels, and “demountable,” 
capable of being taken down and reassem- 
bled on another location with a minimum 
loss of materials, equipment, and time. De- 
mountability, a new principle in house con- 
struction, may make it possible to adjust 
the supply of housing to immediate local 
needs and avoid the danger of the boom 
town of today becoming the ghost town of 
tomorrow. The process of “demounting,” or 
taking a house apart, was found to require 
about three hours. Salvage value for this 
demonstration was estimated to be between 
97 and 98 percent. If such tests prove that 
costs can be cut appreciably through more 
economical use of labor and materials, the 
market for new homes will be appreciably 
widened in future years, says the Home 
Loan Bank Review. 

“The feature of demountability incor- 
porated in some of these houses becomes an 
additional safeguard for both purchaser and 
the institution that finances the home. From 
the standpoint of the home seekers, it is 
conceivable that this same mobility factor 
would help to remove the hesitancy of many 
workers in investing in home ownership 
because of the uncertainty of future oppor- 
tunities for employment in their present 
‘Defense’ communities.” 
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West Coast Building Makes 
Big Gain Over 1940 


Los ANGELES, CALIF., Sept. 13.—Building 
permits totaling $221,297,694 were issued by 
69 southern California communities during 
the first eight months of this year. This 
figure exceeds by $70,196,722 the amount for 
the corresponding period of 1940, Los 
Angeles issued $61,614,657 in permits, 
$12,274,376 more than for 1940. San Diego’s 
total is $37,981,430, as compared to $9,130,- 
338 last year; Long Beach’s $27,769,800, 
against $7,329,690. In unincorporated areas 
of Los Angeles County, building volume 
was $30,627,438, an increase of $5,000,000. 
Normal needs, supplemented by Defense 
requirements, also have markedly  stimu- 
lated building activity in other Pacific Coast 
areas. Totals for eight months of 1941 and 
1940 in other West Coast cities are: San 
Francisco, $22,783,452—$22,307,574; Seattle, 
$18,089,504—$8,800,325; Portland, $10,373,- 
755—$7,029,380; Sacramento, 6,068,364— 
$6,259,544; Berkeley, $1,962,998—$2,414,623. 
Sacramento, Berkeley, Glendale, Santa Bar- 
bara and Pasadena were the only California 
cities of more than 50,000 population which 
show decreases. 

Work on the $6,000,000° Victorville Miti- 
tary Airport at Victorville, Calif.. Army 
school being constructed to house 4,150 men, 
was delayed for ten days during the early 
part of September by slow deliveries of lum- 
ber. A force of more than 1,000 men is 
being employed on 212 cantonments, ware- 
houses, recreation buildings and maintenance 
shops for 250 bi-motored bombing planes. 

Construction work on 300 modern duplex 
homes for 600 more Navy families in Long 
Beach, Calif., will begin in October. The 
new buildings will be of wood stud con- 
struction with exterior plastering, and will 
have composition shingle roofing and con- 
crete slab floors. 





Metal Shortage Slows South- 
ern California Building 


Los ANGELES, CALIF., Sept. 13.—Increas- 
ing difficulty experienced by builders and 
contractors in securing certain materials in 
southern California is resulting in construc- 
tion operations being slowed up on a sig- 
nificant number of jobs, according to the 
monthly summary of business conditions of 
the Security-First National Bank of Los 
\ngeles. New construction applications re- 
ceived by the local office of the Federal 
Housing Administration dropped sharply in 
\ugust, and during the latter part of. the 
month was at the lowest level since early 
last spring. Recent developments, the report 
points out, make it increasingly clear that 
effective building material priorities are 
essential to insure an orderly supply situa- 
tion. Materials with which difficulties are 
occurring are practically all metal. 

A smooth flow of building materials for 
this city’s program of 2,000 homes during 
the second half of 1941 may be expected 
Within sixty to ninety days, according to 
Milton Morris, executive secretary of the 
\ssociated Home Builders of San Fran- 
cisco, in a recent message from Washington, 
D. C. Morris was sent by local builders to 
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Washington to intercede with Government 
officials for home building in the San Fran- 
cisco National Defense area. A complete 
change is being made in the priorities pic- 
ture, Mr. Morris stated. He pointed out 
that there may be some temporary setbacks 
in getting materials, but that the Govern- 
ment is now committed to a program of 
giving the utmost co-operation to the local 
builders and materials dealers. 

Surveys now being conducted by the 
3uilding Contractors Association of Cali- 
fornia show that shortages of essential 
materials in California are far from hope- 
less, according to Paul L. Burkhard, presi- 
dent, who has announced that the association 
proposes to send a special representative to 
Washington to place the needs of private 
home builders before Defense authorities. 





Railroads May Include More 
Hardwoods in Specifications 


The car construction committee of the 
Association of American Railroads and rep- 
resentatives of the hardwood and softwood 
lumber associations held a conference at 
Chicago recently, at which the lumbermen 
submitted suggestions for changes in some 
of the railroad lumber specifications, with 
a view to bringing them into conformity 
with standard commercial sizes and current 
grading practices, thereby increasing the 
available supply of lumber for car building 
purposes. Hardwood representatives present 
were H. E. Everley, Appalachian Hardwood 
Manufacturers (Inc.); H. O. Crosby, 
Northern Hemlock & Hardwood Manufac- 
turers’ Association; Ed. R. Linn, Southern 
Hardwood Producers (Inc.), and Geo. C. 
Ehemann, National Hardwood Lumber As- 
sociation. 

A. A. R. Specifications for Lumber, M- 
907-33, list certain species of hardwoods and 
their use classification. Recommendations to 
add to the list of hardwoods a number of 
other suitable species will be presented to 
the specifications committee of A. A. R. 

The NHLA “Standard Specifications for 
Hardwoods and Cypress Lumber for Freight 
Cars and Locomotives” is based on A. A. R. 
M-907-33. Copies of this booklet will be 
sent to the heads of the mechanical divi- 
sions of the various railroads. 





Railroads Report Increase 
in Cars on Order 


Wasuinoton, D. C., Sept. 17.—Class I 
railroads on Sept. 1 had 92,033 new freight 
cars on order, the Association of American 
Railroads has announced. On Aug. 1, 1941, 
they had 89,416 on order, and on Sept. 1 
last year there were 18,456. This year’s list 
included 59,490 box, 24,464 coal, 399 stock, 
2,284 flat, 2,316 refrigerator and 1,080 “mis- 
cellaneous cars. In the first eight months 
of 1941, the railroads put in service 49,134 
new freight cars, compared with 44,791 in 
the same period last year. Of the total 
placed in operation this year, there were 
25,785 box, 20,359 coal, 1,458 flat, 1,218 re- 
frigerator, 50 stock and 264 miscellaneous 
cars, 
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caller 


RED JOINT 
LADDERS 


Everyone notices Red Joint 
ladders. The ends of every 
rung are dipped in heavy 
red paint, making a dis- 
tinguishing mark that sets 
them apart from all other 
ladders. 

Put a Red Joint on display 
alongside of any other lad- 
der and watch the custo- 
mer buy Red Joint. The 
neat, trim, sturdy appear- 
ance attracts. The quality 
materials and construction 
clinch the sale. Red Joint 
Ladders are manufactured 
in both single and exten- 
sion types. 


* 
FREE CATALOG 


Without obligation, send 
a postcard for the Red 
Joint catalog. See for your- 
self the quality construc- 
tion features. Boost your 
ladder sales with Red 
Joints. 





Manufactured by 


BREYER BROS., WHITING G CO. 


WAUPUN, WISCONSIN 


CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a really 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray. 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 
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ILLINOIS Wire and Manurac 


oliet, Illinois 








'n Boston 


HOTEL KENMORE 


Commonwealth Ave, at Kenmore Square 


@ All Rooms with Tub and Shower 
@ Rates From $3.50 @ Dinner Music 
@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 
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Lumbermen 


Low cost redrafting. 
Complete plans as low 
as $12.00 (3 sets prints). 
Quick service. Write for 
free copy “Selling Homes 
with a Profit.” Lumber- 
mans Plan Service, Box 
211, Peoria, Ill. 
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What the Associations Are 
Planning and Doing 


Florida Dealers to Have Semi- 

annual Meeting 

Sarasota, Fia., Sept. 15.—Plans for the 
twenty-first semi-annual convention of the 
Florida Lumber & Millwork Association 
have been announced. This meeting will be 
held Oct. 16-17 at the Sara Sota Hotel in 
Sarasota. On Oct. 16 there will be a golf 
tournament and fishing party, as well as a 
cruise for the ladies. 

Oct. 17 will be marked by a_ business 
session covering important current topics, 
and the banquet and dance. A prize contest 
has been announced for dealers who have 
done the best job of advertising and mer- 
chandising in their local papers. Dealers 
are invited to send clippings of advertising, 
building page articles, and news items about 
new construction, where the dealer is men- 
tioned, to the association office at Orlando. 





Fall Season Plans Occupy 
NYLTA Club Members 


New York, N. Y., Sept. 16.—President 
Holman presided at a well attended meeting 
of the Board of Governors of the NYLTA 
Club, the first held since the summer recess. 
Whitney Harris, chairman of the Meet- 
ings and Lectures Committee advised that 
the first Friday Evening Forum would be 
held on October 3 and would take the form 
of an open house, when members of every 
branch of the building industry would be 
invited. The plan is to hold a reception and 
dinner with special entertainment features. 
It is expected that at least two hundred will 
be on hand. 

It was also announced by Ray Hoag, chair- 
man of the Christmas Party Committee that 
arrangements had been made to hold the 
party this year at the Hotel Astor on Sat- 
urday, Dec. 20. President Holman stated 
that all NYLTA members who had been 
drafted this year, would receive a paid-up 
membership card for the year 1941. 





Woodwork Jobbers Announce 
Speakers for Chicago Meeting 


The impact of Defense on the sash and 
door industry will be the main theme of the 
sixth annual meeting of the National Asso- 
ciation of Woodwork Jobbers to be held at 
the Edgewater Beach Hotel in Chicago on 
Sept. 23-24. According to W. W. Steinbauer, 
secretary-manager, preparations are being 
made for a record breaking attendance as 
manufacturers and jobbers from all parts of 
the country are planning to seek together 
answers to the many perplexing problems 
resulting from Defense efforts. 

Among the speakers will be W. B. Difford, 
Douglas Fir Plywood Association, who will 
address the delegates on the subject, “Pre- 
fabrication Comes of Age,” and Walther 
Buchen, advertising executive, who chooses 
as his topic, “The Place of Advertising in 
a War Economy.” Outstanding representa- 
tives from related branches of the woodwork 


industry will tell the story of the com- 
modities they produce. Among the topics to 
be discussed are: sash and doors, window 
glass, shop lumber, plywood, casement hard- 
ware, weatherstrip, treating solutions and 
machinery supplies. Mathias Niewenhous, 
executive assistant to coordinator of Defens« 
housing, will discuss, “Defense Housing—th« 
Building Industry’s No. 1 Job.” 





Milwaukee Builders’ Exchange 
To Hold Open House 


MILWAUKEE, Wis., Sept. 16.—The Build- 
ers’ Exchange of Milwaukee is sponsoring 
an open house Sept. 24 to mark the opening 
of its new quarters on the fourth floor of the 
Stephenson Bldg., 756 North Milwaukee St. 
Following the open house, members and 
guests will participate in a Victory Dinner 
at the City Club, located in the same build- 
ing. Mayor Carl F. Zeidler is scheduled to 
speak on “The New Building Code.” 





Northern California Dealers 
Announce Program 

Det Monte, CAtir., Sept. 15.— A _ pro- 
posed convention program has been an- 
nounced by the Lumber Merchants’ Asso- 
ciation of Northern California. This meetirg 
is to be held Oct. 30-31, and Nov. 1 at 
the Del Monte Hotel in Del Monte. 

Among the speakers who, it is announced, 
will highlight the program are: Frederick 
P. Woellner, University of California at 
Los Angeles, who will discuss ‘Ten Certain- 
ties for 1941-42”; Ballentine Henley, Col- 
lege of Osteopathic Physicians and Sur- 
geons, will speak on “The Power of Propa- 
ganda”; D. C. McGinnis, FHA _ director, 
takes as his topic, “Federal Housing and 
National Defense”; ‘Constructive Business 
Leadership” will be the subject of J. Hugh 
Johnson, Stanford University; John EF. 
Canaday, Lockheed Aircraft Corp., will 
speak on “Aviation and National Defense.” 
and Tully C. Knoles, College of the Pacific, 
will discuss “The Re-evaluation of Democ- 
racy.” 





7 . 
Coming Conventions 

Sept. 23-24—National Association of Wooi- 
work Jobbers, Edgewater Beach Hot«'|, 
Chicago, Ill. Annual. 

Oct. 8-9-10—International Concatenated 
Order of Hoo-Hoo, Arlington Hotel, Hot 
Springs National Park, Hot Springs, 
Ark. Fiftieth Anniversary. 

Oct. 23—Northeast Missouri Lumberme?'s 
Association, Robidoux Hotel, St. Josep! 
Mo. Fall meeting. 

Oct. 16-17—Florida Lumber & Millwork 
Association, Sara Sota Hotel, Sarasot«, 
Fla. Semi-annual. 

Oct. 22-25—Pacific Logging Congress, 
Olympic Hotel, Seattle, Wash. Annu l. 

Oct. 30, 31-Nov. 1—Lumber Merchants’ As5- 
sociation of Northern California, Del 
Monte Hotel, Del Monte, Calif. Annui#l. 

Nov. 14—Maine Retail Lumber Dealers’ 
Association, Augusta House, Augusta, 
Me. Annual. 
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THE BUSINESS RECORD 








4 
Incorporations 
ARKANSAS. Warren — Arkansas Pine & 
Hiardwood Co.; incorporators: E. N. White, 


Maggie Belle White and E. N. White, Jr. 

CALIFORNIA. Los Angeles—Roen Lumber 
(o.; directors are J. George Gold, S. S. Kramish 

d J. J. Needleman, all of Los Angeles. 

NEW YORK. Patchogue—Wingerath Lumber 
Co., Ine.; lumber business. 

SOUTH CAROLINA. Mullins—Mullins Wood 
Products Corp.; $18,000. 

TENNESSEE. Memphis—C. M. Gooch Lumber 
Sales Co.; incorporators are Royden Dixon; Wil- 
lard EF. Dixon and Marion O’Daniel. Will func- 
tion in connection with the Gooch Lumber Co. 

CANADA. BRITISH COLUMBIA. Vancouver 

McNair Bevel Siding Ltd.; foot of Argyle 
Street; $10,000. Sawmill owners and operators. 

Vancouver—Port McNeill Logging Co. Ltd., 
904 Hall Building; $25,000. Shingle mill own- 
ers and operators. ; 

Vancouver—Vancouver Dry Kiln Co., Ltd., 
450 West Hastings Street; $10,000. Lumber 
mill owners and operators. 


New Ventures 


\RKANSAS. Arkadelphia — The Lumberman 
Supply Co. of St. Joseph, Mo., has opened a 
wholesale lumber and building materials office 
here, 

CALIFORNIA. Lynwood—Blue Star Lumber 
Co. is the firm name under which L. E. Van 
Order has obtainel a_ certificate to conduct 
business at 3204 Tweedy Boulevard. 

MASSACHUSETTS. Easthampton—M. J. Walsh 





SMILE 


Keep your temper, gentle Sir, 
Writes the manufacturer, 
Though your goods are overdue, 
For a month or maybe two. 

We can't help it, please don’t swear, 
Labor’s scarce and metal’s rare. 
Can't get steel, can’t get dies, 
These are facts, we tell no lies. 
Harry’s drafted, so is Bill, 

All our work is now uphill. 

So your order we're afraid, 

May be still a bit delayed. 

Still you'll get it, 

Don't be vexed, 

Maybe this month, maybe next. 
Keep on hoping, don't say die, 
We'll fill your order by and by. 


—Author Unknown. 





Sons of Holyoke will establish a lumber yard 

West Lake Street here. 

MICHIGAN. Lansing—Lynn Hazen is estab- 
shing a cash and carry lumber yard here, on 
uth Logan Street, outside the Lansing city 
mits. 

OHIO, Cleveland — Marine Timber Corp.; 
5,000. 

PENNSYLVANIA. Linesville Flint Lumber 

. of Blooming Valley (P. O. at Meadville), is 
reparing to open a lumber branch here. 
Philadelphia—-Ace Lumber Co. recently began 

retail business at 930 North 4th Street; 
Charles C. Feldman is proprietor. 

WYOMING. Cheyenne—A. W. Edwards is 
pening a new lumber yard here at 1313 West 
neolIn Way. 


Business Changes 


ARKANSAS. Paragould—Hickson-Rogers 
Manufacturing Co. retail business succeeded by 
Hickson Lumber Co. and manufacturing busi- 
less succeeded by Paragould Wood Products Co. 
_ FLORIDA. Port Orange — Lyon-Stover Lum- 
her Co, succeeded by Port Orange Lumber Yard. 

IOWA. Ogden—Fehleisen & Rosacker sold 
vard here to Ogden Building Material Co. 

KENTUCKY. Danville—Crescent Lumber (Co. 
succeeded by Boyle Lumber & Supply Co. 

MISSISSIPPI. Magee—W. F. Smith, Jr., suc- 
eeded by Smith-Hutchison Lumber Co. 

Pattison—Mrs. Henry Porter succeeded by 
J. H. Porter. 

_ MISSOURI. Hayti— East Arkansas Builders 
Supply Co. succeeded here by Netherly Builders 
Supply Co. 


NEW MEXICO. Alamogordo — Alamogordo 





Builders Supply Co. succeeded by Hollomon 
Bros. 

NORTH CAROLINA. Roxboro — Watkins & 
Bullock succeeded by W. C. Bullock. 

OKLAHOMA, Cordell—T. J. Stewart Lumber 
Co. succeeded here by Cordell Lumber Co. 

Thomas—T. J. Stewart Lumber Co. succeeded 
here by Thomas Lumber Co. 

OREGON. Ironside—Fish Lumber Co., Inc., 
succeeded by Ellingson Lumber Co. 

Lorane—Addison Lumber Co. succeeded by 
Skelton Mitchell Lumber Co. 

Grants Pass—Clarke Barton Lumber Co., re- 
cently incorporated, succeeded by Barton Lum- 
ber Co. and capital stock increased to $30,000. 

tieth—Rieth Lumber Co. has made applica- 
tion to change its name to Pendleton Lumber 
Co. 

Unity—Unity Lumber Co. succeeded by Elling- 
son Lumber Co. 

TENNESSEE. McKenzie — McLean & Mont- 
gomery succeeded by McLean Lumber Co. 

WASHINGTON. Centralia—Western Crossarm 
& Manufacturng Co. succeeded by S. A. Agnew 
Lumber Co. 











New Mills and Equipment 


MISSISSIPPI. Ackerman—Choctaw Lumber 
Co. has started operation of its sawmill here; 
the mill is owned by E. C. Fingerle of Ann 
Arbor, Mich., and I. W. Bidwell of Milan, Mich. 

Picayune—Picayune Veneer Co. is establish- 
ing a veneer mill here. 

NEW YORK. Roscoe—M. N. Murray, Inc., 
of Ellicottville, is constructing a factory here 
for the manufacture of bowling alley pins and 
shoe lasts. 

OREGON. Corvallis—Prouty Lumber & Box 
Co. of Warrenton will construct a branch saw- 
mill here. A shingle mill will be operated in 
connection with the sawmill. It is reported the 
new mill will involve a capital outlay of 
$175,000. 

WASHINGTON. Aberdeen—Harry Walz and 
Christy T. Barber have started construction of 
a sawmill here, to cut two by four timbers 
from peeler cores. It is the second mill of this 
type to be started here within a year. 

Bingen—Bingen Tie Co. has established a 
new sawmill here to manufacture two-by-fours, 
snowfence stock and Isath. 

WEST VIRGINIA. Mullens—Mountain Fork 
Lumber Co., through its general manager, S. C. 
Belcher, has made known plans for the erection 
of a band mill at the mouth of Little White 
Oak in Center District. 


Casualties 


ARKANSAS. Fort Smith—Mechanies Mill- 
work Co., 100 South Tenth Street, planing mill 
and offices burned, with loss estimated at $75,- 
000, said to be covered by insurance. 

Hot Springs—Wright-Braughton Lumber Co. 
had sawmill, planing mill, kilns, office and a 
drying shed destroyed by fire, with loss esti- 
mated at $75,000. 

NEW JERSEY. Trenton—A. K. Leuckel & 
Co. millwork building at 621 South Broad Street 
and adjoining millwork structure of Wilson & 
Stokes Co. suffered an estimated loss by fire of 
$300,000. The Leuckel firm has no lumber 
yard in connection with its building. The yard 
of Wilson & Stokes Co. was in no danger. 

PENNSYLVANIA. Willow Grove — Willow 
Grove Coal & Lumber Co. had two lumber yard 
sheds and a woodworking shop destroyed by 
$50,000 fire. The offices and coal storage bins 
were not damaged. 

TEXAS. Kilgore—Bass-Jones Lumber Co. 
sawmill damaged an estimated $20,000 by fire. 

WASHINGTON. Seattle—Blackstock Lumber 
Co. and the Lumber Supply & Warehouse Co. 
suffered loss by fire estimated at $100,000. 





Green Spruce Light Enough 
for Transcontinental Haul 


SoutH BEND, WaAsH., Sept. 13.—Green 
spruce dimension lumber is being shipped 
via rail by the Raymond Lumber Co., local 
plant, as far east as Maryland—a previously 
unheard of procedure in local lumbering 
operations, according to officials of the com- 
pany. The green spruce lumber is light 
enough to make rail shipment feasible under 
present conditions, according to mill officials. 
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Red Devil, 


AUTOMATIC DIAMOND 
POINT DRIVER 


Speed up your glazing of sash and frames and 
mirrors. Use only one hand. Automatically drives 
DIAMOND POINTS at machine-gun speed into 
hardest wood. 100° efficient from any angle. 
Points can’t drop out. Holds a clip of 100 Dia- 
mond Points. 

Diamond Points are made in 37/s” and in 1/2” 
lengths. 100 to the stick. Will not corrode. Will 


not bend. a 


LANDON P. SMITH, wnc. 
IRVINGTON, N. J. 
GLASS CUTTERS + GLAZIERS POINTS + GLASS PLIERS 


PUTTY KNIVES + WOOD SCRAPERS + PAINT CONDITIONERS 
FLOOR SANDING MACHINES + ELECTRIC FENCERS 








Richard Shipping Corp. 


Established 1847 
44 Beaver Street, NEW YORK 
Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 














, _ og, 
| Builders’ Commercial Agency , 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


Arating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 


on 











GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Among Lumbermen’s Clubs 


Baltimore and Washington Club 
Has Fall Meeting 


BaALtimMorE, Mp., Sept. 17.—The Balti- 
more and Washington Lumber Sales Club 
met recently at a dinner held in the Long- 
fellow Hotel here. Price ceilings and other 
matters came up for discussion. The club 
did not take any formal action, but the ceil- 
ing for southern pine was discussed ex- 
tensively. It was suggested that in’ such 
matters there is always a period of modifica- 
tion and readjustment which will eventually 
lead to a closer definition of conditions. 

Vernon E. Johnson and W. W. Holt- 
singer were elected to membership. A din- 
ner was one of the features of the session. 





Walworth County Club Hears 
Wisconsin President 


LAKE GENEVA, Wis., Sept. 15.—Otto 
Lieber, Jr., Neenah, Wis., president of the 
Wisconsin Retail Lumbermen’s Association, 
was principal speaker at the annual ladies’ 
night of the Walworth County Lumbermen’s 
Club held at the Big Foot Country Club at 
Fontana. Also appearing to address the 
meeting, which followed a chicken dinner, 
were H. P. McDermott, of the State asso- 
ciation’s mortgage department, and Secretary 
Don Montgomery, discussing the “priority 
problem.” 

Incumbent officers were re-nominated and 
re-elected. They are Frederick Taggart, 
lake Geneva, president; Leonard Church, 
Walworth, secretary-treasurer. Larry Hol- 
lister, Williams Bay, was chairman of the 
nominating committee. 





Two Films Feature Meeting of 


Sheboygan-Calumet Club 


ELKHART LAKE, Wts., Sept. 16.—A_ slide 
film, and a talking motion picture, shown by 
James E. Coleman, U. S. Forest Service, 
Milwaukee, were two features of the monthly 
meeting of the Sheboygan-Calumet Lumber- 
men's Club, held at Lauer’s Tavern here. 
Joe Richardson, Sheboygan Falls, president, 
was in charge of the meeting assisted by 
Karl Kroehnke, Chilton, secretary. Speakers 
included Secretary Don Montgomery, Wis- 
consin Retail Lumbermen’s Association, dis- 
cussing the Wage and Hour Diyision’s re- 
cent rulings covering millwork shops in con- 
nection with retail lumber yards; Oscar 
Skillicorn, Plymouth, director of the State 
association: Ired Pantzer, Sheboygan, and 
Fred Cowee, auditor of the Pantzer Lumber 
Co. 





Baltimore Lumber Exchange Views 
. Current Situation 
BALTIMORE, Mp., Sept. 16.—The manag- 

ing committee of the Baltimore Lumber Ex- 

change had its opening Fall and Winter 
meeting recently in the Merchants’ Club. 

The chief matter of discussion had to do 

with the ceiling on southern pine. 

That an effort toward a closer coopera- 
tion between the exchange and other groups 
of lumbermen would be made appeared from 


the decision to make the next meeting a gen- 
eral one, with the membership of the ex- 
change generally invited, and the members 
of the Baltimore and Washington Lumber 
Sales Club, and the Hoo-Hoo also asked to 
attend. 





Oakland Hoo-Hoo Club Initiates 
Fall Activities 


OAKLAND, CALIF., Sept. 16.—The summer 
vacation period over, Hoo-Hoo Club 39 of 
this city got back into the harness with a 
dinner and show on the evening of Septem- 
ber 15 at the Hotel Leamington. Officers 
and directors for the coming year were slated 
for election and installation. Notices for the 
meeting were sent out by Thos. T. Branson, 
president, and J. It. Overcast, acting secre- 
tary-treasurer. 





Cincinnati Club Schedules Fall 
Meeting 
CINCINNATI, OH10, Sept. 17.—Aerial views 
of the latest type of kombing planes in battle 
maneuvers, along with captivating snatches 
of scenery, will be shown in motion pictures 
at the opening Fall meeting of the Cincinnati 
Lumbermen’s Club at the Hotel Metropole 
on October 6. According to President Amor 
S. Kapp, there also will be a speaker whose 
identity is being kept a secret as a surprise. 
Phil deAnguera, I[vorydale Lumber Co., has 
heen elected treasurer of the club to succeed 
the late J. Watt Graham. 
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New Bulletins Discuss Light and 
Heat Properties of Glass Block 


Insulux Products Division of Owens-Illi 
nois Glass Co., Toledo, Ohio, has just pre 
pared three special mailing pieces discussing 
the application of Insulux glass blocks to 
light, maintenance and heating problems. 
Of file size on glazed stock, each folder 
is liberally illustrated with photographs, 
line drawings and tables. The information 
in all three folders is calculated to enable 
a dealer to make intelligent suggestions fo: 
the use of Insulux block, and to back those 
suggestions with technical data that will 
answer any question a customer is likely to 
raise in connection with light and heat prop- 
erties and maintenance problems. Dealers 
can obtain the folders by requesting them 
from the manufacturer. 





Loans to Aid Farmers Elec- 
trify Food Processing 


Wasuincton, D. C., Sept. 18—The Rural! 
I“lectrification Administration, announced that 
local REA units would make loans available 
to 8,000 rural schools in nine Midwest States 
for the purchase of electrical equipment, as 
part of the REA nutrition program whose 
nation-wide objective is the establishment of 
food processing units in 2,300 counties in 46 
States. 

Uses of the equipment, to be financed by 
local REA electric system with help from 
leading appliance manufacturers, will be 
three-fold; for the preparation of hot school 
lunches; for use in teaching adult groups 
scientific nutritional practices; and for rural 
families to use in processing and preserving 
foods for home use. 








Because of its flexibility, ability to work up steep hillsides, and its greater power for 


as 


its size, this International wide-tread TD-18 Diesel TracTracTor, owned by the Pacific 
National Lumber Co., is used in selective logging of red fir on its property seven 
miles from its long-log mill in National, Wash., which can handle lengths up to 140 
feet. It was equipped with Carco winch and 100 feet of |-inch cable, and Isaacson 
Trac-Dozer and cab. The tractor is here shown pulling two red fir logs 80 feet long 
and 3 feet in diameter and totaling over 6,000 feet. The tractor was skidding logs 
an average of 3,000 feet to the company's own 12-mile logging railroad. It was 
worked in two shifts, one of 8 hours and the other I! hours. In the | !-hour shift it 
was moving an average of 40,000 feet. Fuel consumption was 2!/, gallons an hour. 
The Pacific National Lumber Co.'s main office is in Tacoma, Wash. E. W. Demarest 
is president 
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Amador Saw Mill. (Manufacturing operations 








. started while construction was still going on.) 
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Rough Dry Storage Sheds ready for side walls. 


WINTON LUMBER SALES CO. 








SAWING STARTS AT BIG 
NEW MODERN PLANT OF 
AMADOR LUMBER CO. 


‘MARTELL, CALIFORNIA 


Lumber production is under way at the new nearly- 
completed Amador mill. Working to meet Defense de- 
mands and private industry needs; to attain maximum 
production, even while plant construction goes on. 


The Amador mill is cutting California Sugar and Ponder- 
osa Pine lumber. The timber grows on mountain slopes 
in Amador County, famous Sugar Pine country. Timber 
of great size, averaging about two logs per thousand 
feet. Yielding large quantities of wide, thick lumber of 
fine soft texture. 


Here's a complete line of well-manufactured lumber 
products, all grades and sizes. Sales will be handled by 
Winton Lumber Sales Co., Foshay Tower, Minneapolis, 
Minn. 


OTHER WINTON PLANTS: Idaho White Pine — Winton 
Lumber Co., Gibbs, Idaho. Western White Spruce—The 
Pas Lumber Co., Ltd., The Pas, Man. and Reserve, Sask. 





Gerlinger Carrier at Amador mill. 
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FOSHAY TOWER, MINNEAPOLIS 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 











J. Lester Sharp, member of the engineer- 
ing staff of the Weyerhaeuser Timber Co., 
has been chosen secretary-treasurer of the 
Tacoma, Wash., Engineers’ Club. 


Arthur E. McLean, president of the Mc- 
Lean-Arkansas Lumber Co., Little Rock, 
Ark., was a visitor to Buffalo, N. Y., re- 
cently. 


H. Morton Jones, president of the | a 
Jones Lumber Co, (Inc.), North Tona- 
wanda, N. Y., left Sept. 19 for a two weeks’ 
business trip to the Pacific Coast. 


An addition to the office and warehouse 
of the Long-Dall Lumber Co. is being 
erected at 3250 San Fernando Road, Los 
Angeles, Calif. 


May Hardwood Co., Louisville, Ky., has 
moved its offices from 180 Francis St., in 
a building adjoining its yard in Highland 
Park, Louisville, to the second floor of a 
building at 4471-3 Park Blvd. 


Victor C. Monahan, of the Cascade Pole 
Co. of Tacoma, Wash.,-has been proudly 
showing his friends a record catch of salmon 
that he and Ed Bonner of Portland, Ore., 
made in the Columbia river, near Ilwaco, 
Wash., recently. Included in the catch were 
three salmon weighing 48 1b., 26 lb. and 21 
lb., respectively. 


Mrs. Campbell, wife of J. F. (Jack) 
Campbell, head of the Northeastern Timber 
Salvage Administration with headquarters at 
Boston, Mass., left Sunday, Sept. 14, for 
Portland, Ore., where she will join her 
parents as they celebrate their Golden Wed- 
ding Anniversary. 


E. W. Conklin, president of Mixer & 
Co. (Inc.), Buffalo, New York, wholesalers, 
has returned from a week’s vacation at Cape 
Cod, Mass. C. R. Kelleran, of the Trotter- 
Kelleran Lumber Co., is back from a week’s 
vacation at Blue Mountain Lake in the 
Adirondacks. 


Harwood Sharp, son of Selwyn J. Sharp 
of the California Redwood Association, San 
Francisco, Calif., recently completed the pre- 
liminary course of the CAA at Santa Rosa, 
Calif., and received his pilot’s license. He 
plans to enroll in the Naval Aviation Service 
when he reaches the age of 20, in about 
three months. 


Because of a business friendship more 
than 35 years old, 320 officers and men of 
the 19th Engineers, United States Army, 
stationed in southwest Washington during 
recent army maneuvers, spent a day inspect- 
ing the logging industry first hand. They 
were guests of Peter and Albert Schafer, 
Grays Harbor logging operators, who per- 
sonally escorted them to their camp No. 16, 
near Montesano, Wash., and showed them 
all there was to see, from topping a tree to 
b-cking logs, and then entertained them at 
dinner afterwards. About 1905, the Schafer 
brothers began business dealings with Claude 





Sersanous of Portland, Ore., who sold them 
donkey engines from the Willamette Iron 
Works plant. During the maneuvers, Lieut. 
Robert Beckwith, stepson of Sersanous, 
visited the Schafers. The invitation to his 
outfit to visit the camp followed. 


Seven Tacoma retail lumbermen’ were 
speakers at a recent meeting of the Tacoma 
Real Estate Board, Tacoma, Wash., dis- 
cussing aspects of the house shortage situa- 
tion in this city. The speakers included 
Cecil C. Cavanaugh, of Cavanaugh Lumber 
Co., Herbert Benson, of Reliance Lumber 
Co.; A. L. Weber, of John Dower Lumber 
Co.; Glen Brown, of Brown Roofing & Lum- 
ber Co.; Paul Johns, of City Lumber Co. 
(Inc.) ; Charles UhIman, of Chambers Creek 
Lumber Co., and Don Hartman, district man- 
ager of Lumber Promotion (Inc.). 


Retirement from business at the age of 
85 will interest friends of Tom Tresidder, 
pioneer lumberman of the Pacific North- 
west. In early days he worked with the 





Member of Old Lumber Family 
Starts Own Business 


Formation of Hettler Lumber Sales, 
manufacturers’ agents, has been annouced 
by Sangston Hettler, Jr., of Chicago. Of- 
fices for the new organization are located 
in suite 2030, Board 
of Trade Building, 
141 W. Jackson 
Blvd. At the pres- 
ent time, Mr. Hettler 
is acting as an agent 
for yellow pine, fir, 
hemlock, other west 





S. HETTLER, JR., 
Chicago, IIl.; 
Manufacturers’ 

Agent 





coast items and 
hardwoods. 

The Hettler name 
is by no means new 
to the lumber indus- 
try, Sangston Het- 
tler, Jr.s grandfather having founded 
Herman H. Hettler Lumber Co. of Chicago, 
and his father, Sangston Hettler, Sr., is 
the present head of the concern. 

After having attended local schools, Mr. 
Hettler, Jr., graduated from Choate School, 
Wallingford, Conn. He has had six years 
experience with Herman H. Hettler Lum- 
ber Co., starting in the yard and working 
through various departments up to the 
position of assistant sales manager, which 
position he left to form his own organiza- 
tion. 

Beside his lumber business, Mr. Hettler 
is active in numerous civic and fraternal or- 
ganizations in and about Chicago. 
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Sound Lumber Co., Carsten and Earles, and 
the Alaska Lumber Co. During his last 
business years he operated a wholesale busi- 
ness under the name of Tree Lumber Com- 
pany in Seattle, Wash. 


R. L. Hamilton of the Long-Bell Lumber 
Co., Longview, Wash., secretary-treasurer 
of the Associated Safety Engineers of Wash- 
ington, attended a recent special meeting of 
that organization held in Tacoma, Wash., 
called at the request of United States de- 
partment of labor to discuss recommenda- 
tions for safety measures during the Defense 
emergency. 


Earl V. Smith, Earl V. Smith Lumber 
Co., Salt Lake City, Utah, had a recent 
and enjoyable visit to Chicago, where he 
attended the Shriners’ convention. He ex- 
pressed the belief to the AMERICAN LuM- 
BERMAN that during the present situation 
lumbermen will keep their feet on the 
ground and work out a satisfactory solution 
to their many problems. 


Organization of the Architects and Con- 
struction Division in Chicago’s 1941 Com- 
munity Fund campaign for $3,583,000 has 
been proceeding rapidly for several weeks 
under the leadership of Carl A. Erikson of 
Schmidt, Garden & Erikson, who has ac- 
cepted the chairmanship of the group. Per 
sonnel of his committee will soon be com- 
pleted. 


Fred Booth of Canton, IIl., has the enviable 
record of having worked for nearly 50 years 
for one firm, J. L. Andrews Lumber Co. 
of Canton. Starting to work under the late 
J. L. Andrews when he was less than 20, 
Mr. Booth has been in this yard as teamster 
and yard foreman, and he can still “hand 
the young fellows plenty” when it comes to 
work. According to H. B. Pegram, man- 
ager, during all this period, until recently, 
Mr. Booth lost very little time from his job. 





Veteran Lumberman Celebrates 
Eightieth Birthday 


ELKHorn, Wis., Sept. 17.—A very clever 
invitation was extended to the friends of 
W. S. Brannum -to a surprise party cele- 
brating his eightieth birthday, at Lake 
Lauderdale, Wis., on Sunday, Sept. 7. The 
invitation said “Meet at Elkhorn, Wis. at 
eleven o'clock, CST to proceed in a body to 
Mr. Brannum’s home.” It also inclrded a 
word of warning “If you cannot attend this 
party please do not call or wire Mr. Bran- 
num until after one o’clock Standard Time. 
We want this to be a Surprise Party.” 

Well, it was a complete surprise. Mr. 
3rannum, who has been in the lumber busi- 
ness for more than 50 years, has a very 
wide acquaintanceship, and many friends in 
the lumber business. One hundred and fifty 
of these friends were present at the sur- 
prise party. They came from Ohio, Illinois, 
Indiana and Wisconsin in about 50 cars. 

Mr. Brannum has been married 56 years 
and has four children, ten grandchildren and 
four great grandchildren, and they were all 
there. It was a perfect day. Most of the 
men who were present had been associated 
in business with Mr. Brannum, and so this 
was a reunion of old friends and they dis- 
cussed the beginning of their friendship, 
many years ago. They had a fine basket 
lunch on the lawn. S. O. Knudson was the 
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oldest business associate present. 

In the afternoon they had movies at home 
and many of the guests took advantage of 
boating on the lake. It was a wonderful re- 
union and surprise party. Mr. Brannum 
refused to pose for a picture, and we are 
sorry we cannot bring him to you, face to 
face. He is a very modest and retiring 
man. <All of you who were unable to be 
present at the party may write him at his 
home, 1022 West Ardmore Ave., Chicago, 
as he will return soon. Mr. Brannum, the 
many hundreds of friends of yours in the 
lumber business, and all who know you 
salute you and congratulate you and wish 
you many happy returns on your birthday. 





Credit Manager Becomes Office 
Manager of Ordnance Plant 


New York, N. Y., Sept. 15.—Announce- 
ment was recently made of the appointment 
of J. L. Wood, general credit manager for 
Johns-Manville, to the post of office manager 
for the $27,000,000 shell loading plant at 
Parsons, Kan., which the J-M Service Corp. 
will build and operate for the Government. 
Mr. Wood was selected because of his ex- 
tensive knowledge of administrative and 
office problems. Harry B. Freeman, assist- 
ant to Mr. Wood in the J-M credit depart- 
ment, has been appointed acting general 
credit manager during Mr. Woods’ absence. 

Other J-M executives scheduled for im- 
portant posts at Parsons include Alexander 
Cromwell, vice president in charge of Pacific 
Coast operations, who will be plant manager, 
and J. D. Knipscher, chief of the sales sec- 
tion of general accounting department in 
New York, who has been appointed principal 
accountant. 

The huge operation will be known as the 
Kansas Ordnance Plant, and will employ 
approximately 8,000 men. It will cover 25 
square miles, comprise about 400 buildings, 
75 miles of track, and 100 miles of road. 
Shells from 75 millimeters to 10 inches, and 
bombs of all sizes will be loaded at the plant. 
Johns-Manville undertook the construction 
and operation of this Defense project at the 
request of the Government, and will furnish 
executive personnel and guidance for it. 
Construction will start at once in order that 
the plant may be in operation within as 
short a time as possible. 





New Chief of Forest Economics 
Division ls Appointed 


WASHINGTON, D. C., Sept. 15.—Dr. Rich- 
ird W. Nelson has been appointed chief of 
the Forest Service’s division of forest eco- 
nomics, effective immediately, the U. S. De- 
partment of Agriculture has announced. 

Doctor Nelson has been acting chief of 
the division for the past year, and has a 
broad background of technical training and 
experience in both research and_ teaching. 
The task of the forest economics division 
is to furnish information on costs and returns 
irom forestry and the possibilities of profit- 
able forest land management under varying 
conditions. It also studies the function of 
timber growing in diversified agriculture and 
the profitable use of marginal land, with due 
regard for the welfare of dependent popula- 
tions, 
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Retail Yard Changes 


WarteRLOO, lowA—Kenneth Barnes is the 
new manager of the Fullerton Lumber Co. 
here. He comes to Waterloo from Villisca, 
lowa. 

LAWRENCE, NEBR.—New manager of the 
Lawrence Lumber Co. is Keith Larson, for- 
merly of Deshler, Nebr. 

PLATTSMOUTH, NEBR.—Announcement has 
been made of the appointment of E. E. 
Leach as manager of the John L. Tidball 
Lumber Co. at Plattsmouth. He was for- 
merly employed at the D. Ray Frans yard 
in Union, Nebr. 

CLARENDON, TEX.—Tommy Harris is now 
manager for the Foxworth-Galbraith [um- 
ber Co. here. He comes to Clarendon from 
Buckeye, Ariz., where he was _ connected 
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with the same firm. A. A. Mayes, his 
predecessor, plans to retire and devote his 
time to personal business interests. 

Larepo, TrEx.—Beverly S. Hall, local 
contractor, has been named manager of the 
3ounds Lumber Co. recently, it has been 
announced by E. W. Bounds, proprietor. 


Plywood Mill Signs with Union 

New Lonpon, Wis., Sept. 15.—An_ in- 
crease in wages and vacations with pay are 
provided for in the new one-year contract 
between the American Plywood Corp., and 
the Carpenters & Joiners Union. The pay- 
roll boost will be about 12 percent. No 
blanket raises were given, but all raises were 
to individual employees and range from 2% 
to 10 percent. 








There Is No Short-Cut 
To PLUS VALUE Lumber 


Nature spends a long time to grow good 
trees. Yet poor lumber can come from the 
best of trees—especially in times like these 
when the demands of the defense program 


tax the resources of all industry. 


There is no short cut to PLUS VALUE lum- 
ber. Despite all out production to supply 
the needs of the government and the trade 
ESSCO MILLS continue to spend the extra 
time, money and care in scientific seasoning, 
pre-shrinking and precision milling neces- 
sary to supply you PLUS VALUE lumber. 





Photo at Essco Mills by American Builder 





==" Trade-Marked—Grade-Mark 

Southern Pine—Southern 

Hardwoods — Ponderosa 

Pine—West Coast Woods 
Oak Flooring 











EXCHANGE SAWMILLS SaLes CO. 


1111 R. A. Long Building 


Kansas City, Missouri 
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Blanket Priority Issued for Lumber Plant Repairs 


WasuHineton, D. C., Sept. 15.—The long 
awaited blanket priority order for neces- 
sary repair and maintenance items for the 
lumber and timber products industries has 
finally been issued, it is announced by B. R. 
Ellis, director of priorities, Lumber and 
Timber Products Defense Committee. It 
became effective Sept. 9. It will be observed, 
he says, that the order is much more 
restricted than was anticipated in two 
respects: First, in that it applies only to 
orders for materials needed for immediate 
or imminent repairs; second, that the defi- 
nition of the “lumber and timber products 
industry” is much more restricted than the 
definition recommended by the Committee. 
But he adds that, in spite of its deficiencies, 
this order may be expected to relieve many 
critical situations. The A-10 rating pro- 
vided may not be sufficiently high in all 
cases to get the needed quick delivery, but 
it will furnish a basis for an appeal for a 
higher rating where needed. Branches of 
the lumber and timber products industry 


entire inventory problem is to be studied 
further, with a view to providing broader 
priority assistance.” 

In O. P. M. Title 32, “Producer” is de- 
fined as “any individual, partnership, asso- 
ciation, corporation, Governmental unit, or 
other organization engaged in one or more 
of the following industries and_ services, 
and such other industries and services as 
may be added from time to time by supple- 
ment to this order,” and “Lumber” as 
“plants engaged in the production of lumber 
(including planing, drying, storing, and 
treating of lumber), cooperage, plywood, 
and millwork.” 

“Material” means any commodity, equip- 
ment, accessories, parts, assemblies, or prod- 
ucts of any kind. 

“Repairs” means only repairs needed be- 
cause of an actual or imminent breakdown, 
from whatever cause, of a producer’s prop- 
erty or equipment. 

“Emergency Inventory” means minimum 
inventory of material required to provide 





Diesel tractor, model 
D2 manufactured by 
the Caterpillar Trac- 
tor Co., Peoria, Ill. 
loading pulpwood 
logs with a Hyster 
winch near Big Falls, 
Minn. The tractor is 
said to load 100 
single cords in ten 
hours in addition to 
skidding from 12 to 
15 cords. Fuel con- 
sumption is about one 
gallon of 9.7 cent 
fuel per hour. 








not included in the definition, which can 
make a showing of need in connection with 
Defense or urgent civilian business, may 
want to request that the priorities division 
of the Supply, Priorities and Allocations 
Board extend this order to cover their 
branch, Mr. Ellis believes. 

Director of Priorities Donald M. Nelson 
claims that this is “A new and streamlined 
plan to grant priority assistance for repair 
work in certain essential industries. It 
represents an effort to keep American De- 
fense industries running at full speed, and 
to .prevent any break in the _ increasing 
tempo of Defense production. The new plan 
takes the place of the Maintenance and 
Repair Order which was announced Aug. 8, 
but which was never actually issued because 
of administrative difficulties in handling the 
paper work it would have involved. The 
present order is designed primarily to pro- 
tect industry against sudden breakdown and 
is regarded as an interim measure. The 


for repairs to meet an actual or imminent 
breakdown, from whatever cause, of a pro- 
ducer’s property or equipment. 


“Supplier” means any person with whom 
a purchase order or contract has been placed 
by a Producer or any Supplier for material 
to be used for repairs; material required for 
a producer's emergency inventory; material 
to be physically incorporated in other mate- 
rial which is to be used for repairs or which 
is required for a producer’s emergency in- 
ventory. 

Preference rating A-10 is assigned to 
deliveries to a producer of material required 
by him for repairs or for his emergency 
inventory ; and to deliveries to a supplier of 
material which is, in turn, to be delivered 
to a producer for repairs or for his 
emergency inventory or to be physically 
incorporated in material to be so delivered. 

The preference rating may be applied by 
a producer: or by a supplier, provided that 


he requires the material so purchased in or- 
der to make deliveries duly rated. 

A producer, in order to apply the prefer- 
ence rating to a delivery of material to him, 
must endorse the following statement on 
the original and all copies of the purchase 
order or contract for such material, signed 
by a responsible official duly designated for 
such purpose by such producer: “Purchase 
Order for Repair or Emergency Inventory- 
Preference Rating A-10 under Preference 
Rating Order P-22.” 

A supplier, in order to apply the prefer- 
ence rating to a delivery of material to him, 
must use the following endorsement: “Pur- 
chase Order for Material required to fill 
a duly rated order for Repair or Emergency 
Inventory. This purchase order bears Pref- 
erence Rating A-10 under Preference Rating 
Order P-22.” 

The Preference Rating shall not be ap- 
plied: by a producer to obtain material in 
excess of his requirements for repairs or 
for his emergency inventory; unless the 
material to be delivered cannot be obtained 
when required without such rating; by a 
supplier to obtain material in excess of the 
amount necessary to make rated deliveries. 

The O. P. M. warns that any person 
violating the terms of the order may be 
prohibited from obtaining further deliveries 
of material under allocation and be deprived 
of any other priorities assistance, and that 
records of purchases made under its terms 
must be retained for two years 


Special Procedure for Army-Navy 
Contracts 


Mr. Ellis has received a letter from the 
office of the Under-Secretary of War, 
explaining the procedure to be followed by 
forest products plants for securing prefer- 
ence rating certificates on orders for mate- 
rial needed in filling Army and Navy con- 
tracts: 

“Army and Navy contracting officers are 
authorized by Paragraph 18 of Army and 
Navy Munitions Board priorities instruc- 
tions, dated 15 March, 1941, to issue pref- 
erence rating certificates to Critical List 
items needed for the fulfillment of a prime 
contract when the prime contract itself is 
for a non-critical item. Thus, although the 
original order for lumber can not carry a 
priority, the contracting officer may and 
should, upon the demonstrated need by the 
manufacturer to fulfill the order, issue pref- 
erence rating certificates bearing the priority 
appropriate to the project to the subcon- 
tractor of the manufacturer for any mate- 
rials needed by him in the fulfillment of his 
prime contract. 

“To illustrate: Smith & Jones have a 
firm order for lumber ordered by the Quar- 
termaster Corps. Smith & Jones order a 
tractor for logging operations necessary to 
this contract. The Government contracting 
officer can not issue a preference rating cer- 
tificate to Smith & Jones for the lumber 
order, but he can and should, if the need 
is proven, issue a preference rating certifi- 
cate to the tractor company for the neces- 
sary tractor. The contracting officer should 
in these cases fill out both Paragraphs 1 and 
2 of Form PD-3, specifying in Paragraph 2 
the critical material on the subcontract.” 
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FROM THE CAPITAL 


GIVES TEST FOR BONUS UNDER 
WAGE-HOUR LAW 


WasHIncton, D. C., Sept. 15.—‘Some 
employers have written us that they were 
hesitating about giving their employees 
bonuses from their currently enlarged earn- 
ings. So we are issuing this statement to 
dispel doubts,” says a statement defining 
bonuses which do not affect overtime pay- 
ments, issued by Gen. Philip B. Fleming, ad- 
ministrator of the Wage and Hour Division. 
Test of such a bonus is that the payment and 
amount are solely in the discretion of the 
employer. The employee has no contract 
rights, expressed or implied, to any amount. 
“At the time the Fair Labor Standards Act 
of 1938 went into effect the Wage and Hour 
Division took the position that production 
bonuses were part of an employee’s pay and 
should be included in the computation of 
overtime,” Gen. Fleming said. “That is still 
the position of the Division. The Division 
later said that unless it could be conclusively 
demonstrated that any payment was a gift 
or a gratuity, such a payment must be added 
to the ‘regular rate of pay’ on which the 
time and a half for overtime is computed.” 
The statement also defines the type of bonus 
which affects the regular rate of pay and 
shows how such bonuses are to be computed 
in arriving at overtime compensation. It 
also warns that weird “bonus” schemes for 
the evasion of overtime payments will not 
be countenanced by the Division in its en- 
jorcement of the Act. Copies of the state- 
ment may be obtained from the Division. 





EMPLOYMENT GAINS AS WORKERS 
MOVE TO DEFENSE INDUSTRIES 


WasHInctTon, D. C., Sept. 15.—Over 
380,000 additional workers found employ- 
ment in non-agricultural establishments in 
lulvy, Secretary of Labor Frances Perkins 
has reported. An increase of 210,000 work- 
ers in manufacturing plants reflected a fur- 
ther acceleration of Defense production, it 
vas pointed out. “Total civil non-agricul- 
tural employment in July was 39,240,000, an 
all-time peak,” Secretary Perkins said. “This 
total represented an increase of 3,785,000 
orkers over July, 1940. The current July 
igure was 2,200,000 above the level of July, 
i929. Construction employment increased by 
500,000. Eighteen private industries which 
handle a major part of the Defense produc- 
tion orders have increased their employment 
hy 56 percent, or approximately 910,000 
age earners, while all manufacturing in- 
dustries combined have increased by 27 per- 
cent, or 2,160,000 wage earners. Large em- 
ployment gains were also shown in other 
manufacturing industries affected by war 
inaterial orders, but substantial declines 
were reported by some plants owing to 
shortages of materials and their inability to 
secure supplies. Employment and _ pay 
rolls in all manufacturing industries com- 
bined again advanced contra-seasonally in 
July. The employment index rose to 130.5 
percent of the 1923-25 average, and the pay- 
roll index to 152.5, the highest levels on 
record. The industrial East North Central 
region continued to lead in non-agricultural 
employment gains over last year. 

“Employment in the private building con- 


struction industry increased 3.1 percent from 
June to July, and corresponding weekly pay- 
rolls rose 4.1 percent, increases — slightly 
higher than the average July gains. For the 
period from July of 1940 to July of 1941, 
there was an increase of 18.4 percent in em- 
ployment and 31.1 percent in payrolls. Gains 
were general throughout the country except 
in the Middle Atlantic States, where there 
was virtually no change. Largest employ- 
ment increases occurred in the New England 
States, the East and West North Central 
States, and the East and West South Cen- 
tral States.” On construction projects fi- 
nanced wholly or partially from Federal 
funds, preliminary figures for the month end- 
ing July 15 show that approximately 24,000 
additional workers were employed. On 
State road projects employment showed a 
seasonal increase of 18,000 in July. Employ- 
ment on WPA projects was 364,000 less 
than in June, and 704,000 under the figure 
for July, 1940. 





WOULD INTEGRATE TAX 
STRUCTURE 


Establishment of a Commission on Taxa- 
tion in the United States directed to study 
the whole present tax structure, national, 
State, and local, including its economic and 
social effects on home and farm ownership— 
as proposed in H. R. 5196, now before the 
ways and means committee of Congress— 
is a step imperatively needed if we are to 
keep our national economy im balance under 
the extra strain put upon it by new and 
enormous levies for Defense, declares Philip 
W. Kniskern, Philadelphia, president of the 
National Association of Real Estate Boards, 
Chicago. The bill, introduced by Congress- 
man Homer D. Angell of Oregon, would in- 
itiate a comprehensive study such as has 
been called for by the Governors’ Conference. 
A Commission would be directed to report 
to the President the facts it finds upon “(1) 
present overlapping and pyramiding of the 
tax structure among the 175,000 tax levying 
units of government, (2) financial interrela- 
tions of Federal, State, and local govern- 
ments, (3) the economic and social effects 
of the present tax structure upon home and 
farm ownership, upon the financial stability 
of Federal, State, and local Government, and 
upon the general welfare, and (4) the effects 
of the present tax structure upon the basic 
patterns of urban and agrarian land use, and 
the relationship of taxation to a sound pub- 
lic land policy”; and the Commission would 
be “authorized and directed to recommend a 
program to integrate and unify the entire 
tax structure of the nation.” 





HEADS FOREST ECONOMICS 
DIVISION 


WasHINGTON, D. C., Sept. 16.—Appoint- 
ment of Dr. Richard W. Nelson as chief 
of the Forest Service's division of forest 
economics was announced by the Department 
of Agriculture. In this post, Dr. Nelson 
has charge of furnishing information on the 
costs and returns from forestry and the 
possibilities of profitable forest land man- 
agement under varying conditions. 





YELLOW PINE 


Good for House - Building 
Good for Trade-Building 


The tip-top quality of this Long Leaf 
lumber will please your customers 
every time. It’s cut from choicest 
timber, seasoned with greatest care, 
manufactured by modern methods in 
modern mills. Sell and recommend it 
for all structural uses. 


WIER LONG LEAF LUMBER CO 


“HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 
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MONTGOMERY, ALABAMA 
MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
hzlf by Six Poplar Bevel Siding, Mouldings 























Cypress, West Coast Products. 
Treated Items, Hardwood 
Fiooring. Cedar Closet Lining. 
Plywood. Grain Doors. Ve- 
neers, Shingles. Serving 
dealers since 1893 Write 
today. 


W. T. Ferguson Lumber Co. 


St. Louis, Mo. 
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5 x Adds to Line of Louvre repla 
Heres Whats New Ventilators a 
rolde 
The Miulcor all steel louvre ventilator, cor 
first introduced to the market about a year to tl 
Redwood Counter Card Proves “Saferized” to make it flame proof. at may ago is now being manufactured in three se- 
Popular with Dealers be installed by hand or by blower. _ Palco ries and thirteen models by the Milcor Steel 
wool, it is stated, has a .26 B.t.u. efficiency. Co., Milwaukee, Wis. Series No. 100 are 
A special counter and window display card Further information about its dealer prop- self-casing ventilators with a set-back metal 
featuring redwood has met with sufficient osition, and the descriptive booklets: “Free flange for masonry or new frame construc- A 
dealer approval to warrant a second print- Insulation Manuals for House and Cold ‘ Kno 
ing of it by the California Redwood Assn. Storage” and “New Frozen Food Locker bein 
The card is 13 inches wide and 19 inches Manual,” may be obtained by writing the com 
high, and supports itself on a counter. It company. bool 
contains pictures of architects and the homes addi 
in which they have used redwood. The cap- lum! 
tion of the card is “Redwood—The Archi- | New Fastener Speeds Up Appli- sign 
tect's Wood." cation of Asbestos Siding 6 
United States Gypsum Co., 300 W. Adams out 
Varied Uses for Wool Insulation St., Chicago, Ii. announces a new method oar: 
of applying USG Glatex or other asbestos que 
Are Suggested siding over USG Sheathing or Weather- util 
Many uses for its Palco insulation wool wood Insulating Sheathing. The method The 
are sggested in current literature published uses USG Nailex Fasteners which secure ber 
hy The Pacific Lumber Co., 100 Bush St. Glatex snugly against the sheathing, giving Cor 
San Francisco, Calif. For house installation a tighter, more windproof wall, and a cus 
it may be put in any attic floor, and in walls smoother, better appearing job. Use of typ 
during new house construction. It is sug- Nailex eliminates the need for furring to 
vested that farmers buy it by the bale for strips, cuts nailing time and costs about 50 wie 
self-installation in milk houses, for fruit percent, and reduces shingle breakage. No ; tior 
storage, house or barn. Other uses for this special clipping tools are needed, and with tion; series No. 200, a boxlike, tangeless for 
insulation material are to be found in locker the fastener a square of Glatex can be type for setting deep into masonry walls tab 
and cold storage plants. locked permanently in place by an ordinary only; and series No. 300 with the flange 
This material is described as being non- workman in less than 20 minutes. The fast- built flush around the face for any type of [ 
settling, moisture resistant, vermin repellent, eners have been used on KHA homes, and construction. Each ventilator is equipped 
and it is treated by a process known as will be sent to dealers who request it. with a removable fly-screen which can be 
lov 
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Lumbermen's “improved Ready Reference Inventory” 2cc4 


Compiled by Lumbermen for Lumbermen 


ADVANTAGES OF THE BOOK: 


1. The “Improved Ready Reference Inventory” book is loose leaf 
with the new spiral binding. (See figure 1 above.) 


, 


inventory books several weeks in advance by listing grades and 

species of woods in each section of the book as taken from the 

preceding inventory. Then all that is necessary is to write 

in number of pieces in each pile as counting in the yard 

proceeds. . 

4, Cut-out index is uniformly spaced on each page. (See figure 6. All pages are ruled on both sides which increases the capacity 
2.) This provides an instant reference method for later use. of the book to 64 pages, 


5. The sheets can be taken out of the book and run through the 7. Extra ruled sheets perforated to fit this book may be secured 
typewriter if copies cf inventory are desired. (See figure 3.) at 2c each. Easily placed in the book. 
This feature is very useful for lumbermen who prepare their 8. Makes inventory taking a pleasure. 


2. This spiral bound book lays flat when open. 
3. The pages can be turned more easily when taking inventory. 


-scstanpmanacosnceiasetttN. ‘itt ie eI TOL LLL 


As supplies 
are almost 
impossible to 
get on time 
it might be C 
well to order 


One book, $1.50; four books, $5.50; ten books, $11.00 at once and 
have the 
Send all Orders to books on 


hand for in- 
ventory when 


you need 
431 So. Dearborn St. American(iimberman Chicago, Illinois |“ —_ 


Cost of the Lumbermen’s “IMPROVED READY REFERENCE INVENTORY” book, 
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replaced with cardboard, glass or sheet 
metal when ventilation is not desired. A 


iolder giving complete details about the Mil- 
cor ventilator line will be sent upon request 
to the manufacturer. 





New Booklet Valuable Aid 
in Garage Design 


A booklet entitled, “Facts You Should 
Know Before You Build a Garage,” is. just 
heing issued by the Fir Door Institute, Ta- 
coma, Wash. Of handy pocket size, the 
hooklet should be an exceptionally valuable 
addition to the reference library of every 
lumber dealer and lumber yard home de- 
signer. Prepared by a nationally known res- 
idential architect, the booklet is liberally 
illustrated with working drawings and lay- 
out sketches. After defining a_ residential 
earage, the author deals with the important 
question of locating the garage for maximum 
utility and efficiency, and then discusses. size. 
There is a table of garage sizes, and a num- 
ber of layouts are shown for both subjects. 
Construction details are illustrated and dis- 
cussed next, and the advantages of overhead- 
type doors follows. Three pages are devoted 
to driveway design and_ surfacing, with 
widths and curve radii shown, and illustra- 
tions show how the driveway can be used 
for playing shuffleboard, badminton and 
table tennis. 





Louden Announces New Over 
Door Garage Set 
Machinery Co., Fairfield, 
lowa, announces their new “Louden E-Z 
Over Door Set.’ As shown in the accom- 
panying photograph, the door set brings the 
door in out of the weather where 
water and dirt cannot collect on it. 
sive, 


The Louden 


snow, 
Exclu- 
self-centering pulleys permit balance 
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of the door in any position, and make for 
easy finger-tip operation. The installation 
permits full clearance for all cars, and it 
can be applied to either new or old doors 
in three simple steps. Complete informa- 
tion including simple installation details will 
he sent to lumber dealers who write to the 
company at Fairfield. 
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Farm Structures and Field Layout 
Plans in New Book 


“Farm Plan Service” is the title of a 
file-size loose-leaf book, recently issued by 
the Agricultural Extension Department of 
American Steel & Wire Co. and Carnegie- 
Illinois Steel Corp., 621 Carnegie Building, 
Pittsburgh, Penn. Priced at $1.50, the book 
contains complete plans for practically every 
type of farm structure. Drawings, in blue- 
print form, are complete in every detail, and 
include bills of material and specifications. 
Plans are included for each of the following 


types of building: movable corn crib, station- 
ary corn crib, cattle shed, shed type brooder 
house, gable roof type brooder house, wire 
covered poultry accessories, and poultry 
summer range shelter. Possibly the most val- 
uable print in the book illustrates and details 
an efficient, modern farm layout. The theme 
is a layout for a level, general purpose, 160- 
acre farm, with both large and small fields 
permitting crop rotation and pasture rota- 
tion. A large scale layout shows the location 
of buildings on the farmstead portion, con- 
sisting of 6.5 acres. Lanes are clearly 
marked, and reasons for various kinds of 
fence are explained. 
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Known the World Over for SPEED and RUGGED 
DEPENDABILITY 


SAVE TIME ann SPACE 








for 


THE AMADOR 
LUMBER CO. 


MARTELL, CALIF. 





as well as for many 
progressive lumber op- 


erators everywhere. 


They 
can do the same 
in your operation 
--try them. 


GERLINGER CARRIERS 
ano LIFT TRUCKS 


Address your inquiry to 


Dallas Machine & Locomotive Works 


DALLAS, OREGON 
Or To One of These Authorized Distributors 


Klamath Machine & Loco. Works 


Klamath Falls, Oregon 


Galbraith & Sulley Ltd. 
Vancouver, B. C. 
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Simplifies Wage-Hour Record Rules 


Wasuinoton, D. C., Sept. 15.—Revision 
of record-keeping regulations has been an- 
nounced by Gen. Philip B. Fleming, admin- 
istrator of the Wage and Hour Division. 
The new regulations in several instances 
simplify present requirements. In others, 
they call for the recording of additional in- 
formation. They apply to all employers who 
have employees engaged in interstate com- 
merce or in the production of goods for 
interstate commerce. Said Gen. Fleming, 
“Our requirements in the matter of payroll 
simple. No special order 
or form of records has been required or is 
regulations. However, 
we must have accurate information on the 
number of hours employees have worked. 
Employers paying on a salary, piece work, 
or other production many 
cases failed to realize this.” 

\ new requirement of the regulations is 
that “each employer shall preserve for 
at least two years from the last date of en- 
try the originals or 


records are very 


required in the new 


bases have in 


true copy of any and 





NO DECISION ON MINI- 
MUM WAGE AND 
MAXIMUM HOURS 


"No decision on lumber recom- 
mendation," wires Assistant Ad- 
ministrator Harold D. Jacobs, of 
the Wage & Hour Division of the 
Department of Labor, at 11:58 
a. m., Thursday, Sept. 18, in re- 
sponse to an inquiry from the 
American Lumberman as this issue 
went to press. 





all customer orders or invoices received, in- 
coming or outgoing shipping or delivery 
records, as well as all bills of lading, and 
all billings to customers (other than ‘cash’) 
which the employer retains or makes in the 
course of his business or operations.” 

Employers paying on semi-monthly basis 
may record daily instead of total weekly 
straight-time earnings. As to hours, daily 
and total weekly recording is still required. 
Daily hours may be recorded by entering 
starting and stopping time. 

The bulletin containing the revised regu- 
lations emphasizes that there is no require- 
ment to keep records in any specified form. 

Although executive, administrative, pro- 
fessional employees and outside salesmen 
are not within the wage and hour require- 
ments of the law, the regulations require 
other things that record be kept of 
the total wages or salaries paid them each 
pay period and show the basis on which such 
wages or salaries are paid 

All additions to or deductions from cash 
wages for rent, company store purchases, 
tc., may be recorded on a pay period basis 
where they do not affect minimum wage or 
overtime payments. Where they do affect 
cash payments of at least the minimum or 
vertime payments, they must be recorded 

n a weekly basis 

Additional record-keeping is required of 
establishments claiming exemptions from the 
40 hour week as industries of a 


among 


e 


“Seasonal” 


nature. Notice also must be posted to show 
certain interested employees when an exemp- 
tion is claimed by an establishment. 

The regulations are further extended by 
the requirement that employers within the 
coverage of the Act, because of the inter- 
state nature of their record the 
name, address, occupation, and place of em- 
ployment, also date of birth if under 19, of 
employees exempt from both the minimum 
wage and the 40 hour week under Section 
13 of the Act. 

Provision is made in the regulations to 
allow employers with special problems to 
keep their records otherwise, in a manner 
satisfactory to the Administrator, upon pe- 
tition and receipt of authority from him. 


business, 





Canadian Airmen Study 
Laminated Fuselage 


Orrawa, Onrt., Sept. 15.—Manufacture of 
all-wood and fabric airplanes of the so-called 
“plastic” type may be the next step in Can- 
ada’s expanding aircraft production pro- 
gram, if the necessary approval is forth- 
coming from Royal Canadian Air Force 
officials. A decision on this point will be 
reached soon. A plant at Belleville is being 


Sales and Expenses of 


WasHIncTon, D. C., Sept. 15.—Wholesale 
sales of all commodities in 1939 showed an 
increase of 29 percent over the corresponding 
total for 1935, but were less than 1929 by 18 
percent, it was announced by William L. 
Austin, director of the census, in a prelim- 
inary release of tentative totals. In the ten- 
year period, 1929 to 1939, total personnel of 
wholesale establishments increased 5.8 per- 
cent; while from 1930 to 1940 population 
gained slightly more, 7.2 percent. Operating 
expenses (including pay roll) amounted to 
10.0 percent of net sales; they rose from 9.0 
in 1929 to 9.7 in 1935 and 10.0 in 1939; in- 
creases were due in part to larger pay roll. 

Compared with retail, as announced pre- 
viously wholesale sales are in excess of the 
total retail brsiness by approximately $13,- 
000,000,000. This difference is due to several 
factors.. In addition to selling to retailers, 
many wholesale establishments conduct an 
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prepared to go ahead with mass _ produc- 
tion if the decision is favorable. This 
fuselage of plastic manufacture was _per- 
fected by an American engineer, E. L. Vidal, 
at the Bendix Field in New Jersey, where 
the fuselage now being tested was manu- 
factured. It is not moulded from a com- 
position, but made of laminated woods held 
together by a_ phenol - formaldehyde - resin 
substance and assembled under tremendous 
air pressure. 





New Southern Mill Installs 
Modern Equipment 


Louisa, Ky., Sept. 16—The Republic 
Creosoting Co. last week placed in operation 
its new and modern sawmill constructed on 
a ten-acre tract of land near this city. The 
new mill replaces the one burned in May, 
but it is about a quarter of a mile up the 
river from the old site. 

Machinery for the new mill is of modern 
design and was furnished by Corinth Ma- 
chinery Co., Corinth, Miss. In addition to 
the circular headrig, equipment consists of 
an edger, a trimmer and a cut-off saw, 
powered by a Diesel 6 cylinder Interna- 
tional motor, complete, from Corinth Ma- 
chinery Co. 

A large planer will be installed as soon 
as a sufficient quantity of lumber has been 
sawed and kiln dried. 


Material Wholesalers 


export business, and it is the practice of 
some classes of wholesalers, notably agents 
and brokers, to sell to other wholesalers. 
Also, many sell raw materials and capital 
goods to industrial, commercial, institutional, 
and professional users; goods that normally 
do not move through retail channels. 

The facts were obtained by a complete field 
canvass throughout the United States. The 
period covered is the calendar year 1939, or 
in some cases the fiscal year ended nearest 
Dec. 31, 1939. Comparisons are with similar 
censuses for 1929 and 1935. In addition to 
the Wholesale Census reports referred to 
above, there will be series of trade studies, 
and subject reports and special studies, in- 
cluding one of sales of wholesale establish- 
ments by commodities or lines of merchan- 
dise. 

Summary of the figures for wholesalers in 
building materials follows: 


n ' 

‘ w ca @® 

$32 2 gue z Es 

328, 8 Sats : s 

Sse 6b 52 Bors Fad =a 

~Eo £938 Geen : Eo 
ave a £2 on Fk be = to 
oi elisa SA%e 2 “OE 
es Sees sash 86g Pee 
aff. dass ZCAa A, Noe 
15.9 74 4,083 $ 5,822,000 $ 8,374,000 
11.1 660 10,791 20,019,000 29,332,000 
14.3 61 2,28 3,995,000 5,615,000 
21.9 106 4,275 7,938,000 11,167,000 
15.8 73 715 1,423,000 1,257,000 
15.3 27 865 1,631,000 738,000 
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Increase Joys of Homeown- 
ing by Selling Fences 


From the pen of J. H. Hahn, president, 
Ozark Land & Lumber Co., Springfield, Mo., 
the AMERICAN LUMBERMAN received the 
letter which is printed herewith. Readers 
are invited to send in letters commenting 
on the question which Mr. Hahn poses at 
the end of the letter. The letter follows: 

“Some forty and fifty years ago, when we 
were boys growing up in the small towns, 
nearly every home was enclosed with some 
kind of a fence. 

“Then, it seemed, every one wanted a fence 
around what they called their own, and it 
was useful, for it would keep the children 
in and the dogs and tramps out. 

“Then there came a time when the chil- 
dren must not be allowed to play in the 
yard and get all dirty, and the people were 
not fearful of their neighbors and the fences 
disappeared altogether. 

“In driving abort our city today, we were 
surprised to see so many new fences, espe- 
cially so in the new additions. Some with 
the fancy headed pickets; some with the 
square or slant pointed tops, nearly all of 
them painted nice and white. Are they 
useful? Why certainly, it keeps the children 
and their dog playmates in where Mother 
can keep an eye on them, and in that part 
of the lot back of the house, there is a nice 
grass plot with shrubs and flowers, and 
several large wooden chairs and benches 
inviting you to sit down and rest. 

“And usually there is a small garden with 
lettuce, radishes, onions, etc. Now, with the 
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eight hour day, it gives Father some time 
to work at home. And does he enjoy it! 
Just ask him, and get him to talking about 
what he is doing. 

To us it does look homey to see a nice 
house enclosed with a fence painted white, 
and we believe that when the owner walks 
through the gate, he feels like taking off 
his coat and making it look more beautiful 
for his loved ones. 

Question? Should the lumberman encour- 
age the building of fences? It requires posts, 
two by fours, pickets, nails, hinges and latch 
for gate, and paint to make it all look nice. 








Exterior of the E. L. Dean & Co. plant at 
Greenville Junction, Me. The company 


manufactures lumber and wood novelties, 

and retails a complete line of building ma- 

terials. It operates a Moore “cross-circula- 

tion" dry kiln to prepare birch and other 
hardwoods 
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Retailers—Don't! 

James F. Bogardus, price executive of the 
consumer durable goods division of the Office 
of Price Administration, addressing a group 
of retailers at Chicago Sept. 17, issued these 
“Don'ts” : 

Don’t maintain the same price mark-ups, 
which have netted some retailers large profits 
—there is going to be an end to that honey- 
moon.” 

“Don’t price entirely on a_ replacement 
hbasis—you're not being fair to the consumer.” 

“Don’t build up big inventories—it creates 
a tremendous demand that soon falls off.” 

“Don’t carry on ‘French selling’ ”’—which 
he described as urging consumers to buy now 
for fear of future shortages—this, he said 
“creates doubt of the whole economic system 
that is unhealthy from a national point of 
view.” 


Army Wants Truck Count 

3eginning September 25, WPA _ workers 
in Philadelphia will classify and tabulate a 
national inventory of all trucks, freight 
trailers, and busses in the United States. 
The work will aid over-all plans of trans- 
portation for Defense and has been certitfied 
by the War Department as essential. 


Lifts Ban on Foreign Woods 


Fort Mason, SAN FRrRANcISCO, CALIF., 
Sept. 00.—Army prohibitions against use of 
143 different materials from other than 
domestic sources have been lifted. The list 
includes balsa, cork, lignum vitae, mahog- 
any, teak; also paper and pulp, and natural 
cums and resins. 
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PVE GOT A NEW GIFT FOR YOU!” 


DIERKS OFFERS BIG 50¢ 
THERMOMETER FREE 


This attractive, accurate thermometer is mounted on a 
12-inch specimen of Dierks Golden-Blonde End-Matched 
Pine Flooring —place one in your yard or over your desk 
where it will record the temperature and also remind your 
customers of this excellent flooring. 


Dierks Pine Flooring so nearly matched the 
warm glow of early Colonial floors of pine 
that it was selected by internationally 
famous architects and widely used in the 
Colonial Williamsburg restoration project. 


While they last, Kay Dee offers this practical gift FREE. 
Just send 10¢ in coin or stamps to help cover postage and 
packing. This offer applies only to retail lumbermen. 


7 
Dierks Lumber & Coal Co., Dept. AL-7 | 





Dierks Building, Kansas City, Missouri 


Okay, Kay-—-I enclose 1c for packing and mailing. Send thermometer. 


---BIG, 50¢ THERMOMETER | 
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Portland, Ore. 


WEST COAST WOODS—The lumber in- 
dustry in the Columbia River area was 
severely disturbed this week by the an- 
nouncement of the new Federal price ceil- 
ing on Douglas tir, and protests to Wash- 
ington were being prepared at the close 
of the week. Lumbermen declare that 
the ceiling is too low, and places the fir 
belt in an unfavorable competitive posi- 


tion with other areas. The market has 
been very. strong and_= production at 
highest levels since 1929. Some buying, 


however, had been postponed in face of 
the anticipated ceiling. 


INTE RCOASTAL—The East coast mar- 
ket has been strong. The mills are try- 
ing to catch up a little on their order files, 
and production for the East coast has 
been very heavy. 


CALIFORNIA—The backlog of Cali- 
fornia business is very large, and. ship- 
ments are going ahead in good volume. 


LOGS—The market has been active, but 
bids have been reported held off in some 
instances until the mills could learn what 
their own price schedule would be. 
Weather is favorable to continued full op- 
erations, 


San Francisco, Calif. 


INTERCOASTAL—Priorities in the inter- 
coastal lumber trade were recently re- 
quested by the intercoastal shipping 
priorities advisory committee of the inter- 
coastal lines to move 33,000,000 feet of 
lumber from the Pacific Coast to the 
Panama Canal and Atlantic Coast in Oc- 
tober; preference was asked for 7,000,000 
feet to the Canal Zone, and the balance 
to the Atlantic, shipments to both areas 
to be given impartial treatment relative 
to space Meeting at the San Francisco 
offices of the Intercoastal Steamship 
Freight Association, representatives of 
the Pacific lines recently discussed space 
apportionments and rearrangement of op- 
erating schedules so as to get shivs into 
position to load lumber at specified loca- 
tions in the Pacific Northwest. The lum- 
ber shipments that are the most urgently 
needed for Defense work will be given 
priority, and the shipments will be sent 
to points where most needed and where 
stock-piles are being created in anticipa- 


tion of emergency construction. It is 
pointed out that the total space available 
for lumber movement in October is 


rornghiv equivalent to that requested for 
shipment by the advisory committee. The 
lumber is for Army and Navy use. 


LUMBER CHARTERS—Oren market 
chartering remained a dead issue, al- 
though the Government was doing a big 
volume of chartering for Defense at the 
beginning of Sentember. Space remained 
tight in all trades but, possibly tempo- 
rarily, to the Orient. 

CONFERENCE RATES—A proposal for 
a rate of $20 per thousand feet net board 
measurement on various Philippine hard- 
woods when moving eastbound from Pa- 
cific Coast storage vards has been recom- 
mended for approval by the neutral rate 
committee of the Intercoastal Steamshin 
Freight Association. The proposed rate 
would be approximately $4 higher than 
the port to port shin’s tackle rates apply- 
ing to domestic lumber. 


LUMBER RECEIPTS—Lumber received 
over the Oakland piers during Julv de- 
clined to 19.949923 feet, from 24.392.073 
feet in June this year, and 23.870090 feet 
in July a year ago. Lumber receipts from 
interior points at San Francisco during 
August, 1941, total 10,600,000 feet, com- 
pared with 13,400.900 feet in July, and 
7,710.000 feet in August, 19409. 


COASTWISE TRAFFIC—Of the fifty- 
five steam schooners operating on the Pa- 
cific Coast thirtv-seven were working 
coastwise, and eighteen offshore, at the 
beginning of September. The Arcata and 
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Cadaretta were returned to the coastwise 
trade. 

RtEDWOOD—Demand, especially indus- 
trial, is reported very good from all east- 
ern localities. All upper grade items are 
reported scarce. Prices are strong. Tank 
and vat business is said to be good, with 
very little dry stock on hand, 


Tacoma, Wash. 


WEST COAST WOODS—Production con- 
tinues at top speed, as operators endeavor 
to cope with demands that are almost un- 
precedented. Defense buying, as has been 
the case for some months, still is in the 
forefront as a market stimulant. With 
shipping space still at a premium, atten- 
tion is centering in the main on orders 
for rail delivery. Veneer and plywood 
plants have all the business they can han- 
dle. Door and millwork factories are op- 
erating at capacity. Log supplies con- 
tinue to hold up in spite of heavy de- 
mands, as camps throughout this district 
ure operating without restrictions. Mill 
men are generally resigned to ceiling 
prices on lumber, but some say they are 
not high enough to overcome the greatly 
increased costs of production, because of 
higher prices for logs, higher wages and 
vacations with pay. 





Vancouver, B. C. 


BRITISH COLUMBIA MARKETS—Re- 
tail lumber yards report a considerable 
and recurring shortage of certain kinds 
of building lumber. But it has not yet 
been sufficient to interfere seriously with 
home buitding. The trouble originates at 
the mills which are required to take care 
of “war priority’ business first. Practi- 
cally all mills are cutting on _ British 
orders, Which keep them near to capacity 
at all times, as they are required to fur- 
nish all the lumber the railways can 
handle to Atlantic Coast ports. In addi- 
tion, they have had to give preference to 
such official priorities as Government 
orders and contracts for Defense. Some 
of the mills operating retail yards of 
their own have practically stopped taking 
new orders from contractors. That is, 
they will supply lumber for a house al- 
ready started, but will not undertake to 
supply anything for a house to be started. 
A spokesman for one of the sawmill asso- 
ciations stated that he is satisfied the 
situation will soon ease up as Government 
work is completed and the usual winter 
slackening of building on the prairies 


comes. 





Memphis, Tenn. 


SOUTHERN HARDWOODS Atter a 
slackness in sales that lasted about two 
weeks, inquiries and orders have both 
begun to perk up. Hardwood manufac- 
turers were given a breathing spell and 
time to catch up with orders. Shipments 
have continued heavy. Some of the slow- 
ness was attributed to Labor Day week 
and some to the feeling that a ceiling may 
be put on hardwood prices as was done 
on pine and Douglas fir. The Government 
looked into the matter but is helieved to 
be shving off. There has been no recession 
in prices. Gum, ponvlar and lower grade oak 
continue in heaviest demand. Flooring 
oak is moving in substantial quantities 
at unchanged pnrices—about $26. $32 and 
$24 delivered at mills east of the river, 
and abont $2 more delivered west of the 
Mississippi. 

OAK FTOORING sales declined along 
with hardwood lumber. presumahlv from 
the same causes. Prices were stable and 
firm. Oak flooring manufacturers are firm 
in their helief that there will continne to 
be a large volume of brsiness as 5AN N00 
homes are nlanned at Defense projects 
and many of these will have oak floors. 
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Market News from Naltic 


Louisville, Ky. 


SOUTHERN HARDWOODS—Reports in- 
dicate continued good demand, and _ ris- 
ing prices. While production is active, 
orders and shipments are keeping stocks 
down, and in fact dry stocks on yards are 
apparently declining all the time. Many 
items are showing advances of $1 to $3, 
and the general trend is upward. There 
is demand for most everything today, due 
in part to some consumers buying cheaper 
woods, because the ones generally used 
have advanced. Hardwoods are recaptur- 
ing some business that had gone to steel, 
due to the present difficulty in securing 
steel. 


Shreveport, La. 


SOUTHERN PINE—The market has 
been unsettled on account of the first 
OPACS list of “ceiling” prices meeting 
with determined opposition. While it can 
not be said that all of the mills are satis- 
tied with the revised list, they have de- 
cided to go ahead. Shipments have been 
fairly heavy on business previously 
booked, but not much business was booked 
on the first list, prepared to go into effect 
on Sept. 5. Large concerns here have pre- 
pared new lists for the trade and salesmen 
are returning to their territories, while 
the smaller concerns are better satisfied 
with the revised schedule. 


SOUTHERN HARDWOODS—A good deal 
of the stock put on sticks from last spring 
on is not yet in shipping condition, and on 
account of the wet weather very little 
stock was produced the last five months. 
Larger mill stocks are down at least fifty 
percent. Naturally the hardwood market 
is very strong. It is believed that there 
is need for at least twice as much stock 
as the mills could possibly furnish. 


Cincinnati, Ohio 


HARDWOODS Despite the fact that 
many items continue markedly scarce, de- 
mand gves on increasing steadily, and 
this under normal conditions certainly 
would call for rising quotations. Low 
grade lumber, in particular, continues in 
urgent demand, and there is reason to 
believe the higher grades will have a 
larger call as the season progresses. Mean- 
while, buyers feel the necessity under 
actual conditions of taking what they can 
get. Practically all of the more desirable 
dry stock items have been exhausted, so 
in many instances such lumber as is avail- 
able is used to meet approximately the 
need of the moment. There is no two- to 
three - year-old lumber for kiln drying. 
Tremendous consumption of low grade 
stocks by Defense plants will continue. 
Manufacturers of metal furniture are in- 
creasinglv faced with the necessity of find- 
ing a substitute and must turn to wood. 
Furniture manufacturers also are staging 
a determined comeback in spiffy oak prod- 
ucts now appearing in new blonde, henna 
and other come-hither shades, 


SOUTHERN PINE Signs of recover) 
are detected in the market, after the set- 
vack from publication of ceiling prices, 
when these were revised unward. In 
ouiries and orders are more plentiful, 
though not reaching the volume recorded 
in July and during the first three weeks 
of August. Most mills are quoting at, oO! 
close to, ceiling prices; however, some 
dealers seem to be able to buy occasional 
cars at $2 to $3 under, depending upon 
what items certain shippers may have in 
survlus stock. General opinion in the trade 
is that the market will gain strength and 
continue active throughout the fall. While 
lumber is somewhat scarce, it is being 
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supplied freely enough to builders to 
enable them to keep their construction 
work going. Some contractors are in- 
clined to go slow, fearing possible delays 
in getting supplies of metal goods. 


Minneapolis, Minn. 


NORTHERN PINE — Demand continues 
far in excess of that for the corresponding 
time last year. Some manufacturers, with 
more orders than they can handle speedily, 
are being forced to turn away business. 
Shipments have slowed down under the 
unusual strain, but in most cases ship- 
ments of assortments specified are being 
made with satisfactory speed. Stocks at 
miils are still adequate to supply the trade, 
and manufacturers declare they are suffi- 
ciently rounded out to maintain the pres- 
ent pace of shipments for Several weeks 
at least. Prices are holding firm at levels 
established some weeks ago. 

NORTHERN WHITE CEDAR Demand 
has fallen otf during the past two weeks, 
a situation rather welcomed by the manu- 
facturers, since stocks were so depleted. 
Production is getting under way in north- 
ern Minnesota, but months will be re- 
quired to put the cedar into marketable 
condition, 
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tion’s Lumber Centers 


they fear they can not get materials to 
complete jobs. Stock items are in good 
demand. Prices remain firm, with stimen- 
ing tendencies. 


Seattle, Wash. 


WEST COAST WOODS—Big demand for 
Pacitic Northwest forest products con- 
tinues, Many large Defense orders are 
still to be piaced, and demand for indus- 
trial use and home building is increasing. 
For some time, the industry will be hard 
pressed to fill demands. Announcement of 
ceiting prices has tended to encourage 
buying. 


tAIL—There has not been a heavy vol- 
ume of Defense business placed in the past 
fortnight, but large orders are in sight. 
3uying by the trade is steady for imme- 
diate needs, and there is no speculative 
purchasing. Mills are not receptive to new 
business because of their large order files. 
Wholesalers still receive some orders 
where the price is left up to them. All 
markets are buying, being inclined to take 
all the mills can ship quickly. Buyers 
seem to be in no particular hurry for 
shipment of mixed cars, but orders are very 
hard to place. Prices are unchanged. 


65 


Oregon ports is not much better. Quota- 
tions on water shipments are hgh, Large 
quantities are muving by raii from Oregon 
points, 


SHINGLES—Mills are working on order 
files of trom a week to ten days. New 
business has dropped off, but while the in- 
dustry is still oversold, prices have settied 
to ugures of two weeks ayo, less 5 to 10 
cents for 5x items and Nos. 2 and 3 perfec- 
tions. 


LOGS—Except for a stronger prices on 
cedar shingle logs, the market is un- 
changed. Shingie logs bring $19-21 in- 
stead of $1r8-21. Fir moves at $16, $22, and 
$30-31. Peelers bring $32-35 and $40-41. 
Cedar lumber logs sell for $33-35. Hem- 
lock moves at $15.50. 


Houston, Tex. 


SOUTHERN PINE The market has 
been very strong since Sept. 5, when the 
ceiling prices were revised and apparently 
all the mills are selling on the new basis. 
Government purchases continue to keep 
mill stocks very low. The scarest item is 
1x8-inch “C” siding and finish; there are 
no surptus items. Railroads continue to 
purchase large quantities of car material, 
but some roads find it very difficult to get 
their requirements placed. Some pur- 
chases of timbers are being made for ex- 
port. 


SOUTHERN HARDWOODS—tThe market 
continues very strong, with all items 





scarce. It is difficult to buy any quantity 
of an item from one mill. Oak flooring is 
very scarce, most mills being badly over- 
sold, and prices are advancing. 

SHINGLES & LATH—Shingles are very 
strong, No. 1 perfections ranging from 
$4.52 @4.62, mill, and other items in pro- 
portion. Lath stocks are scarce and prices 
are strong. 


— Depend on ANGELINA for 
PINE and HARDWOODS 


THINK OF THIS when you're needing lumber: If you send your 
order to ANGELINA you're drawing on the resources of FIVE 
modern mills. WHAT an advantage! Five mills, instead of one 
mill, to serve you! We can supply your needs in Short Leaf Pine, 
Oak, Gum, Ash, Cypress, Gum Veneer, Dimension, Finish, Casing, 
Base, Mouldings, Ock and Maple Flooring, Oak and Gum Trim, 
Lath, Woven Wire Picket Fence. Mixed Car service. ‘Phone, write 
or wire. 


ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


KURTH LUMBER MFG CO., Clarksville, Texas ANGELINA HARDWOOD CO., Keltys, Texas 
TROUT CREEK LUMBER CO., Kirbyville, Texas Mills ut Ewing, Tex. and Ferriday, La. 
TEXAS OAK FLOORING CO., Dallas, Texas 


MILLWORK—A slight diminution in INTERCOASTAL — Space is harder than 
orders owing to unfavorable weather, is ever to get. The recent order allotting all 
reported, but most Mississippi Valley space to four firms is called unfair by 
plants still are working at capacity, many some fifty smaller shippers. Demand is 
of them having enough estimate work to good, with prices showing no change. 

keep them active for weeks if actual sales 
develop in a fair ratio. Some manufac- 
turers say builders are hesitating because 


CALIFORNIA—Demand is strong. Ship 
space is scarce; there is hardly any at 
Washington ports, and the situation in 








“Sudden Service ” 


CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St.. Chicago, Hl. 
Retail and Industrial Sales 
A. E. BOATRIGHT LUMBER COMPANY, 
111 W. Washington St., Chicago, HI. 
Railrond and Car Material 
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MUTUAL 
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FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD ...DOORS 
FRAMES, MOULDINGS 
SASH & GLASS... .WALLBOARD 


LOS ANGELES, Calif. 
ST. PAUL, Minn. 
KANSAS CITY, Kan. 


CHICAGO, Ill. 
BALTIMORE, Md. 
NEWARK, N. J. 


HOME OFFICE: TACOMA, WASHINGTON 
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Turn About Is Fair Play 
in Home Design 


Tampa, Fuia., Sept. 16.—In_ building a 
new home, Mr. and Mrs. M. T. Anthony 
have reversed the usual order of design. 


The kitchen—usually the 

was designed by Mr. 
plans for the remainder of the house are 
the work of Mrs. Anthony. However, by 
way of explanation, it is only fair to state 
that Mr. Anthony, who is assistant sales 
manager of the Tampa Electric Co., special- 
izes in kitchen design as a vocation, so de- 
signing his own kitchen was something of a 
postman’s holiday. 


wife’s prerogative 
Anthony, and the 





August West Coast Facts 


SEATTLE, WaAsH., Sept. 13.—“The two 
features of the West Coast lumber situation 
are the remarkable war-effort production of 
August, and the cloud of uncertainty that 
has risen from price ceiling prospects,” says 
the West Coast Lumbermen’s Association. 
August production of nearly 18 percent 
above the West Coast industry’s normal ca- 
pacity represents response to specific re- 
quests from OPM and OPACS in late July 
for more lumber from this region. The in- 
dustry was asked to do its utmost, and Au- 
gust production is the industry’s answer. 
While the dominance of Defense orders in 
the West Coast lumber picture remains sub- 
stantially unchanged, the immediate concern 
of the industry is the effect of the price ceil- 
ing order for Douglas fir lumber which has 
been announced and discussed, and is ex- 
pected to be published by Sept. 9. Until the 
smoke has cleared away from this bomb 
which the Government has dropped, the fu- 
ture of West Coast lumber as to volume of 
production and sales must remain uncertain. 
At bottom, intrinsic demand for West Coast 
lumber is as strong as ever, and the need 
for all-out production effort is as great as 


it has been throughout recent months.” De- 
tailed report for August (four weeks) 
follows: 
Weekly Averages for August 

P Feet 
Bs oe ck pg <r ee 187,528,000 
Shipments .......... , ee. B17. 000 
are ihe 162,799,000 

End of month 

UMBOG OFGCTS «2.666 cie cs 772,224,000 


SN ce oo chins wlarausl ete 819,126,000 
Cumulative Totals for 25 Weeks 


Production 





,000 


I. hae ite dcsee e8 te a dears ow 5,935,295,000 
IN i aha aN Sneha gt ile ay erat Ata 6,014,771,000 
Orders by markets— 

RA eae ...+-9,976,894,000 


Domestic cargo ...... were si ye > SO 
ER gt Sirti. ow inn auip nmin mige@ eles 147,896,000 
ER et car ee ean Oe ery Oe 814,198,000 

August output was %5.2 percent and 35 
weeks output was 83.8 percent of 1926-29 
—years of highest production. 





Loadings of Revenue Freight 


The car service division of the Association 
f American Railroads reports that revenue 
freight for the two weeks ended Sept. 6 
totaled 1,710,460 cars, showing a decrease of 
79,664 cars below the number for the two 
weeks ended Aug. 23. Forest products 
loadings of 86,436 cars show a decrease of 
14,374 cars below the number for the two 
weeks ended Aug. 23. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WASHINGTON, D. C., 


Sept. 


15.—Following is the National Lumber Manufacturers’ Asso- 


ciation’s report for the two weeks ended Sept. 6, including the Labor Day holiday, and for 


thirty-six weeks ended that date, 


covering mills whose statistics for both 1941 and 1940 are 


available, and percentage comparisons with statistics of identical mills for the corresponding 


period of 1940: 











. No. Per- Per- Per- 
AMills Production cent ae - ceat Orders cent 
TWO WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods .. 35% 497,920,000 109 528,017,000 105 401,445,000 67 
Total Hardwoods.. 87 22,392,000 130 22,859,000 113 17,523,000 o2 
Total Lumber ..... 436 520, 312,000 109 150,876,000 105 418,968,000 68 
Total Flooring ‘ 65 21,671,000 108 23,380,000 109 13,993,000 52 
THIRTY-SIX WEEKS: 
Total Softwoods .. 389 8,530,141,000 113 9,010,243,000 11° 9,182,293,000 113 
Total Hardwoods.. 96 399,118,000 118 441,232,000 124 425,574,000 120 
Total Lumber...... 467 — 8,929,259,000 113 9,451,475,000 116  9,607,867,000 1138 
Total Flooring .... 65 383,594,000 125 386,363,000 125 411,548,000 116 
Wasuinoton, D. C., Sept. 15.-—lollowing is the National Lumber Manufacturers’ Associa- 


tion’s report for the four weeks ended 


Aug. 30 


and for thirty-five weeks ended that date, 


covering mills whose statistics for both 1941 and 1940 are available and percentage compari- 
sons with statistics of identical mills for the corresponding period of 1940: 


Av. No. 

Mills 
FOUR WEEKS: Rpte. 
Softwoods: 
Southern Pine ..... 124 
WOO COME 6. ccces 126 
Western Pine ..... 91 
California Redwood 14 
Southern Cypress .. 9 
Northern Pine ..... 8 


Northern Hemlock. 


Total Softwoods.. 390 
Hardwoods: 


Southern Hardw’ds. 776 
Northern Hardw’ds. 


Total Hardwoods. 93 
Total Lumber.... 466 


Oak Flooring 
Maple, Beech and 
Birch Flooring .. 14 


THIRTY-FIVE WEEKS: 


Softwoods: 
Southern Pine ..... 124 
WOGt GOSS .ncccce 126 
Western Pine ..... 91 
California Redwood 14 
Southern Cypress.. 9 
Northern Pine ..... 8 
Northern Hemlock. 17 
Total Softwoods.. 390 
Hardwoods: 
Southern Hardw’ds. 778 
Northern Hardw’ds. 17 
Total Hardwoods. 95 
Total Lumber ... 468 
Oak Flooring ..... 65 


Maple, Beech and 
Birch Flooring .. 14 



































i Per- 
Production cent Shipments” cent 
1941 of 1940 1941 of 1940 
145 oy 220 000 104 180,790,000 116 
126,258,000 115 535,399,000 115 
390. cis 000 112 369,415,000 108 
42,682,000 187 47,410,000 1388S 
8,007,000 SS 10,611,000 107 
13,143,000 93 14,353,000 98 
11,716,000 98 12,770,000 140 
1,138,454,000 113 1,174,797,000 113 
7,406, 000 140 37,569,000 118 
"8. 773,000 150 14,161,000 135 
46,179,000 142 51,730,000 123 
1,184,633,000 1138 1,226,527,000 113 
47,501,000 50,575,000 
5,399,000 6,249,000 
1,166,958,000 117 1,225,475,000 118 
4,038,651,000 118 4,175,366,000 1138 
2,505,641,000 1138 2,759,928,000 119 
316,072,000 120 349,858,000 126 
72,288 "000 93 92,543,000 117 
64,455,000 64 92,334,000 103 
97,560,000 132 _ 12,912, 000 118 
8,272,729,000 113 8,7 785. 583,000 116 
275,710,000 120 311,680,000 121 
112,093,000 1138 117,867,000 138% 
~ 387,803.000 118 429,547,000 125 
&,660,532,000 1138 9,215,130,000 116 


373,397,000 


44,225,000 


376,695,000 


47,162,000 














Per- 
Orders cent 
1941 of 1940 
133,026,000 73 
456,687,000 S3 
310,657,000 74 
35,967,000 91 
11,848,000 S7 
13,641,000 7A 
11,576,000 132 
986,665,000 79 
36,394,000 108 
12,283,000 104 
48,677,000 107 
1,035,342,000 80 
44,665,000 
5,390,000 
1,280,989,000 1417 
4,230,410,000 111 
2,862,798,000 117 
348,873,000 126 
88,508,000 111 
87,882,000 91 
78,773,000 127 
"8,995,204,000 114 
296,638,000 116 
120,109,000 13838 
416,747,000 121 
9,411,951,000 114 


405,158,000 


49,108,000 





REGIONAL UNFILLED ORDERS AND STOCKS 


Wasuincton, D. C., Sept. 


AUG. 30 


15.—Following is the monthly statement by regions of eight 


groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 
gross stock footage on Aug. 30 


Softwoods— 

Southern Pine 
West Coast 

Western Pine 
California Redwood 
Southern Cypress 
Northern Pine 
Northern Hemlock 


Total Softwoods 
Hard woods— 
Southern Hardwoods 
Northern Hardwoods 


Total Hardwoods 

Total Lumber 
Flooring— 
Oak Flooring 
Maple 


Units of production. 


WUOGTIME 2.6 bec ews. 








No. of Unfilled Orders Gross Stocks 
Mills 1941 1940 941 1 
int 125 154,784,000 123,986,000 347,594,000 435,176,000 
126 603,606,000 505,305,000 760,201,000 862,386,000 
; 88 402,324,000 327,658,000 1,195,416,000 1,447,373,000 
; 14 61,582,000 33,041,000 246,264,000 293,162,000 
; 9 13,537,000 9,735,000 141,123,000 190,331,000 
; 8 4,273,000 11,524,000 82,583,000 129,369,000 
; 14 11,781,000 5,701,000 109,986,000 83,765,000 
387 1,252,649,000 1,017,343,000 2,893,700,000 3,462,851,000 
+77 51,016,000 45,912,000 202,375,000 240,772,000 
; 16 24,300,000 17,435,000 109,857,000 126,242,000 
“93 75,316,000 63,347,000 312,232,000 367,014,000 
. 166 1,327,965,000 1,080,690,000 3,205,932,000 3,829,865,000 
, 75 80,020,000 73,092,000 514,000 65,509,000 
adi 14 10,214,000 7,914,000 ,271,000 13,983,000 
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RELATION OF UNFILLED ORDERS TO STOCKS 


WasHINGTON, D. C., Sept. 15—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on Sept. ¢ 





No. of Mills — Orders Gross Stocks 
Reporting 19 1940 1941 1940 
Teta) BottweeGs® .... cers + ore 1,189, 330, 000 1,063,205,000 2,882,341,000 3,428,351,000 
Total MArawooeds* ........6 88 77,545,000 70,909,000 287,458,000 339,220,000 
Wet To oiciceccccces 451 1,266,875,000 1,134,114,000 3,169,799,000 3,767,571,000 
ee ee 75 76,742,000 75,755,000 48,043,000 65,485,000 


*Of Northern mills, 9 reported on softwood, 11 on hardwood unfilled orders; 12 mills 
on stocks. The total number of mills (460) includes 9 northern plants that are in both 
softwood and hardwood subtotals. 





Western Pine Summary Southern Pine Statistics 


PorTLAND, OrE., Sept. 15.—The Western [Special telegram to AMERICAN LuMBERMAN] 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Sept. 6 (includes Labor Day) : 


New Or-eans, La., Sept. 17.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Sept. 13: 


Average weekly number of mills, 115; 


Report of an Average of 92 os Units+, 94 


Sept. 6, 1941 Sept. 1940 


Production ... 177,921,000 165, 170, 000 Two-Weeks 
Shipments .... 177,706,000 170,710,000 Three-year average production* 56,047,000 
Orders received 138,572,000 221,827,000 — DYOGWMCUION 2... «ccc sesvesc ar ace tee 
: PI, ioc eos caw cemnnes bees 2,617,000 
Mepert of SS Gemtte al Millns GEGGES TOCGIVOE ..nc cee civvavnss 47,725,000 
Sept. 6, 1941 Sent. 7, 1940 
Unfilled orders 391, 777, 000 360,455,000 Number of mills, 119; Unitst, 97 
iross Ss *ks..1,2 50: , 
(ross nat a i, pati — On Sept. 13, 1941 
geet <6 OF ee See Unfilled orders ................ 132,739,000 
--Total for Year to Lo li WMSGIR SEEGERS .incccicccosevcons 205,255,000 
1941 940 
Production ...2,719,845,000 2,381, 7193.00 *Nov. 1, 1987, to Oct. 26, 1940. 
Shipments .. ..2,960,919,000 485,217,000 TUnit is 299,000 feet of “3-year average” 
Orders ....... 3,057,021,000 3635 255,000 production. 





NATIONAL SURVEY RETAIL LUMBER STOCKS AND SALES 


WasHInGTON, D. C., Sept. 15.—A decrease of 0.7 percent during July is reported by H. R. 
Northup, secretary oul manager National Retail Lumber Dealers’ Association, in submitting 
Report No. 11. There were increases in stocks reported in the Northeast, Southwest and 
Mountain States, but declines of 1 to 5 percent in all other regions. Sales in all regions, 
except the East and West South Central, continued to increase during July, with heavy gains 
reported in the Northeast, Midwest and Mountain States. 


There follows a summary for all 
yards reporting: 


STOCKS AND SALES—SUMMARY FOR ALL YARDS REPORTING 


Stocks—M Ft. % Change Sales—M Ft. % Change 
bia No. of July 31, June30, from July June from 
tegion Yards 1941 1941 June 1941 1941 June 

NOW BIMBIONE 2.6.cickciwcnes 14 9,626 8,881 +8.4 2,394 2,055 +16.5 
Middle Atlantic (N. Y., Penn., 

We EE Neb ciepaha teicher crore alata acter 63 30,822 31,046 —0.7 9,641 8,460 +14.0 
Kast No. Central (O., Ind., 

DM. BROGR., “Wied. «566k ee cs 131 61,749 62,696 —1.5 24,304 22,041 410.5 
W at No. Central (Minn., Ia., 

nO, NN. BD, &. B., Nebr., 

Kan. igo. ererelei ore wiaiosie ae reenve 581 113,096 114,813 —1.5 25,811 22,800 +13.2 
So. Atlantic (Delaware, W.Va. 

CO DOWD os oss oad ees 24 13,034 13,663 —4.6 5,195 4,915 +5.7 
East So. Central (Ky., Tenn., 

pi eS eee 14 3,023 3,072 —-1.6 820 $25 — (0.6 


West So. Central (Ark. La., 
PIN POD sorrceccwercieiw ose 65 13,302 12,952 +2.7 3,879 4,066 —4.6 
Mountain (Mont., Ida., Wyo., 
Colo., N. M., Ariz., Utah, 








POND kot 0: 0rd eine os aewes 157 35,116 34,464 +1.9 9,883 8,984 +10.0 
Pacific (Wash., Oreg., Calif.) 137 61,668 62,508 —1.4 24,781 24,321 +1.9 
Independent Yards ......... 385 157,665 158,195 —0.3 53,240 48,869 +8.9 
RI WARNES shelas eae aeiaerton 801 183,771 185,900 —1.2 53,468 49,598 +7.8 

MPO a evan oo tee ae 1,186 341,486 344,095 ——8 106,708 98,467 + 8.3 


ESTIMATED TOTAL RETAIL LUMBER STOCKS 
Dee. 31, Jan. 31, Feb. 28, Mar. 31, Apr. 30, May 31, June 30, July 31, 

















Region 1940 1941 1941 1941 1941 1941 1941 1941 
New England ...... 264 292 296 327 330 318 316 342 
Middle Atlantic ..... 1,120 1,088 1,117 1,230 1,233 1,236 1,268 1,259 
East No. Central.... 1,461 1,552 1,664 1,719 1,745 1,706 1,693 1,667 
West No. Central.... 993 1,088 1,171 1,332 1,237 1,206 1,177 1,159 
South Atlantic ..... 408 472 572 557 542 520 512 489 
East So. Central.... 219 217 215 230 236 235 231 227 
West So. Central.... 564 561 581 565 573 581 598 614 
Mountain ........5.- 224 222 219 221 222 234 228 232 
PRUE hc cx ws ecw ores 842 891 870 904 936 1,012 1,100 1,086 

co re 6,095 6,383 6,705 6,975 7,054 7,048 7,123 7,075 
Weighted % Change . : 

from previous mo. +3.7 + 4.8 +5.0 + 4.0 +1.1 —0.1 +1.1 —0.7 


Weighted % Change 
from previous yr. +5.0 
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Virgin timber in ample quantity . . a modern band 
saw mill . . two complete planing mills, with new- 
type machines for quality millwork manufacturing . . 
Sallis Lumber Company is well equipped to supply 
you with practically everything in Mississippi Short- 
leaf Lumber and Lumber Products. All Sallis lumber 
is double-end trimmed. Shed stock is_kiln-dried. 
Air-dried items are Lignasan-treated. Choice offer- 
ings of Oak, Poplar and Gum, all sizes and grades. 


SALLIS LUMBER CO. 


BRANDON, MISS. 


In DU tins fl 


ELIZABETH, LOUISIANA 





Timbers, chemically treated to 


prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 























J. C. Shearin 


TIMBER ESTIMATES 
SURVEYING 


Phone 625 Franklin, Va. 
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American fiumberman 


Eastern Trade News 


[F. J. Caulkins | 

Boston, Mass., Sept. 15.—Volume of re- 
tail sales to home builders in the suburban 
and rural sections and away from Defense 
industrial activities, has been held within 
limited lines, both by inability to secure 
building workers and by the growing scarcity 
of many commodities other than lumber re- 
quired in the construction of dwellings. Re- 
tail yards have been limiting their lumber 
purchases to current needs only because 
Washington is moving toward applying ceil- 
ing prices to southern pine and fir. Distribu- 
tors here are somewhat perplexed as_ they 
appreach the problem of making deliveries 
of uppers sold at July prices, shipment of 
which has been delayed by reason of scarcity 
of stock at the mills, car shortage, and pres- 
sure to move Defense schedules. The dead 
line for loading s::ch orders either on ships, 
in cars or trucks is definitely fixed for 
Wednesday, Oct. 1. Hendreds of carloads of 
this class of stock for delivery on this coast 
have been on the mill order files many weeks, 
and in some cases many months. Orders 
hooked since the July price advances may be 
given preference by the shippers in order to 
get the stock moving before Oct. 1. With 
ceiling prices for the common grades held 
close to the marekt levels prevailing through 
the past sixty days, shipments by water will 
continue as fast as mill supplies and ship 
space can be made available. New England 
has turned almost completely from water to 
all-rail deliveries. Only one important con- 
signment reached Boston by water in August, 
and one thus far in September, 1,400,000 
feet, with no further arrivals listed until 
late October, when a cargo of close to 5,000,- 
000 feet, permitted by a “priorities” edict, 
will arrive. By another “priorities” order, 
26,000,000 feet will be moved intercoastal in 
October, every foot of which is to fill De- 
fense orders from the Army and Navy. An 
official survey shows that stocks of fir and 
hemlock on public docks and in wholesale 
yards in North Atlantite ports on Aug. 1 
totaled 143,144,842 feet, a drop of 113,779,501 
feet from the total on the corresponding date 
one year ago. 

Headquarters of Northeastern Timber 
Salvage Administration reports that slightly 
under 100,000,000 feet of square edge “hurri- 
cane” pine has been delivered to the Eastern 
Pine Sales Corp. under its contract, made 
one year ago, to handle 425,000,000 feet in 
41% years. Sale of logs in storage ponds 
to the box shops, to be sawed into round- 
edge box at Government mills, has now gone 
beyond the 100,000,000-foot mark, while of 
25,000,000 feet of native hardwoods salvaged, 
running largely to oak, maple and birch, but 
5,000,000 feet is unsold. Within a week a 
portable sawmill set up at Turkey Pond in 
New Hampshire has started sawing on a 
lot of 12,000,000 feet of pine logs stored 
there since the hurricane. This is the larg- 
est of any of the 800 lots salvaged, and night 
shifts will be employed in an effort to have 
this lumber in shipping condition at the 
earliest possible date, in filling pressing De- 
fense orders, for boxing and crating. 

WEST COAST WOODS—A_ complete 
check of receipts by water at Boston in 


August reaches the small total of 1,668,- 
166 feet, to bring the eight months total 
this year to 50,230,433 feet, against 65,- 
623,838 feet in the corresponding period 
one year ago. On the other hand, de- 
liveries by rail into New England are 300 
to 400 percent above normal. Unsold spot 
lots of dimension at the docks are very 
limited, and selling figures cover a wide 
range, the low edge being $2.50 over list, 
and moving along up to as high as $7.50 
as8 over. Most sales of fir are apparently 
at $5.50@6 over list, and $1.50@2 less for 
hemlock. The few parcels of unsold spot 
boards at the docks are held at $39.50@ 
40.50 for 2’s, and $37@37.50 for 3’s, but 
we hear of sales both under and above 
these prices. There have been sales of 
dry dimension fir by rail at $5@5.50 over 
list D-40, and of green hemlock at $2.50 
over the G-40 list. Lack of uniformity 
in price levels is charged in lumber circles 
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week, the emergency demand for lath will 
subside. The price today, however, con- 
tinues at $6 for standard 1%%-inch, deliv- 
ered at Boston rate points, and one im- 
portant shipper quotes $6.25 if packed in 
bundles of 50. The call for white cedar 
shingles is in close balance with produc- 
tion, with prices unchanged and starting 
from $4@4.10 for the top grade of extras. 
There are not many sales of West Coast 
red cedars, as most mills are heavily 
oversold, particularly on top grades. The 
British Columbia mills reached their per- 
missible export quota about Sept. 8, and 
until Jan. 1 must pay a duty of 25 cents 
per square on all shipments moved over 
the line. Few if any British Columbia 
shippers will now accept orders for more 
than a small quantity of shingles to fill 
out carloads of dressed cedar boards and 
siding. For most grades, delivered at 
New England points, the late July ad- 
vances of 60 cents to $1 per square for 
the top grades of both 18 and 16 inch, 
apply. 

PINE BOX BOARDS — Forest = Service 
field men report that every sawmill that 
will run is invading every forest stand 
down to the smaller wood lot in an effort 

















WE Rex SOS 


Window display promoting a rental floor sanding service to be seen in Toledo, Ohio. The dealer 

reports that his sanding equipment has not been idle a day since the display was installed in the. 

window. The American Floor Surfacing Machine Co., Toledo, Ohio, whose equipment is shown, has 
offered a series of rental window banners free to all rental machine owners 





to the activities of OPACS in leading up 
to the establishment of a price ceiling for 
all West Coast woods. With the volume 
of civilian business at the retail yards 
well below normal, dealers have not been 
inclined to add to their buying commit- 
ments. 


EASTERN SPRUCE—Inquiries and or- 
ders have continued to run substantially 
higher than current production at the 
mills and, as Defense orders are given 
first consideration, business with retail 
yards is limited and subject to long-term 
delays in delivery. Defense schedules for 
lumber today are running heavily to 
housing and air-field requirements. De- 
fense construction at scores of points 
along shore and at industrial centers calls 
for most of the capacity mill product for 
the rest of the year. One Canadian ship- 
per has advanced all spruce items $2. 
There has been no general price advance, 
but the usual factors govern the extent 
to which premiums apply. 

LATH AND SHINGLES With the 
strikes at the wallboard plants ended last 





to turn trees into money while the De- 
fense demand continues strong. Inven- 
tories and current production of both 
round edge and square edge box are quite 
fully covered by orders. The lowest price 
for inch round edge is close to $13 f. o. b. 
the shipping point, and the straight and 
wider lots go as high as $17 and even $18. 
A prominent buyer of box pine has just 
closed for a large pond full of pine logs 
to be sawed into round edge at the mill- 
run price of $21 f. o. b. the shipping point. 
Prices on inch square edge No. 4 com- 
mon, dressed, delivered at Boston rate 
are: 38-inch, $40@42; 4-inch, $34@36; 6- 
and 7-inch, $38.50@40.50, and up to $43@ 
45 for 10- and 12-inch. <A large vol- 
ume of inch and thicker is going into 
munition boxes. 


EASTERN HARDWOODS — The larger 
hardwood mills are running to capacity 
with production in most cases going di- 
rect to buyers under season contracts, or 
to the box shops or machine tool makers 
for use in packing Defense’ supplies. 
Search over a wide area to locate a large 
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block of 2-inch factory flooring was fruit- 
less. The price range, for both small- 
mill air dried stock and the product of 
the larger and modern plants, is very 
broad, and available lots of unsold maple 
and birch on the mill yards have been 
reduced almost to the vanishing point. It 
is a sharp trading market for such lots 
as are offered. 


NEW YORK, N. Y. 


Some of the large dealers are reporting 
the best business they have experienced in 
many years. One dealer recently remarked 
that for the first time in ten years, he has 
seen the bottom racks of the piles. Another 
dealer said he had been very fortunate in 
obtaining delivery of water shipments, with 
the result that the yard was able so far to 
take care of most of its orders very promptly. 
Still another expressed himself as not quite 
understanding how the tremendous demand 
kept up, with no signs of any immediate 
let-up. Smaller dealers, however, are very 
disappointed with the year’s business. There 
seems to be but little building activity in the 
city proper, and it is the repairing and re- 
modelling business that the smaller dealer 
depends on, and which has not materialized 
this season as at first it was expected to. 

SOUTHERN PINE —Some large _ ship- 
ments of timbers arrived in this market 
last week and greatly relieved the shortage 
felt by some dealers, whose stocks were 
getting very low. The revised ceiling price 
structure was accepted in good faith by 
wholesalers here. 

WESTERN PINES—Some 12-inch No. 3 
Ponderosa came through to this market 
last week, and more is expected shortly. 
The price shows some advance. Idaho and 
sugar pines are getting too high priced 
to be used to replace other woods for- 
merly used in this market and now un- 
procurable because of the war. 

WEST COAST—Ceiling prices embody a 
reduction in upper grades of about $10.00 
per M. There has been no serious short- 
age of West Coast lumber up to now, but 
slow shipments, mostly by rail, are sure 
to make stocks harder to maintain. 





SPRUCE — There continues to be an 
acute shortage of all spruce items, with 
prices stiffening almost daily. No relief 


is expected during the remainder of the 
year. 

HARDWOODS — Getting orders placed 
becomes more difficult every day. Hard- 
wood dealers have been enjoying a banner 
year, and have every reason to believe 
that demand will continue active. Price 
is no longer a consideration. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market 
has been very active, even though some 
buyers, both retail and industrial, have 
been holding off hoping ‘“ceiling”’’ prices 
would mean a great reduction. However, 
most contractors engaged in Defense 
housing projects have been under time 
contracts and have been pushing mills 
hard for material. The result has been 
that there has been little change in price. 
Dry stocks of a number of items are very 
searee. There has been a very good de- 
mand for B&better air dried boards from 
the retail yards, for they are priced less 
than kiln dried. Most board mills are 
giving their stock an anti-stain treat- 
ment. There has been a very brisk de- 
mand for all sizes of dressed framing, 
most of this going to Defense projects. 
Sale of air dried roofers, sheathing, sub- 
flooring etc. has also been very good. Re- 
cent sales of roofers have been on the 
basis of $28 for 6-inch f. o. b. mill in 
North Carolina. Framing prices have held 
stable, with many items hard to buy for 
quick shipment. Demand for mixed cars 
has picked up. Users of dressed boxing 
and crating have again come on the mar- 
ket at prices effective several weeks back. 
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Baltimore, Md. 


NORTH CAROLINA PINE—After a 
period of indecision occasioned by the is- 
suance of the price ceiling, there are indi- 
cations that business will be as active as 
before, if not more so. 

LONGLEAF PINE—In the last week, 
some very large orders have been taken 
for large dimensions, and the latest quota- 
tions are higher than ever. Longleaf is 
in very active demand, and stocks are not 
easy to obtain in desired quantities, while 
prices are firm and advancing. 

WEST COAST WOODS —It is doubtful 
that buyers will be able to get good qual- 
ity fir materially under the prices that 
have prevailed, despite the fixing of a 
“ceiling.” Demand continues very active, 
and potential buyers must have the sup- 
plies called for by the vast construction 
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been fairly well taken care of. 
pines and cedar are strong. 

HARDWOODS—Oak and maple flooring 
are aS strong as ever, or perhaps stronger, 
and more items are becoming scarce. Buy- 
ers continue on the hunt for lumber and 
find it difficult to have their wants taken 
care of, and prices continue firm to strong. 
Opportunities to export are talked of but 
not yet realized. 


Buffalo, N. Y. 


The lumber trade is a little more active, 
but difficulty is found in obtaining stocks 
of various woods. The Government’s ac- 
tion in placing ceilings on prices has 
caused some hesitation about buying. 
Prices in general are holding steady, the 
chief concern of retailers being the diffi- 
culty of getting prompt shipments. 


Western 














program under way. So far needs have HARDWOODS -— Demand has improved 
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Serving the lumber trade since 1899. 
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Pine Plume Lumber Company 
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201-206 May Bidg., Montgomery, Ala. 


PINE cypress 


AIR -DRIED or KILN - DRIED 
SPECIALIZING IN KILN- DRIED POPLAR 
Solid or Mixed Cars of Pine, Hardwoods, Oak Flooring. 








Plants at Goodwater, Ala. 
Notasulga, Ala. 
Ozark, Ala. 


HARDWOODS : 


ties. Modern Fan-type Cross- 
Circulating Dry Kilns. 











Complete Planing Mill facili- : 
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MANUFACTURERS and 
WHOLESALERS of 





HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


Yellow Pine and Hardwoods 


Timbers, Rough and Dressed, up to 18x 30-40 . . . Plank 

..- Dimension... Boards... Flooring . . . Kiln-Dried Finish 

..~ Ceiling . .. Siding . . . Railroad and Car Material. 
Material from both mills Grade-Marked if desired 


ADDRESS INQUIRIES TO BOX 1398, MONTGOMERY, ALABAMA 




















in the past month or two, having been 
affected less than usual by the vacation 
season Prices are holding firm and are 
especially so in maple, birch and sap gum, 
while red gum is reported to be easy. 
Oak, maple and birch flooring have shown 


much recent strength Furniture factories 
ire reported to have a g2ood many orders 
on hand, and to be buying good quantities 
of lumber 


WESTERN PINES Mills continue te 
have little stock available for prompt ship- 


ment The Idaho pine mills are said to 
be out of the market for the present. 
Ponderosa pine is in limited supply also. 


Many dealers are desirous of adding to 
their stocks, as they look for active build- 
ne operations this fall, but there seems 





HUTHER 5R0s. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves 
any width, with or 
ac‘oss grain. Guaran- 
teud to do your work 


ettatactostiv 
satisiactorly 


SUPER- 
QUALITY 
SAWS 





complete Huther line. 


Rochester, N. Y. 





S Favorites for over 52 years. 
== Today. write for catalog of 


Huther Bros. Saw Mfg. Co 





STOP GUESS - CUTTING 
AND TRYING! 


Lay out your 
rafters and all 
other carpentry 
work correctly 
and then -- 

Cut To The Line 








“How to Do It" is fully described in 


STEEL SQUARE 
POCKET BOOK. 


By Dwight L. Stoddard 
Sixth Edition - Revised and Enlarged 


185 Illustrations 
Showing How 


191 Pages 
‘Telling How 








Flexible Binding Handy Size 
4 by 6 Inches Fits the Pocket 


PRICE $1.00 POSTPAID 
AMERICAN LUMBERMAN 


431 S. DEARBORN STREET., CHICAGO, ILL. 
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to be no letting up in the tight situation 
at the mills. 


NORTHERN PINE—Prices are holding 
firm, and the amount available at mills is 
below normal for this time of year. Pros- 
pects are for an active inquiry for low 
xwrade stock for crating purposes during 
the rest of the year. 








Eastern Lumber Mill Buys 
NETSA Hardwood Stock 


Opessa, N. Y., Sept. 16.—Four million 
feet of sawn hardwood lumber stored at 
nearly 100 sites throughout Vermont and 
New Hampshire has been purchased from 
the U. S. Forest Service, Northeastern 
Timber Salvage Administration by Cotton 
& Hanlon, lumber wholesalers and manu- 
facturers with headquarters here. This was 
all the sawn hardwood lumber owned by 
the NETSA. The selling price was up- 
wards of 25 percent higher than the admin- 
istration was getting a year ago for the 
same stock. 

The Cotton & Hanlon firm reports that 
all of the stock is well piled, well covered 
and in first class shape. Most of it is two 
years dry. More than two million feet is 
4/4 and 8/4 oak; the balance is beech, birch 
maple and ash. 

Cotton & Hanlon has agreed to clean up 
all the piling sites, and they plan to add the 
lumber to the supply at their Cayuta, N. Y., 
plant. Shipments are expected to start im- 
mediately, 
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1939 Screen and Weather- 
strip Operations Summarized 


WasHINncTon, D. C., Sept. 15.—Products 
of the window and door screens and weather 
strip industry in 1939 showed a 3.2 percent 
gain in factory value over 1937, according 
to a preliminary report of the 1939 Census 
of Manufactures. The 1939 total of $15,223,- 
769 compares with $14,747,702 in 1937. Last 
year’s total includes $3,274,925 of miscellane- 
ous products, such as window sash, frames, 
molding, trim made of metal, household fur- 
niture, and venetian blinds. With only in- 
complete reports available on the value of 
window and door screens and weather strip 
made as secondary products in other indus- 
tries, the total value of these items in 1939 
was $17,904,837. Of this sum, wood window 
and door screens accounted for $10,695,778, 
and metal window and door screens for 
$3,139,897. Another $410,392 represents the 
value of window and door screens of kinds 
not specified. Metal weather strip had a to- 
tal value in 1939 of $3,098,163. Other 
weather stripping amounted to $560,607. The 
6.1 percent increase in cost of materials, sup- 
plies, fuel, purchased electric energy, and 
contract work, from $7,394,480 to $7,842,- 
398, almost offsets the gain in value of 
products. 

The number of establishments in the in- 
dustry increased 12.5 percent, from 144 in 
1937 to 162 in 1939. Salaried personnel de- 
creased in number by 12.4 percent, from 490 
to 429. Their earnings fell 1.8 percent, from 
$1,097,265 to $1,077,562. 


Unit-Load Lumber Carrier Now Available 
in Smaller Size 


\ new Ross carrier with an inside turn- 
ing radius of only 6 feet when the machine 
is fully loaded is being featured by Ross 
Carrier Company with headquarters at Ben- 
ton Harbor, Michigan. 

The new model is designated as the Ross 
series 70 and is especially designed to meet 
the needs of small sawmills, planing mills, 
sash and door plants, remanufacturing 
plants, wholesale and retail lumber yards 
which require a smaller size model than the 
lig models in order to get around in 


Series 70 unit load 
lumber carrier recent- 
ly put into operation 
by Huss Lumber Co., 
at its wholesale ware- 
house in Chicago. The 
operator is finding it 
easy to make a sharp 
turn through the gate- 
way of warehouse 


cramped quarters or where the quantity of 
stock to handle doesn’t justify a larger size. 

It is believed that the new series 70 will 
open up a wide new market. This machine 
is built along the same lines as the bigger 
models, except that it is smaller in capacity 
and is able to get in between narrow piles. 
Differential-type steering mechanism per- 
mits short turns without tire-scuffing and 
makes for easier steering. 

The series 70 is an addition to the Ross 
line. Larger Ross carriers are built in 
standard sizes up to 15 tons capacity. 
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Materials Supply Is Subject 
of New Organizations 


CINCINNATI, Onto, Sept. 16.—All phases 
of the building industry in this metropolitan 
area are represented in the newly organized 
Building Defense Emergency Committee, 
which has been instructed to take immediate 
steps toward assuring adequate Defense 
housing procedures in this district, as essen- 
tial to national welfare. It is felt this will 
have to be effected through representations 
in Washington, in unison with other vital 
sectors of the nation that have taken up 
the question along lines similar to those ini- 
tiated here several weeks ago. A follow-up 
meeting to hear committee reactions and 








NEW 
INCOME 

FOR 
PROPERTY 
OWNERS-- 


In Kansas City within six months there will he 
15,000 to 25,000 people employed by North Ameri- 
can. Aviation, Inc., and R ton Arms 








THESE CITIZENS MUST FIND SUITABLE 
LIVING QUARTERS 


There will be great demand for modern “Spare 
Rooms”; for large older houses, converted into 
apartments and d ; for any housing unit that 
provides suitable living quarters. 





Could your home—or other property—be improved 
and made to produce an income for you? The Com- 
merce will your pplication for an F.H. A. 
Loan to modernize, improve or enlarge your prop- 
erty. Loans up to $5,000, payable in monthly pay- 
ments up to 5 years. Apply at our Personal Loan 
Department. 
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Although it is a banker's ad, a few changes 
in last paragraph would transform it into an 
excellent advertisement for building materials 
dealer. 





recommendations has been set for Sept. 19. 

Organization was effected in the office of 
Burnet Reed, manager, industrial depart- 
ment of the Cincinnati Chamber of Com- 
merce, the group naming him chairman; the 
vice-chairman is Ross C. Kuhlman, execu- 
tive secretary Lumber & Millwork Associa- 
tion (Inc.). 

It is proposed to obtain priorities on build- 
ing materials needed to assure the comple- 
tion of adequate housing in this area,, Mr. 
Kuhlman said. The committee is making an 
exhaustive survey to determine the extent 
of shortages due to established priorities, 
stocks having fallen to a dangerously low 
level that would soon make it impossible to 
finish construction work already undertaken. 
On this fact-finding committee are: Harry 
J. Mohlman, executive secretary, Cincinnati 
Real Estate Board, E. P. Zachman, Elec- 
trical Contractors Association; Frederick A. 
Frietsch, Business Men’s Federal Building 
& Loan Co. 
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Another committee, comprised of Messrs. 
Kuhlman and Zachman, along with August 
Bachman, executive secretary, Cincinnati 
branch of the Heating, Piping and Air- 
Conditioning Contractors Association, is for- 
mulating a plan that will guarantee comple- 
tion of dwellings once they are under con- 
struction. This will require supply sources 
to certify all needed materials before build- 
ing operations shall begin; and lending in- 
stitutions will receive such certifications to 
enable them to make loans with the assur- 
ance that dwellings will be completed and 
repayments of borrowed sums therefore will 
be forthcoming. The measures proposed will 
apply only to houses coming within the $6,- 
000 class and renting at no more than $50 
a month, Chairman Reed said. 

Close contact has been established with the 
National Home Builders Association, to 
bring about concerted effort by all communi- 
ties similarly situated as is Cincinnati in the 
National Defense program. 


Frame Residence Costs 


Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100), compiled by E. H. Boeckh & Associ- 


ates (Inc.), Cincinnati, Ohio, covering 
frame residences: 
1926- 
1929 1938 1939 1940 Sept 
Area— Avge. Avg. Avg. Avg. 1941 
a S27 S18 88:8 88.2 98.1 
Baltimore -107.2 91.9 93.5 100.1 107.9 
Birmingham 91.7 86.3 87.8 92.4 102.6 
ee 16.3 104.1 106.2 111.7 124.» 
CRICRBO «+20 109.2 107.9 110.6 117.3 130.3 
Cincinnati .100.5 100.4 103.2 105.9 115.4 
Cleveland -107.2 105.8 106.2 107.8 122.0 
DIGI 6csiccces 103.1 91.2 95.1 100.7 113.8 
Denver .......- 95.0 109.0 112.1 110.6 121.8 
Detroit ........108.3 97.1 $8.8 103.3 116.2 
Kansas City. .100.3 102.5 104.4 109.3 119.5 
Los Angeles. 92.7 89.7 93.6 96.3 111.1 
Minneapolis 92.8 101.2 101.9 106.1 120.3 
New Orleans... 93.3 86.3 89.0 97.3 108.0 
New York City. 183.3 118.9 122.1 124.6 139.1 
Philadelphia ..100.3 93.8 99.2 103.0 116.7 
Pittsburgh ....113.3 112.7 113.8 115.0 129.8 
St. LOUin...... 118.6 104.1 107.0 109.2 119.5 
San Francisco... 87.7 97.7 99.2 100.7 115.3 
Seattle 84.5 96.5 96.7 99.0 115.0 
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CHARLES H. ROBERTS, 51, treasurer 
of Jvonns-Manville Corp., died September 
10, at Doctors Hospital where he had been 
undergoing treatment for a heart ailment 
since August 20. Born on a farm near 
Doylestown, Pa., Mr. Roberts received his 
secondary school education in Trenton, N. 
J., and attended the Wharton School of 


Finance, Univ. of Pennsylvania, until 
1907 when he began his business career 
with J. A. Roeblings Sons Co. as head 


of their cost department. He later served 
in various capacities, the Mercer Auto- 
mobile Co., Hess-Bright Manufacturing 
Co., U. S. Rubber Co., Splitdorf Electrica 
Co., and Julius Kayser & Co., before join- 
ing Johns-Manville in 1928 as assistant 
general auditor. In that same year he be- 
came general auditor; in 1937, comptrol- 
ler; and in the following year was ap- 
pointed treasurer. Mr. Roberts lived in 
Scarsdale, N. Y., and was a member of the 
Westchester Hills Golf Club at White 
Plains, N. Y., Cobleigh Club, Inc., at Rye, 
N. Y., and the Comptrollers Institute of 
America. 





OMAR H. WRIGHT, 74, president of O. 
H. Wright & Co., retail lumber firm with 
headquarters at Belvidere, Ill. died August 
28 at his home in that city. He had been 
in failing health for two years. Mr. Wright 
had been engaged in the lumber business 
since he entered his father’s firm in 1885. 
He was also widely known in business and 
banking circles and as the Illinois state 


director of finance from 1917 to 1921. At 
the time of his death the lumberman- 
financier was president of a Belvidere 


bank and an insurance company. In 1939 
he resigned as vice chairman and acting 
chairman of the Illinois Emergency Relief 
Commission. A son and two grandchildren 
survive. 

JUDGE ELBERT L. DYER, 65. owner 
of E. L. Dyer Lumber Mills at Navasota 
and Stoneham, Tex., died suddenly August 
17 of a heart attack suffered while driv- 


ing between the two towns. He was 
elected to a four year term as county 


judge last year and had held office since 
January 1. Judge Dver was exceptionally 
active in civic organizations and had done 
much charitable work. He entered the 
lumber business in 1903. Surviving are 
his widow, a daughter, four sons and 
seven grandchildren. 


JOHN K. BLACKSTONE, 79, former 
president and general manager of the Mis- 
sion Lumber Co., San Antonio, Tex., died 
August 20 at a local hospital. He had re- 
tired from business a few months before. 
Mr. Blackstone joined the Mission concern 
in 1916 and had previously been in the 
lumber business in Dallas, Tex. He was 
an officer and very prominent in a frater- 
nel organization. Survivors include the 
widow anda son. 





ALBERT A. NESSLER. 63. 
lumber dealer of Buffalo. N. Y., died Sep- 
tember 11 at his home. He was for fifteen 
yvears the vice president and general man- 


wholesale 


ager of the former 


lumber firm of G. Elias 
& Bro. In 


recent years he had conducted 
his own business and was a member of 
the National Association of Commission 
Lumber Salesmen. Surviving are _ his 
widow and one daughter. 


WILLARD J. STERNER, 581, 
lumber dealer and founder 
Coal & Lumber Co., 


retired 
of the Sterner 
died September 10 af- 
ter several weeks’ illness, in Beimar, N. J. 
Mr. Sterner was president of the Belmar 
Building and Loan Association, trustee of 
the First Presbyterian Church and a mem- 
ber of the Belmar Kiwanis Club. He is 
survived by his widow, two sons and 
seven grandchildren. 


BENJAMIN WALLACE, more than 50, of 
the M. B. Wallace Lumber Co., Dearborn, 
Mich. died August 20. He had been en- 
gaged in the lumber business in Dearborn 





for 30 years, succeeding his father whose 
activities went back more than 40 years. 


Surviving are the widow and two children. 


WILLIAM E. HOGAN, 66, until 1934 
manager of the tie and timber department 
of Dierks & Sons Lumber Co., Kansas City, 
Mo. died August 28 at his home in that 
city. He was a charter member of the 
local chapter of a fraternal organization. 


FRED DYCUS, 60, manager and part 
owner of the Brownstown Lumber Co., 
Brownstown, IIl., died September 5 in the 
Mark Greer Hospital, Vandalia, following 
an operation. He is survived by his widow 
and one son. 


SAMUEL E. W. 
the Friel Lumber Co., Queenstown, Md., 
died August 24 at his home in Queens- 
town, after ten days’ illness. He is sur- 
vived by his widow, four sons, and a 
daughter. 


GEORGE WINDELER, 8&4, president of 
the George Windeler Wood Tank Co., San 
Francisco, Cal., died in a San Francisco 
hospital recently after a long illness. He 
is survived by a son and two daughters. 


CORNELIUS W. JOHNSON, 738, Corpus 
Christi, Texas, lumberman, died August 
28 at his summer home between Ingram 
and Hunt, Texas. Surviving are his widow 
and one son. 


WINTHROP M. 
many years had operated the Hallett 
Manufacturing Co., died September 3, fol- 
lowing an illness. He is survived by his 
widow, two daughters, and one son. 


JOSEPH B. SHAW, 70, lumber dealer at 
Las Animas, Colo., died recently in that 
city. He had been president of the Las 
Animas Lumber Co., since 1910. Surviving 
are his widow, a son and a daughter. 


HAROLD J. FRANTZ, 54, head of the 
Frantz Lumber & Supply Co., Denver, Colo., 
died recently of a heart attack at his 
home. He is survived by two sons. 





’. FRIEL, 69, founder of 
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THIS WEEK’S LUMBER PRICES 























East and west side mills have reported the following average f. o. b. mil) sales prices on Following are prevailing quotations f. 0. b. 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made Wausau, Wis., on ee ee a 
in the period of Sept. 8-13, bu’ where prices for this period were not available, prices for . av U. . 
the month to date have been inserted and starred (*): — Ash— grea $63.60 , peed Pape 

West East West East West East West East he Re 8u.u0 7v.U0 53.00 43.00 238.00 

Side Side Side Side Side Side Side Side oh Rautiaeransie 85.00 bg 58.00 45.00 ap 

Flooring Standard s No. 2 Shiplap and | . 2 Di 8/4 wcccccee 90.00 80.00 61.00 45.00 249.00 

Lengths aaa a Boards, Std. Leth, 2 = Genie Nvu.1 No.2 No.3 

1x3 rift— : * Basswood— FAS Sel. Com. Com. Com. 
7 2% X4— 1x4 ...... 30.52 28.4612 & 14... 32.74 27.44] 4/4 ........ $84.00 $74.00 $50.00 $59.00 $29.00 

 entene s GAs ‘ata » 42 95 = 99° a 99017 or e ‘ ‘ P+ 
31 *58.00 B&better. 13.25 45.93 1x6 ...... 33.17 30.7516 ....... 34.25 30.94 WIS secvcess 89.00 79.00 55.00 42.00 29.00 

a cerreers tet wooed TS 42.00 39.40 1x8 o 10... 32.50 30.35 18 & 20... 36.28 31.71] 674 1222222! 92:00 82.00 58.00 43.00 31.00 

“te aati ae D veseeees 34,00 31.15 1x10 ..... 35.08 29.38 22 & 24...*41.00 37.00 8/4 ......-- 99.00 89.00 68.00 44.00 31.00 
1x3 flat eee 40.14 34.49 2x6 ME ccaangan 104.00 94.00 75.00 53.00... 
piusttes.. case cast oe eee 12 & 14... 30.75 29.27 | 12/4 222028: 109.00 99.00 80.00 53.00 
B&better.. 52.96 52.23! Standard Lengths No. 3 Shipiap and 16 vee ee ees 31.16 30.16 | 3/4 ......0. 76.00 65.00 43.00 35.00 

eeeesese ot. ie Ix, St ) ie alter tates 20 02.6 le e ° 
OE 39.00 37.15 Inch thick— ae ae... 34.35 30.62 | Hard Maple— FAS Sel. Com. Com. Com. 
1x4 rift— Bh cee ee eee 67.95 65.00 22 & 24 41.00 40.00 4/4 $89.00 $74.00 $55.00 $42.00 $24.00 
B&be tter.. 71.33 : 1 aware ela 73.00 T5.0011E4 .. 0005 24.73 24.00)9x8 as : :  Biepirateaes: 94.00 79.00 60.00 45.00 25.00 

ape 59.43 G ..--e+-+- 67.58 G3.201128 REN. w i os gafld & 14... 20.87 30.38 | 6/4 2.25.551.97.00 82.00 66.00 46.00 36.00 

cf ae ares ° ID.00 Selis/ste 26.5 ( vA 29 96 Q ps 4 
D Se nares $2.00 Eas obey <en tradites Ca. Stee Bhs + i bh gt 33:80 af eresarerstare stp ape Lap ee pe 
ix4 flat oe Seabees $8.00 S6.SG0IES  . «2+ 27.88 24.42199 «© 24 Z #45 2°00 PME. ae 7 ag 70. Sh = 

grain— 1x10 9°03 BF gate 24... *42. > |. ae .-114.00 99.00 78.00 52.00 
Babe tter.. 52.27 50.79]/5x6/4 thick— 1x12 ..... 39°54 25.34 2x10 ao — 10/4. cceeee 114.00 99.00 80.00 52.00 

eeeetens 49.24 47.84], § 9¢ 71.75) OO eee & 14... 86.13 32.34 | 11/4 ........134.00 119.00 92.00 55.00 
Septet 37.10 36.66)-.19 °°" 90.75 82/81 Pa + a © o. - + ene: 134.00 119,00 92.00, 55. .00 Nod 

vaawe Uv. S @ B0c.e BO 6.20 o Oo oO. 
B sveneees 107.00 99.92) Be petter— 22 & 24... 42.50 .... | sett Elm— FAS Com. & Sel. Com. Com. 
End Matched Cc— 1%,1% & 2x12 pee $62.00 $50.00 $39.00 $29.00 
Flooring, 2 to 8-foot _— re 9 9200. - & 14... 32.34 33.25 ie ee 65.00 53.00 40.00 29.00 
1x3 rift— @LIIIIIID B107 Beige] %x4-8 -55 76.67 $TROHTS ooo o215: Gogg CASS] B/E oes 68.00 6:00 42.00. 30:00 
DOetter.. B9.00 cd oe csieesie's 56.23 53.03 ee 40.33 37.00 | 10/4 ......... 71.00 59.00 44.00 os 
1x3 flat 1x5x10 ... 62.26 59.48 No. 1 Dimension 22 & 24... 45.50 .... Rae ee 76.00 64.00 49.00 
grain— BP eka erates 73.78 76.00 2x4 a No.1 No. 2 No. 3 
B&better.. 44.41 45.16 2 & 1: 36.60 33.80] Timbers 20 & Under, | Birch— FAS Sel. Com. Com. Com 
12 & 14... 36.6 33.80 e 
40.00 41.50 Rough Finish, 16 38°16 35.80 No.1 ea $112.00 $97.00 $62.00 $42.00 $27.00 
ee _ Standard Lengths [oo ¢°5)'"° bq's7 37 4g] Shortleaf— eee 117.00 105.00 70.00 50.00 28.00 
ix4 flat | “"""15&8/4 thick— 25 & 24...*4600 ....J8x4&4x4... 42.40 *34.75 | Beevers 120.00 106.00 76.00 56.00 28.00 

grain— 5&10 ..... 82.00 a ideal "**"l4x6—8x8.. 40.33 32:44] 8/4 22.2... 123.00 113.00 86.00 61.00 28.00 
B&better.. 47.28 43.91 12 wee eeeee edie. x eT args 95 oa/t&4x10 ... 48.00 *36.00 | 10/4 ....... 125.00 115.00 90.00 62.00 .... 

ar 41.75 40.00 — on tie 16 "** Dees gs ggfe&4xl2 ... 54.00 2... | 12/4 ....... 129.00 119.00 94.00 67.00 
> eee arene 29.25 29.00 Ss a Kane ? Senet! 28°30 25 84 16/4 eceoevecece 174.00 164.00 134.00 ee 

 TRepetter “MEMS [05 55°55! 39°16 36:83] Ne. 3 Dimension, eee 95.00 80.00 58.00 40.00 

Drop Siding, Stand- |1X4_.----- 17.07 71.33/22 & 24... 48.75... Jo amdom frenatios |. | 8/8 veeeeee nl << ee ae oe 

ard Lengths, 1x6” |1X6&8 .... 75.50 71.55 )2x8 "eee 24.82 22.91 Rock Elm— FAS Com. Com. Com. 

1x5&10 ... 82.00 72.31/12 & 14... 36.81 34.63)ox8 | 22.92 2250 . Bie $58.00 $39.00 $27.00 = $24.00 
No. 117— 16 ....... 37.68 37.00]2x12 11... 28:38 =... 3/4 Eee eB 4 65.00 46.00 29.00 26.00 
mete stter. $7.33 No. a a & As Biota ipena ss ge ree ae ee 75.00 54.00 31.00 26.00 

stent eee 46.41 see ange reese . seseeee S917 sees ” i ee 62.00 36.00 29.00 
D a aerated 40.08 eS Standard Lengths Be Oe 26.40 ees SEL Car Siding, 13/16” po ES: 88.00 72.00 48.00 32.00 
No. 116— pens 39.28 ....|2x10 a OF: ccsvances 98.00 82.00 53.00 34.00 
eee 51.45 51.05]1x6 ...... ee eae $0.56 S0.590%> 2:°-*-sceee * te: No.1 No. 2 No. 3 
Me atin anaes 63.36 49.6601%8. 2.00%. 46.31 SIRO cise3\ wie ers 41.66 38.07}1X4, 10....*60.00  .... Soft Maple— FAS Com. & Sel. Com. Com. 
No. 2. 4.66 $4.76 PESO 5... 4669 cc cdecccs 42.64 39.61]! a. wise a $72.90 $52.00 a. $28.00 
RE sags a 2S) ewes 56.90 ....]18 & 20... 46.00 45.00]1X6, 10.... .... *45.00 5/4 padiatclens 77.00 57.00 42.00 29.00 

2 Be eeitian creeds 5.0 62. 47.00 29.00 
Assorted patterns =< Plaster Lath aut .. = 9 Car Lining, 13/16” , eae er 92.00 67.00 48.00 29.00 
anwetter. 53.50 51.91 12 & 14... 45.20 41.18 ‘ - 

neeav ans 52.33 49.15 Kiln Dried 16 ....... 46.83 43.09/B&btr.&Sel.— 
 Seeeaton 41.70 39.90 %x1%”, 4 eee 49.50 46.83]1x4, 18....*71.00 .... 
eh ae wen 38.83 a ey ARG 5.98 a) nee *60.00 *515 50'Common— a RED CEDAR SHINGLES 
ae ee 35.42 27.62 No. 2..... *6.00 ....,22 & 24... 58.00 49.5 ai 48.0.5 scss 95000 Senttle, Wash., Sept. 13.—Average prices on 

\ . — cedar shingles, f.o.b., mills, are: 
oval s 
Boards and Shiplap 1- -24” MEE uc: i eraipiar ace avs RSs ai OA Gp aueipelate Careless $5.50 
DOUGLAS FIR ; a. oe ae: ae ee 
Seattle, Wash., Sept. 13.—Current quota- No. lw... $32. $ o $ _ $34. Perfections: 

; ; a : = 28.00 28.00 28.00 28.00 sag . 
tions f.o.b. mill on Douglas fir items in mixed No. 3 20.00 20.00 20.00 20.00 gl Cn eee $4.50 
cars for rail shipments direct to the trade pe RD gt : ; . NEES SMES Sonate Lc hic ate aon ha cee a weet 3.10 
appear below: He, t Bincasion PL sibongnerinenccapasceus kane 2.3 

Vertical Grain Flooring 12 14 16 18 20 ink. , tet. 
Bé&btr. © D eee $32.50 $32.50 $33.50 $33.50 $33.50 Se: Se ra ee ee eRe Ren $4.15 
Pe veswure dence $70.00 $66.00 SONGS BO 26ceeees 32.50 oe 50 33. po 33.00 33.00 a ee A re rennet 2.95 

Flat Grain Floorive = ee 32.50 50 32.5 32.50 32.50 PE AME isa ah cc lor coceavaterai anata ocawe suena $2.05- 2.10 
SE cuvaneeieerteats $52.00 $50.00 Se a. | ne 33.50 33°50 34.00 $4.08 see 
BU. Vode tulehéw wean 55.00 50.00 S5.00 FEES cscccnei 34.50 34.50 5.5 5 5.5 
1x6 Pat. No. “gD ron, Siding $54.00 $45.00 No. 1 Rough and/or Surfaced Timbers VV ESTERN RED CEDAR 
1x6 Pat. No. 116.... 55.00 54.00 45.00 4x4 to 4x12-inch planks 20 feet and Seattle, Wash., Sept. 13.—Prices_ for red 

Ceiling BUOTUOT, Bae soe da cece cessdnavecwoasece $31.00 cedar siding in mixed cars, new: bundling, 
SEO. duwawwewde weer $46.00 $43.00 $32.00 12x12 20 ft. and shorter... .......cccsees 28.00 8 to 18 foot, f.o.b. mills, remain as quoted in 
Se re aia ees 50.00 48.00 36.00 pe i a | 8 ee re re 30.00 issue of Aug. 9, 1941.—Editor. 








WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Sept. 











2 to 6, inclusive. Both direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the 
State of Illinois, outside of the Chicago metropolitan district. and the other the State of Pennsylvania. Ouotations follow: 
——Illinois ~ @ Pennsylvania———, Tllinois , ¢ Pennsylvania——\ 
PONDEROSA PINE IDAHO WHITE PINE 
Selects S2 or 4S— Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4 RW 
1x8 5/4RW 6/4RW 1x8 5/4 RW 6/4 RW Quality (D) RL...<.. $63.25 wei ae Sharan 
at es $78.25 $79.25 $76.25 $78.39 $85.75 $85.25 Colo- Ster- Stand- Colo- Ster- Stand- 
| ae 65.00 68.44 69.30 62.19 ee ee, nial ling ard nial ling ard 
Shop, s2s— No.1 No. 2 No.1 No. 2 No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
Dati Dt aon iter ace, cad are $56.48 $50.00 oie De A Commons S2 or 4S— 
6 Doane ad ora emery wee 56.75 46.07 ere wale ear $54.25 Sen $61.50 $54.00 $51.00 
Commons, S2 or 4S— No. 2 No. 3 int 2 No. 3 rn ealele $48.25 panes 61.25 Savas 
ke are $48.64 $43.46 $50.13 $43.52 é 
kis Ob. Speen ee 50.20 44.50 50.97 43.33 3 
No. 4 4/4 RWRL..... 20.44 ate obits ae ; 39.03 SUGAR PINS 
Selects S2 or 4S— 
4/4RW 5/4RW 6/4RW 4/4RW 5/4RW 6/4RW 
LARCH-DOUGLAS FIR ie rs eae yah $89.50 $90.50 $89.50 
Di i D Sel RL...$69.75 satan acca 77.50 79.50 77.50 
mension, No. 1— Shop S2s— No.1 No2 No.3 No.1 No.2 No. 3 
i ee Ghewéeseeden $46.00 Saisie i ee anak $48.75 eats rary 
i oe eo 46.00 we ae re wisieseen waite 48.75 ies alata 
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September 20, 1941 


Lumber Market Review 


Softwood statistics for the two weeks 
ended Sept. 6 continued to show the re- 
sults of the hesitancy felt among buyers 
because of the announcement of the fix- 
ing of price “ceilings” at lower than cur- 
rently prevailing levels. New business 
fell considerably behind production, but 
the shipments were far above the pro- 
duction, so that mills caught up a little 
on their files of unfilled orders, but fur- 
ther depleted their stocks. Gross stocks 
Sept. 6 were about 15 percent below last 
year’s, and unfilled orders were larger 
than they were last year though then 
there were many cantonment orders on 
the books. Defense business still bulks 
large, and will have priority over that 
from all other sources. Following the 
setting of maximum prices for southern 
pine and Douglas fir, retail distributors 
re-entered the market, but still encounter 
difficulty in finding some items and in 
having orders scheduled for early ship- 
ment. The Atlantic coast, which has de- 
pended largely on water shipments from 
the Northwest, finds all available ton- 
nage allocated to movement of Defense 
orders, while little British Columbia 
fir or Maritime spruce is coming 
through, but the movement by rail from 
the West Coast has greatly increased. 
California consumption for Defense con- 
struction is large, and there is a heavy 
movement from the Northwest, an un- 
usual proportion of it by rail from Ore- 


SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reperts of sales made during the week ended 
Sept. 15: 











Qrtd. Red Gum Plain Red Oak 
FAS— FAS— 
ie ee 96.50 5 4/4 2c: 52.00@52.75 
No. 1 & Sel.— og ee 70.00 
t ......51.50@53.00 No. 1 & Sel.— 
Ae Sere 56.25 _¢ nee 35.75 @ 37.00 
Plain Poplar 
ee ae See 5 & — ~— 
‘fe ....., ES SSS eee ae oU.190 
: 4 ‘- ‘is i 83.00 ‘Sa, (ten ° 
Meo es 41.50@ 45.00 cates 40.75 
Cottonwood 
Quartered Sap Gum No. 2 Com.— 
vAa— ay Yee 27.25 
Serer 67.50 i" 30.25 
x. 1 & Sel — Sone 32.25 
ee 48.00@48.75 | log  Run— 
a. ethene Sere | GFE o00-:, 34.00 
Lg Ree 55.00 @57.00 Pinin Sycamore 
Plain Sap Gum Ss 
raa— Oe oo nvins 40.00 
re 58.00 | No.1 & Sel.— 
rer C5.00 8 O74 .0s005 32.00 
No.1 & — Willow 
see 43.00 @ 46.09 No. 2 Com.— 
eee 48.00 | 4/4 ...... 28.00 
MPS. seams 52.00 Magnolia 
No. 2 Com.— FA 
WR assis 22.50 4/4 a Nee 59.00 
Qrtd. Black Gum No. 1 & Sel.— 
scat naens 39.00 
1" 1 & Sel.— ~~ No 2 Com.— 
acces > ee 27.00 
REPS. cuieiece 67.00 / Cypress 
Plain Tupelo rAS— 
PAG a, BR 95.00 @112.09 
6/4 57.00 | 19/4 ...-- 119 09 
Vn 1 & Sel— : oo 125.00 
6/4 47.90 Selects— 
Be “ee eo ae 59.00 
D datavaakote 58. 
eee 63.00 | Shop— 
No 2Com.— i oo 35.0NA27.00 
os... 34.00 AOE! ind areiare went” aa) 
Plain White Oak Vin 2° Com.— 
FasS— Teter 30.90 
PE i oki 64.00@65 90 | 6/4 ...... 32.00 
i. 130.00 Mill Run 
No. 1 & Sel.— eee 40.25 
Lk re 41.00 Mixed Hardwoods 
eee 55.00 Punnage— 
i ee C150 S78 ncvcec 10.00 @12.25 


Amemcanfiunherman 


gon. In the middle West, rising prices 
of farm products, coupled with a call for 
increased production of most of them, 
are encouraging the repair of old struc- 
tures and the building of new. While 
retailers’ stocks seem to have been a lit- 
tle depleted recently, in most cases they 
are adequate for present demand, which, 
in the northerly consuming territories, 
may be expected soon to show a seasonal 
tapering off. An expansion in demand 
for homes is indicated by rising national 
income and permit and loan figures, but 
the starting of many buildings is deferred 
because of shortage of workers, and the 
necessity for switching from materials 
now scarce to those in plentiful supply. 
Box grades in all species are in active 
demand by Defense industries. Prices 
are strong, and those not covered by 
“ceilings” have tended to rise, with buy- 
ers much less concerned about their cur- 
rent level than about making sure of ob- 
taining supplies. 


Hardwood demand in the two weeks 
ended Sept. 6 ran considerably behind 
shipments, which, however, were even 
with production. Industrial demand re- 
ceded because of the vacation season, 
and because of a feeling that price ceil- 
ings might be set for hardwoods, though 
it now seems improbable that they will 
be. Mill stocks of the leading species of 
both southern and northern woods are 
greatly depleted, and it is so difficult to 
obtain some items that sales continue to 
spread to practically all woods. With 
the furniture industry and others finding 
it necessary to abandon use of scarce ma- 
terials and use wood, the outlook is for an 
increasing demand from all fabricators. 
Defense industries are actively in the 
market for cratine stock. Flooring de- 
mand has been hesitant, but the factories 
have onlv small stocks against large order 
files, and are counting on heavy sales 
for Defense construction. Quotations 
on both lumber and flooring are strong. 

The lumber price index of the Bureau 
of Labor Statistics (1926 = 100) stood 
at 127.8 for the week ended Sept. 13, 
compared with 128.3 for the week ended 
Aug. 30. 


73 





Aromatic Red Cedar 








CLOSET- 
LINING 
LUMBER 


Packaged 
and Sealed 


GUARANTEED 
90% Red Heart or better 








PRODUCT OF 


Geo, C. BROWN & Co, OF N, C. 


GREENSBORO, N. C. 


LARGEST MANUFACTURERS OF 
fF AROMATIC RED CEDAR IN THE WORLD 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue of 
Sept. 6.—EDITOoR. 


WEST COAST LOGS 


Seattle, Wash., Sept. 12.—Average prices of 
logs are as follows: 

Fir No. 1, $30-31; No. 2, $22; No. 3, $16; 
Peelers, No. 1, $40-41; No. 2, $32-35. 


Cedar Shingle logs, $19-21; lumber logs, 
$33-35. 
Hemlock: No. 2&3, $15.50. 


MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 








ing mill basis, during the week ending 
Sept. 13: First Second Third 
WUE UE acces amneicimewnie $84.07 $79.24 $65.53 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Sept. 15.—Following are current prices on Appalachian hardwoods, air 


dried, rough, f.o.b., Cleveland: 


Ash: 4/4 5/4 6/4 
SNE ois alevslelas $90.00 $100.00 $105.00 
Com. & Sel... 60.00 70.00 75.00 

Plzin White Oak: 

i. ees 120.00 125.00 130.00 
No. 1 C.&S... 65.00 75.00 80.00 

Plzin Red Oak: 

Saree 90 00 100.00 1AZ AN 
No. 1 C.&S... 62.50 70.00 75.00 

Hera Maple: 
ae 110.90 170.00 195.00 
No. 1 C.&S 75.00 80.00 85.00 

Povlor: 

a ee 92.00 102.00 109.00 
No. 1 C.&S... 62.00 67.00 67.00 
er 72.00 82.00 82.00 
No. 2-A Com. 52.00 57.00 57.00 

Basswood: 

WOU slseweenis 87.00 92.00 95.00 
No. 1 C.&S... 62.00 64.00 69.50 
No. 2-A Com. 47.00 48.00 48.00 

Birch, Unselected: 
yee 125.00 130.00 130.00 
No, 1 C.&S... 75.00 80.00 85.00 





8/4 10/4 12/4 16/4 
$115.00 $135.00 $145.00 $160.00 
80.00 100.00 110.00 130.00 
155.00 149.00 175.00 195.00 
90.00 105.00 115.00 125.00 
1290 00 1842.00 167.90 190.00 
80.00 100.00 110.00 130.00 
1285.00 145.90 140.00 190.00 
95.00 110.00 120.00 155.00 
197.00 1279 90 149 00 177.00 
75.00 82.00 97.00 125.00 
ha Chestnut: 4/4 5/4 6/4 8/4 
= No.1 WHND 52.00 60.00 60.00 67.00 
a ap No. 1 C&Btr. 
io. 
50.00 Sd. Wmy.. 50.00 57.00 57.00 62.00 
9 
140.00 No. 2 C&sd 
95.00 Wmy. ... 42.00 44.00 44.00 48.00 








CLASSIFIED 


ADVERTISING 


DI 


How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issues 

Three consecutive issues 

Four consecutive issues 

Thirteen consecutive issues 
Twenty-six consecutive issues..... aes 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space 
equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Heading 


advertisement is 








Too Late To Classify 


CARPENTERS APRONS 
Write for samples and prices. 
MINNESOTA SPECIALTY CO., Ine 
Minneapolis, Minn 


THE 





SEATTLE INDUSTRIAL SITE FOR SALE 


See ad on page 44 of this issue. 





Wanted -- Salesmen 


GARAGE DOOR SALESMAN 
Manufacturer of New Popular Price Garage Door 
wants salesman in each State now calling on 
Lumber Dealers Good commission. Excellent for 
selling with other non-conflicting lines. SELF- 
RISING DOOR CORP., Warren, Indiana. 





Employees 
NPI PYOYYYYY YY YY YY YY YY YY YW 
MILLWORK BILLER AND BILLER 


Experienced on 
building work 


high class residence and public 
Give detail of experience in full. 
Give references which will not be investigated 
until after interview. Age, salary, ete. Write 
fully Chicago's leading mill. 


Address ““R. 28," care American Lumberman. 





YOUNG ENERGETIC MAN 

Capahle of handling men, able to set 

ite a sawmill, estimate 

wanted by Hardwood 

portable sawmills in 
for advancement 

Address ‘“‘R. 33," 


up and oper- 
timber and tally lumber, 
Lumber Company operating 
Ohio Excellent opportunity 
care 


American Lumberman. 





DETAILER AND BILLER 


Experienced in detailing and billing stock and 
especial millwork. State age, draft classification, 
*xperiences, references, salary expected. Please 
inswer in own handwriting. WAHLFELD MFG. 
COMPANY, Peoria, Illinois. 





MILLWORK ASSISTANT SUPERINTENDENT 
High class detatled 
Address “‘Q. 86,"" care 


work: no 
American 


stock shop. 
Lumberman 



































WANTED 


Employees 


WANTED: MOULDER MAN AND PLANER MAN 
Experienced and competent. 
knives to pattern and set up and maintain ma- 
chines. Steady work, good town, North Central 
States. No labor trouble. Write Box No. ‘R. 26," 
care American Lumberman, giving references. 


Employment 


Dror YY 








Must be able to grind 





EXCEPTIONAL SALES MANAGER 
NOW AVAILABLE 


The man for whom this ad is inserted has an ex- 


tremely successful sales management record. He 


has had years of actual road experience selling to 
the buyers direct and enjoys a wide acquaintance- 
ship among important lumber buyers. 
ganizer. 


He's a real or- 
He knows how to get exceptional coopera- 
He's well liked, 
His methods get and 
retain the business of good customers. 


tion from sales representatives. 
has a wonderful personality. 
His selling 
He sells profitably—gets good prices. 
that 
which he has been connected for a 
out. He will be a 
manufacturer 
put his sales department 


costs are low. 
The only 
the mill 


reason 


with 


why he is now available is 


number of years has cut 
find for the 


real 
desires to 
result- 
competition, Very 
best of recommendations from present employer. A 
confidential interview 
dressing 


lumber who 


onto an efficient, 


producing basis to meet any 


may be arranged by ad- 





FACTORY SUPERINTENDENT AVAILABLE 


Special and stock millwork. Experienced in all 
its details. Capable detailer, biller, and A-1 me- 
chanic. A good producer with a good record in 
large factory. 

Address “Q. 56," care American Lumberman. 


PRACTICAL BAND FILER OPEN FOR JOB 


Any place, any kind of timber. Strictly sober. 
Work guaranteed. E. L. TAYLOR, 510 S. Woodrow, 
Columbia, 8S. C. 








JOHN MANSVILLE GUILD SCHOOL GRADUATE 
Single man, 46 years of age, 20 years experience, 
retail lumber yards, John Mansville One Hundred 
Club watch winner, desires location, substantial 
company, lowa preferred. Will consider any good 
proposition in nearby states. Management pre- 
ferred. Always have been employed in highly 
competitive areas. 


Address ‘“‘Q. 82,” 


care American Lumberman. 





WANTS SUPPLIED 
Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you” 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 





ASSUME FULL CHARGE 
Planing, Flooring or Sawmill. Lumberman 45 years 
of age, 26 years experience, 13 years with one firm. 
Address ‘‘Q. 78," care American Lumberman. 





BOOKKEEPER AND OFFICE MANAGER 
Desires position. Experienced Sawmill, 
and Retail. Reasonable salary. T. P. 
Rt. 7, Richmond, Va. 


Wholesale 
KUEGELE, 





GOOD LUMBER SALESMEN AVAILABLE 


If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Committee, Eastern Lumber 
Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 


BOOKKEEPER 


14 yrs. experience retail and wholesale lumber. 
Can take full charge of books and draft financial 
statements. Competent, married. Employed now. 
Like to locate near Chicago, Oregon or Washington. 
Address ‘‘Q. 91," care American Lumberman. 
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WANTED 











Employment 


POSITION WANTED AS YARD MANAGER 
Prefer Tl or Wis., 
Address ““R. 37," 


age 26, 
care 


married, 
American 


experienced, 
Lumberman. 


MILLWORK OR BLDG. PRODUCTS SALESMAN 
Thoroughly 


at present. 
Address ‘“R. 35,"’ 





experienced and capable. Employed 


eare American Lumberman. 





MILLWORK SUPERINTENDENT OR FOREMAN 
20 years exp. in 
facturing high 

Adidresss “RR, 


mill and 
millwork. A-1 
care American 


planing 
class 


lumber, manu- 
references, 
Lumberman 


YOUNG MAN, 10 YEARS EXPERIENCE 
In selling, estimating and making shop details for 
special millwork. Married, 82 years of age. Best 
of references. Want reliable company. 
Address “Q. 98,"" care American Lumberman. 





Business Opportunities 


WANTED: RETAIL LUMBER YARD 
Having several years experience in 
and General Contracting, I 
either substantial interest or complete equity i: 
Retail Lumber Yard, preferably with some _ mil] 
facilities, proposing to spend my entire time in ac 
tive participation in the business. Desire moderate 
investment at this” time. Prefer Southwestern 
United States but will consider any reasonable op- 
portunity. 

Address 


Architecture 
desire to purchase 


“R. 34." care American Lumberman. 





Lumber and Dimension 


eee eeeeeeee_—enenn eee 


COMPETITIVE YELLOW PINE CONNECTION 
For Dallas, Tex., territory wanted by good hustler. 
Good grades, well manufactured. 

Address “Q. 87,’’ care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


BERMAN. 431 So. Dearborn St., Chicago, III. 
That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 
who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 

AMERICAN LUMBERMAN, 
431 S. Dearborn St.. Chicago, II}. 


Steel Rails a 


RAILS WANTED. ANY SIZE OR QUANTITY 
Particularly 20 Ib., 25 Ib., 30 Ib. and 40 Ib. 
our price before selling. 
Charleston, W. Va. 


4 MILES TRACKAGE 


Could use any weight from 20 to 40 Ib. 
condition. Also log car Trucks. 
Address “J. 78,"" care American 





Secure 
MIDWEST STEEL CORP., 





if good 


Lumberman. 


Used Machinery 


WANT TO BUY 


20 to 30 ton Locomotive Crane 

10 ton to 20 ton Diesel or Gas Locomotive 

2—600 or 1—1300 ft. Air Compressors 

1000 GPM Underwriters Fire Pump 

275 Drv Kiln Trucks 

LEICESTER CONTRACTING CORP., 305 Madison 
Ave., New York, N. Y. 








PLANING MILL SUPERINTENDENT 


Married man; forty years of age, absolutely sober 
and not afraid of work. Twenty-five years experi- 
ence in best mills of South. Understand all makes 
of machines and moulders. Can work labor suc- 
cessfully and get Maximum results at lowest cost. 
Best reference. : 
Address “R. 27,”’ care 


American Lumberman. 


BAND SAWYER & FILER WANTS JOB 

25 yrs. exp. in sawmills and factories. 
sawyer or filer. Age 42. 

Address ‘‘Q. 99," care 





Rest refs. 


American Lumberman. 





WANTED: USED SAWMILL MACHINERY 


Used Sawmill Carriage 12’ to 16’ long for No 34 
Enterprise Mill, 44” Head Blocks. Also 66” to ¢- 
Circular Saw, solid or inserted tooth. Must be In 
good condition. WALTER H. SCHNABEL, Cuya- 
hoga Falls, O. 


—— 


A SASH CLAMPING MACHINE 


Used or factory rebuilt, hand operated. Must be 
the type that clamps all four sides and squares 
the sash all at one time. The machine similar to 
the Greenlee No. 602 would be highly satisfactory. 
THE BLOUNT LUMBER COMPANY, Lacona, N. Y- 











